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Biddle Declares He 
Favors Rates Being 
Fixed by the States 


Tells Senate Subcommittee State 
Approved Rates Do Not Con- 
flict With Anti-Trust Law 


ADVISES STUDY OF RATING 


Would Determine What Federal 
Legislation Might Conserve State 
Powers, Protect Public 











More light is thrown on the attitude 
of Attorney General Francis Biddle to- 


ward the insurance business by his 
statements made to a closed meeting 
of the subcommittee of the Senate 


Committee on Judiciary two weeks ago. 
A transcript of his remarks before the 
executive session of the 
being distributed by the Insurance De- 
partment of the Chamber of Commerce 
of the United States containing more 
information than published in these 
columns a week ago from a summary 
of his statement, 

After stating that the insurance busi- 
ness can be conducted in accordance 
with effective state regulatory laws 
without “resort to private monopolistic 
and coercive practices which violate the 
Federal anti-trust laws,” he said that 
the “insurance companies now have the 
opportunity to change those rate-fixing 
and other practices, which, under this 
(Supreme Court) decision, may be in 
conflict with the Sherman Act.” 


The Attorney General declared that 
“I have never heard anybody in the 
Department of Justice or the Adminis- 
tration any where suggest Federal con- 
trol of insurance companies. Nor have 
I. I do not at this time under present 
facts favor Federal control of insur- 
ance companies. I think state control 
is far more appropriate. 


U. S. Govt. or States Can Protect Public 

“My theory is that under our whole 
economic theory in America prices and 
rates can be controlled in two ways,” 
General Biddle continued. “First, by 
the law of supply and demand. There- 
fore we have made it illegal for prices 
to be fixed on the interstate level be- 
cause we think that free competition 
better serves the people in controlling 
prices. However, in a _ field where 
monopoly seems to be desirable, in a 
certain limited field, or where limited 
competition seems to be desirable in 


(Continued on Page 17) 
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THINGS 
TO COME 


ITH scores of de- 
vices at work today 
in industry, ELEC- 
TRONICS is proving it- 
self an invaluable factor 
in saving time .. . cut- 
ting costs . . . improving 
products . . . doing jobs 
that can be done in no 
other way. Although this science is several years old, only during the past few 
months has it catapulted to fame, and even greater advances are anticipated in the 
post-war world. 
London and Lancashire is also planning for the post-war world, its objective to be 
prepared with broad insurance coverages to meet the demands its clients are certain 
to need in immediate re-conversion. 


London & Lancashire 
6 ESeU #F 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. * ORIENT 
INSURANCE COMPANY + LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. * SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 





























William Penn 
Writes to the Indians 


William Penn’s letter, first greeting the Indians of his new 
Province of Pennsylvania, in 1681: 





“My friends, there is a great God, and Power, which hath 
made the world and all things therein, to whom you and I and 
all people owe their being and well-being, and to whom you and 
I must one day give an account for all that we have done in the 
i} world. ... Now this great God hath been pleased to make me 








concerned in your part of the world. 


“And the King of the country where I live hath given me a 
great province therein; but I desire to enjoy it with your love and 
consent, that we may always live together as neighbors and friends; 
else what would the great God do to us, who hath made us, not to 
devour and destroy one another, but to live soberly and kindly 
together in the world? 

“T have great love and regard toward you, and desire to win 
and gain your love and friendship by a kind, just, and peaceable 
life; and the people I send are of the same mind, and shall in all 
things behave themselves accordingly.” 


1644 — WILLIAM PENN TERCENTENARY — 1944 











THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 


Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 








Bankers Life Issuing 
New Type of Policy 
For Smaller Groups 


Two New Contracts Will Supple- 
ment Bankers Life’s Group 
Permanent Protection 





-FITS INTO PENSION PLANS 


Retirement Endowment Offered to 
Insurables; Income Annuity 
For Uninsurables 





Trust 
the 
Moines in the form 


the Pension 


announced by 


\ development in 
field has just been 
Bankers Life of Des 
of two new policies 
to fit 


especially prepared 


into Pension programs for em 
ploye groups under sixty in number. 
These contracts are to be used with 


Pension Trust agreements and round out 
the offerings of the Bankers Life in the 
field. supplement the 
Bankers Life Group permanent plan for 


Pension They 
groups numbering fifty or more which 
was a new departure in the Group field 
when introduced two years ago. 

The new policies are especially pre- 
pared for the smaller 
Group contracts cannot be offered. They 
are to be used with a Trust 
agreement and are prepared to fit into 
Pension Trust The Retirement 
Endowment policy is offered to insur- 
ables and the Retirement Income An- 
nuity to uninsurables. 


groups where 


Pension 


plans. 


Features of the Two Contracts 


Important features in the retirement 
endowment policy includes: (1) Limited 
use. The policy will be issued only in 
connection with Pension Trusts for Pen- 
sion Plans where all eligible lives are to 
receive policies in the Bankers Life. It 
cannot be used for other purposes. (2) 
Premium rates, non-forfeiture values, 
and policy provisions are based on the 
American Men Mortality table with 
214%4% interest. This differs from regular 
policy forms. (3) Non-Forfeiture values 
and cash values are available after pre- 
miums have been paid for one full year. 
(4) Maturity ages. For the older ages at 
issue, contracts will be written maturing 
at any age chosen between 60 and 75. 
This provides a flexible arrangement 
for taking care of the older lives in the 
Pension Plan. (5) Minimum policy is 
$1,000 face amount. (6) Disability and 
Double Indemnity will be attached iv 
accordance with the company’s regular 
rules. (7) Substandard risks will be also 
Page 8) 
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lus Personality 


WHEN YOU ENCOUNTER two equally worthy citizens on the eight-fifteen 
you ride with one instead of the other because you like his personality better. 
Because our personality happens to please some agents, they ride with us to 


the destination of successful careers as life underwriters. 


There are a lot of things on the John Hancock’s record our agents stick 
out their chests about, such as our age and prestige, our training methods, our 
policies and services. Off the record is our “personality rating.” We like to 


think it is the plus factor which makes our agents so happy to go along with us. 





LIFE INSURANCE COMPANY 
oF Boston, MASSACHUSETTS 
GUY W. COX, President 


EIGHTY-TWO YEARS IN BUSINESS + INSURANCE IN FORCE $6,438,540,577 ON 7,000,000 POLICYHOLDERS 
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The War Claims Liaison Committee 


[his Important Committee of the International Claim Association, Headed 


By Godfrey M. Day of Connecticut General, Has Set Up Procedures in 


Cooperation With the War and Navy Departments, for Handling War 


Casualty Claims Involving Insurance 


Soon after Pearl Harbor it became 


evident that some mode of procedure 
between the armed services and the life 
insurance companies would have to be 
established if the companies were to be 
in a position to make prompt settle- 
ment of claims on men who died in serv- 
ice, 

The Army, Navy, Coast Guard, Mar- 
ine Corps were suddenly faced with tre- 
mendous expansion and extended cor- 
respondence on individual cases was ob- 
viously impractical. Much of the infor- 
mation in their files had to be consid- 
ered confidential for security reasons. 
On the other hand, the insurance com- 
panies had to have a reasonable amount 
of information before paying claims and 
in this global war the Service Head- 
quarters in Washington was the only 
source from which it could be obtained. 

In February, 1942, a committee was 
appointed with Daniel J. Reidy, Guar- 
dian Life (now a major in the Adjutant 
General’s Department) as chairman to 
work with the officers in charge of the 
casualty branches to set up the pro- 
cedure. As the result of their labor, the 
International Claim Association was able 
to publish the booklet, “Information and 
Procedure to Expedite Payment of 
Death Claims Among Members of the 
Armed Forces of the United States and 
Canada and Certain Other Groups,” as 
a manual for the guidance of the in- 
surance companies. 

It soon became apparent that prob- 
lems would arise from time to time and 
it would facilitate matters to have a 
central clearing house with which the 
officers in charge of insurance matters 
might consult. At its annual meeting in 
September, 1942, the International Claim 
Association appointed a standing com- 
mittee, known as the War Claims Liai- 
son Committee. This consists of God- 
frey M. Day, Connecticut General Life, 
chairman; Frederick T. Bernhart, Home 
Life; and William K. Miller, Fidelity 
Mutual Life. 

The following is in brief the system 
established for the various types of 
cases: 

Death Losses 

As soon as word is received that an 
insured has been killed, the insurance 
company should be notified. The com- 
pany will write to the proper department 
in Washington. An official report will 
be sent to the company promptly in or- 
der that it may take appropriate action. 
The services prefer to have this request 
come from the insurance company and, 
in fact, the beneficiaries or other mem- 
bers of the family should be discouraged 


from communicating with Washington 
On any insurance matters. | ; 
For purposes of identification, the 


company should be given the insured’s 
grade, organization and service or serial 
number if available. If the family does 
not have the number, this information 
should not be requested from the service 
involved. 


The information furnished the insur- 


ance company is confidential and cannot 
be disseminated. Families are naturally 
interested in learning all circumstances 
possible about the death of a loved one 
but this information is not on the aver- 





age certificate of death and in any event 
the report cannot be divulged. 

Agents and brokers will be doing a 
real service to their policyholders, the 
insurance companies and the Govern- 
ment agencies if they will persuade 
their clients to report promptly after 
induction the service or serial number 
in order that it can be placed on the 
company’s records. 

Missing or Missing in Action 

These terms are synonymous so far 
as the insurance companies are con- 
cerned. When an insurance company is 
advised that a policyholder is reported as 
missing or missing in action, it may 
write to the proper department in 
Washington and ask that its interest in 
the case be noted. If subsequently the 
insured’s status is changed such as to 
“dead” or “prisoner of war,” the com- 
pany will be advised accordingly. 

On March 7, 1942, a law was enacted 
providing for the continuance of pay, 
allowances and allotments to persons 
officially reported as missing, missing in 
action, interned in a neutral country, 
or captured by an enemy. This means 
that policies being carried under Gov- 
ernment Allotment (not to be confused 
with the Soldiers and Sailors Civil Re- 


lief Act) will not be allowed to lapse 
while the insured is unable to take care 
of his affairs, for the premiums will be 
remitted monthly to the insurance com- 
pany so lang as the man remains in this 
status. 

The law also authorizes the head of 
the department concerned to make a 
finding of death. of a missing person 
upon the expiration of twelve months. 
Events have shown that the passage of 
this length of time is not in itself suffi- 
cient in all cases to justify the presump- 
tion of death and in many instances the 
services are continuing the person in a 
missing status for a longer period. 

When an insured is declared to be 
presumptively dead, an official report is 
submitted to the insurance company. 
Distinction is made between the deaths 
reported on the basis of fact and those 
declared by presumption so that the in- 
surance company is in a position to de- 
termine the action it is prepared to take. 
At the present time, the companies are 
almost without exception accepting the 
findings of death for they have found 
the services competent in the handling 
of such cases and they know that each 
case is carefully reviewed by competent 
officers. 


Geo. E. Merigold, Prudential, Retires 


General Attorney of Company Long a Popular Figure at 
National Association of Insurance Commissioners’ Con- 
ventions; Came to Newark From Buffalo Bar 


George E. Merigold, general attorney 
of The Prudential, long regarded as an 
outstanding authority on the legal 
phases of life insurance, and a popular 
figure at conventions of National Asso- 
ciation of Life Underwriters and Asso- 
ciation of Life Insurance Counsel, is 
retiring from active duty with the com- 
pany. He lives in Glen Ridge, N. J. 

Mr. Merigold is one of a group of 
Buffalo men who came to New York 
and later won wide distinction in insur- 
ance. The former Buffalo men included 
Leroy A. Lincoln, president; the late 
Robert Lynn Cox, vice president, and 


the late Fred H. Dunham, general 
counsel, Metropolitan Life; the late 
Alfred Hurrell, vice president of The 
Prudential, and George T. Wight, for- 
mer manager of Association of Life In- 
surance Presidents. Messrs. Lincoln, 
Hurrell and Dunham served for a time 
in the New York State Insurance 


. Department. 


Became Deputy of New York Insurance 
Department , 


Mr. Merigold was born in Massachu- 
setts, but lived in Buffalo from boyhood 
until a few years after his admission 
to the bar in 1902. He was educated in 
public schools there and started his busi- 
ness career as secretary to the city 
comptroller. While in this position he 
attended the Law School of the Uni- 
versity of Buffalo. After graduation he 


APR 2 


had the usual training of a managing 
clerk of a busy law office, and then 
practiced for himself. He later came to 
New York as secretary to Justice 
Frank C. Laughlin of the Appellate 
Division, First Department, of the Su- 
preme Court. Here he received invalu- 
able experience condensing the facts of 
the various cases, the briefs of opposing 
counsel and looking up law for his chief 
in reference to the cases argued and 
awaiting decision. 

_ He had been engaged in this work 
for four years when William H. Hotch- 
kiss, Superintendent of Insurance in 
1909, looking for a competent man to 
appoint third deputy of the Insurance 
Department, found Mr. Merigold avail- 
able, and induced him to come to AI- 
bany. There he served Mr. Hotchkiss 
throughout his term and under three 
succeeding Superintendents — Emmett, 
Hasbrook ‘and Phillips. While in the 
department he was also unofficial as- 
sistant counsel and became well versed 
in department practice and insurance 
law and had much to do in analyzing 
and drafting proposed legislation. 


Joins Prudential in 1923 


He entered the service of The Pru- 
dential in 1923, becoming associate gen- 
eral solicitor. Moving then to New Jer- 
sey, he was admitted to the bar of 
that state as attorney in 1926 and as 
counselor in 1927. 

Of large physical stature, always in 
good humor, a keen and witty observer, 
Mr. Merigold has fitted into all gather- 


1945 








Bachrach 

GODFREY M. DAY 
President of the International Claim 
Association in 1941-1942, Godfrey M. 


Day was selected to head the important 
War Claims Liaison Committee when it 
was created in September, 1942. Prev- 
iously chairman of the executive com- 
mittee of the Association, Mr. Day has 
long been one of the most active and 
prominent claim men in the insurance 
business. He joined Connecticut General 
in 1923 and was made assistant manager 
of the claim department in 1925. He is a 
native of Hartford, resides in West 
Hartford where he has been a member 
of the Town Council for ten years and 
its president for eight years. He is also 
a director of the Family Service So- 
ciety. Mr. Day attended Choate School 
and Yale and is president of the Choate 
School Alumni Association. 


5th War Loan Subscriptions 


In addition to subscriptions to the 
5th War Loan mentioned in The East- 
ern Underwriter last week the follow- 
ing have been reported. 

National Life of Vt. purchased 
$5,000,000 bringing to $21,400,000 the 
company’s purchase of war bonds since 
Pearl Harbor. 

Guardian Life, New York, subscribed 
for $12,000,000. 

Home Life, New York, took $8,000,000. 

Western and Southern Life, Cincin- 
nati, bought $27,500,000, indicating it 
would enter additional subscription be- 
fore the drive was over. 

Manhattan Life, New York, 
$1,800,000 
_The home office and field organiza- 
tions of companies in the Greater New 
York area reported the following sales 
results as of Friday last week: 


took 


Maturity 

Company Sales Value 
rere 15,971 $ 1,634,200 
Sn ee a ee 1,378 250,294 
John Hancock (Field)...... 3,857 581,568 
ES ES ee ean 993 132,525 
Manhattan Life ........... 300 50,850 
Metropolitan—Home Office.. 36,751 5,281,680 
Metropolitan—Field ....... 29,577 4,564,882 
pe ee eee 5,331 713,173 

eee VOOR Eales cncds covce 17,635 4,230,46 
Prudential (Field) ........ 6,983 592,485 
VC OS ee 118,776 $18,032,122 





ings gracefully—a type of man other 
people like to have around. His mind 
is an unusually fine one and his knowl- 
edge of law has matched his knowledge 
of men. 
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Civilian Aid in Navy 
Streamline Program 


BOARD OF MANPOWER SURVEY 





John A. Stevenson, Civilian Member, 
Says Navy’s Personnel Will Exceed 
3,000,000 by Year’s End 





Leading feature of The Philadelphia 
Inquirer’s Everybody’s Weekly, June 11 
issue, was an unusually interesting ar- 
ticle on the Navy Manpower Survey 
Board by its civilian member, John A. 
Stevenson, president of Penn Mutual 
Life. Headline on article is “Our Navy 
Is Massing Ships and Men Into Mighti- 
est Striking Power for Knockout.” This 
is a six-man survey board, appointed last 
November by the late Secretary of the 
Navy Frank Knox. Its specific respon- 
sibility is to streamlirie the manning of 
all basic land operations so as to back 
up the Navy’s fighting strength. In a 
six months’ period approximately 500 
civilians and 750 Naval officers have 
been engaged in an intensive scrutiny 
and over-all review of all Naval, Coast 
Guard and Marine Corps shore estab- 
lishments. 

The survey is the first of this scope 
and character ever attempted in Naval 
history. It also marks the first time that 
civilian experts of the country have been 
called upon in large numbers to sit in 
official Naval councils and help with 
such a stupendous job as surveying of 
3,000 Naval activities which involve a 
total personnel approaching — 1,500,000 
men and women. 


The Board 


Chairman of the board is Vice Ad 
miral Adolphus Andrews, former Com- 
mander of the Eastern Sea_ Frontier. 
Assisting him are Rear Admiral C. W. 
Fisher, Captain Paul F. Foster, U. S. 
Civil Service Commissioner Arthur S. 
Flemming, R. Randall Irwin and Mr. 
Stevenson. 

The U. S. Navy is still expanding at 
an unbelievable rate. Three weeks after 
Pearl Harbor, on January 1. 1942, we 
had 913 ships in commission. Two years 
later the Navy had 4,167. During 1944 
the Navy is launching twelve new ships 
a day. More than 4,000 sea going ves- 
sels will be added to the fleet this year. 
3y the end of the year the Navy’s 
officer and enlisted personnel will ex- 
ceed 3,000,000. The Coast Guard and 
Marine Corps together will add almost 
three-quarters of a million to this 
figure. 

In this expanding Navy the shore es- 
tablishments will play a vital role. At 
the midpoint of its work the Navy 
Manpower Survey Board was surveying 
the activities of 677,242 civilians, 100,001 
officers and 507,424 enlisted personnel in 
this country, Puerto Rico, Panama and 
Hawaii by means of an efficient field or- 
ganization built up almost overnight. To 
speed up the survey, District Navy Man- 
power Survey Committees were set up 
in each of the fifteen Naval districts. 
These committees in turn picked sub- 
committees to study many individual ac- 
tivities. Members of these groups were 
Naval officers, Civil Service officials and 
civilians drawn from business, industry 
and the professions. All civilian mem- 
bers serve without pay. The Navy has 
been working in closest harmony with 
civilians in this activity. Final figures 
will be incorporated in the complete re- 
port of the Manpower Survey Board to 
the Secretary of the Navy. Substan- 
tially more than 100,000 officers, enlisted 
men and civilians have been  recom- 
mended for transfer. Many are now at 
sea or advance bases, or are undergo- 
ing special training for oversea duty. 


WASHINGTON NAT’L BOND QUOTA 

\t the mid-point in the Fifth War 
Loan, the home office staff of the 
Washington National Insurance Co., 
Evanston, Ill, had exceeded 120% of 
its $22,000 quota. In addition the com- 
pany purchased $2,000,000 of war bonds 
during the campaign, according to 
Treasurer T. J. Griffin. 


Ott’s 25th Anniversary 





A.V Ore 


On June 23 A. V. Ott, manager of the 
Equitable Society, 393 Seventh Avenue, 
New York, had been with the Society 
twenty-five years. He joined the St. 
Paul agency as an agent in 1919 after 
serving as an officer in the Army. In 
May he was made district manager, and 
on January 21, 1929, became assistant 
agency manager in New York. On April 
1, 1930, he was made agency manager. 
He has not only been an unusually suc- 
cessful manager, but a large personal 
producer. His agency also is one of the 
leading producers of Group insurance 
with the Equitable. During first six 
inonths of 1944 the agency showed a 


























Write in confidence, of course, giving age, schooling, experience and other 


facts of interest. Address: 


Box 1532, The Eastern Underwriter, 41 Maiden Lane, New York 7 


OFFICE MANAGER 
In Large Old Established Life Agency 


Unusual opportunity is now available for an energetic, ambitious indi- 
vidual in one of New York City’s largest life insurance general agencies. 
Salary will be geared to experience and capabilities, 


WANTED 
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large increase in volume over same 
period of 1943. 

An outstanding tribute was paid to 
Mr. Ott in June by policyholders and 
other friends from all parts of the coun- 
try, especially from Minnesota, when 
they sent him a large book containing 
individual testimonials. In addition, let- 
ters came from all members of the Ott 
agency, wishing him continued success 
and expressing pleasure in long relation- 
ships. Slogan of the Ott agency for the 
balance of this year is “More in ’44.” 

Practically all of the Ott agency’s 
vounger men are in the armed services. 
His youngest brother died in war service 





TRAVELERS FIELD CHANGES 

The Travelers recently announced 
changes in the field force of its life, 
accident and Group departments. Robert 
C. Wellshear, field assistant of the 
Omaha branch office, has been promoted 
to assistant manager of life, accident 
and Group departments of the Okla- 
homa City branch office. His headquar- 
ters will be in the company’s agency 
branch at? Tulsa. The headquarters of 
Arthur R, Cresse, field assistant in those 
departments, of the Omaha branch office 
have been changed from Lincoln to 
Omaha. 
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Way of Life. 


HOME OFFICE 
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FORWARD 


On All Fronts 


Life underwriters under arms are serving 
the Cause of Freedom with distinction on 
the far flung fields of war. 


Life underwriters of the home front are 
also making vital contributions to the Cause 
of Freedom. Theirs is a national mission, 
even more essential in times of war than in 
days of peace. Their arms include the sale 
of new life insurance and war bonds, the 
servicing of life insurance now owned, the 
relentless assault upon inflation, and a united 
and determined will to carry on... mighty 
weapons all for furthering the Cause of 
Freedom and perpetuating the Democratic 


EQUITABLE LIFE of IOWA 
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APPOINT T. E. G. GREENLUND 





Named Agency Manager of Penn Mu- 
tual’s Harrisburg Agency; W. A. 
Arnold Now in the Service 


T. E. G. Greenlund has been appointed 
agency manager of the William A. 
Arnold, II, Agency, Penn Mutual at 
Harrisburg. Mr. Greenlund will manage 
the agency during the absence of Mr. 
Arnold, who has been commissioned a 
lieutenant (j.g.) in the U. S. Navy 
and has reported for duty at Fort 
Schuyler, N. Y. Mr. Arnold’s commis- 
sion was one of the last signed by the 
late Secretary of the Navy Frank Knox. 
Mr. Arnold’s agency will be continued 
and operated in his name. It ranks 
fourth in the country in production 
volume and the office services more 
than $58,000,000 of insurance on_ the 
lives of policyholders in central Penn- 
sylvania. 

Mr. Greenlund came into life insur- 
ance with the Penn Mutual at Pitts 
burgh in 1936, specializing in_ salary 
savings and pension plans. In January 
1943 he was appointed territorial man- 
ager of’ the Pittsburgh agency, supervis 
ing twenty-two underwriters in western 
Pennsylvania, eastern Ohio, and_ the 
West Virginia Panhandle, accounting 
for $1,375,000 of paid business a year. 

Mr. Greenlund’s assistant in the man- 
agement will be J. Theodore Grosh, oi 
Lancaster. Miss Ellen Madden will con- 
tinue as cashier, a post she has held 
for twenty years. 





Prudential Conn. Changes 


The Prudential has announced two 
changes in the company’s field organi- 
zation in Connecticut. T. P. Cassidy, 
who has been superintendent of the 
Waterbury district, is to be transferred 
to the Stamford district, in the same 
capacity. Superintendent Harold E. 
Tabor, Pittsfield, is to succeed Mr. Cas- 
sidy at Waterbury. Mr. Cassidy joined 
the company as an agent in Bridgeport 
in 1925. He was made an_ assistant 
superintendent in 1926, and transferred 
to Stamford in 1930. His promotion to 
superintendent came in 1932, when he 
assumed charge of Waterbury. 

Mr. Tabor started with The Pruden- 
tial as an agent in St. Johnsbury, Vt., 
in 1923. He was made assistant super- 
intendent in charge of the Littleton, 
N. H., detached office in 1925. After five 
years he was transferred in the same 
capacity to Berlin, N. H., and in 1931 
took over the West Warwick, R. I, 
assistancy. The promction to superin- 
tendent of Pittsfield, Mass., district 
came in 1939. 

The selection of a successor to 
Superintendent Tabor at Pittsfield will 
be announced at a later date. 





PRESIDENTS CLUB QUALIFIERS 

Isadore Dretzin, John J. Gould, 
Maurice Merber, Victor Smith and 
Samuel Weinstein of the Meyer M. 
Goldstein Agency, Connecticut Mutual 
Life, New York, have received notice 
from the company that they have quali- 
fied for membership in the Presidents 
Club. Membership in this group is lim- 
ited to agents with a large number of 
policyholders‘and who have an outstand- 
ing record in servicing these policy- 
holders. 
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Loeble Presbyterian 
Ministers Fund V.P. 


WELL KNOWN IN AD _ FIELD 








Former Assistant to Oldest Life Com- 
pany’s President Formerly in Auto 
and Journalism Fields 





Carleton C. Loeble, familiar figure 
it Life Insurance Advertisers Associa- 
ion conventions, has been elected vice 
resident of Presbyterian Ministers 
fund of Philadelphia, oldest life insur- 


CARLETON C, LOEBLE 


ance company in the world. He has been 
assistant to President Mackie. 

Educated at Wharton School of Fi- 
nance, University of Pennsylvania, he 
went into sales promotion work in the 
automobile industry, but shifted to jour- 
nalism where his experience was on 
Philadelphia Record, Nashville Banner 
and New Orleans Times Picayune. 

Returning to Philadelphia as a special 
representative of the Presbyterian Min- 
isters Fund his first work was in re- 
search, The Fund was one of first 
companies to make a policyholders sur- 
vey which was under Mr. Loeble’s direc- 
tion. In 1938 he was made manager of 
advertising and new business. 

With the Life Insurance Advertisers 
Association, Mr. Loeble served as sec- 
retary, and member of the press, an- 
nual meeting, Institute, executive and 
educational committee of which he is 
the chairman. He was also chairman 
of the Keystone Group in 1940. 

All life insurance of the Fund is sold 
by mail, and one of Mr. Loeble’s jobs 
has been to reorganize and develop the 
direct mail system. Insurance in force 
rose from $60,000,000 at the end of 1936 
to $69,000,000 as of May 31, 1944. 





Phoenix Mutual Joins ALC 


The American Life Convention has 
admitted to membership the Phoenix 
Mutual Life, Hartford, bringing to 193 
the total number of companies affiliated 
with the Convention, Ralph H. Kastner, 
acting manager and associate counsel, 
announced. 

The Phoenix Mutual was organized in 
1851 under the laws of Connecticut and 
now operates in all states in the Union 
except Arizona, Colorado, Florida, 
Louisiana, Mississippi, Nevada, New 
Mexico, North Dakota, South Carolina, 
Utah and Wyoming. As of December 31, 
1943, the company reported insurance in 
force of $751,579,600, all of which is 
written on the Ordinary plan. 

Arthur M. Collens is president of the 
company; John R. Larus, vice president 
and actuary; D. Gordon Hunter, vice 
ors and agency manager ; Howard 
Goodwin, vice president in charge of 
underwriting; Edward H. Little, vice 
president and treasurer; B, Leroy Hol- 
land, vice president and counsel. 











AT HOME... 
OR ON VACATION 


Thousands of Prudential friends 
and their families will be listening 


each Sunday afternoon through- 


~e 


out the summer to 

“THE 
PRUDENTIAL 

FAMILY HOUR" 
































Eileen Farrell, Reed Kennedy, 
Jack Smith, Al Goodman and his 
orchestra, together with Master 
of Ceremonies Frank Gallop, con- 
tinue to make "The Family Hour" 
one of the most popular Sunday 


afternoon programs. 





She PRUDENTIAL 


INSURANCE COMPANY OF AMERICA 


A mutual life insurance company 


HOME OFFICE NEWARK, NEW JERSEY 














Bankers Appoints New 
Sales Promotion Head 


T. H. TOMLINSON NOW MANAGER 





With Des Moines Company Since 1925; 
Will Continue to Direct Field 


Education Program 





President Gerard S. Nollen of Bankers 
Life, of Des Moines announces the pro- 
motion of T. H. Tomlinson, assistant su- 
most Re of agencies, to the position 
of manager of sales promotion, a de 
partment of the sales division, effective 











T. H. TOMLINSON 


July Ist. Mr. Tomlinson will continue 
his direction of the company’s field edu- 
cation program. 

Mr. Tomlinson has been with the 
Bankers Life since June 15, 1925. For 
thirteen years he was actively engaged 
in sales work as a salesman, supervisor 
and agency manager. He was super- 
visor of the Madison, Wis., agency of 
1928-1931; assistant manager Detroit 
agency 1931-1934; manager St. Paul 
agency 1934-1939; and became assistant 
superintendent of agencies, with office 
in Des Moines, in 1939. Whiie in the 
field as a salesman he wrote more than 
a million dollars of new life insurance 
in each of two consecutive years. 

Mr. Tomlinson entered the life insur- 
ance business from school work, having 
been superintendent of schools at Mil- 
ton, Wis., following his graduation from 
Wisconsin State Teachers College. He 
holds the degree of Chartered Life Un- 
derwriter. He was born in Wisconsin 
February 18, 1897. 


Ohio National Appoints 
Three General Agents 


The Ohio National Life, during the 
past month, has announced the appoint- 
ment of three new general agents in 
the territories of Texas, Illinois and 
Ohio. Arthur K. King, Texas, has been 
appointed to head the Houston office. 
Mr. King was previously associated 
with the Houston office of the Con- 
necticut General Life as assistant man- 
ager. He entered the insurance business 
in 1925 with the Travelers. 

A new general agency has been es- 
tablished at Ottawa, Illinois, headed by 
Ray C. Addicks. Mr. Addicks, who has 
been in the life insurance business over 
twenty years, was formerly general 
agent for the Central Life at Ottawa. 

Lloyd L. Caldwell, formerly with the 
Acacia in Akron, is now general agent 
a the Ohio National in Dayton. Mr. 

Caldwell recently served over a year in 
the U. S. Navy as liaison officer. 





HARRY A. SHIPLEY DEAD 

Harry A. Shipley, formerly an ac- 
tuary of Mutual Life, died in New- 
burgh, N. Y., a few days ago. He was 
with the company forty years, retiring 
five years ago. 
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O’Mahoney for State 
Control of Insurance 


HIS LETTER TO LEROY A. LINCOLN 
Has No Desire to Impose Federal 
Regulation; More, Not Less, Local 
Authority Needed 
In a leiter to President Lincoln of 
Metropolitan Life, United States Sen- 
ator O'Mahoney of Wyoming said that 
he has no intention of introducing any 
legislation without full con- 

sultation of the insurance industry. 

“You have known me long enough to 
know that ! have no desire to impose 
Federal regulation on insurance and 
that | believe in the maintenance ot 
state regulation,” he said. “This is be- 
cause of my conviction that we cannot 
possibly create the business and indus- 
try which will be needed in the post- 
war world without building up our local 
economy. That means more local au- 
thority, not less. 

Wants No Industry Exempt 

“T believe, however, that local respon- 
sibility cannot be stimulated if the Fed- 
eral Government should be persuaded 
to throw the anti-trust laws out of the 
window for any industry. In_ other 
words, I do not believe in the issuance 
of a Congressional license to any pri- 
vate group to engage in combinations to 
restrain trade. 

“I was very 
from the National Association 


insurance 


much pleased on Friday 


to receive 

of Mutual Insurance Agents a press 
release announcing that Philip L. Bald- 
win, executive secretary of the National 


Association of Mutual Insurance Agents, 
has urged that the insurance industry 
unite in inviting the president of the 
United States Chamber of Commerce to 
call a meeting of all the various 
branches of insurance on his return 
abroad in order to co-operate in 


from 

the drafting of appropriate legislation 
such as I recently suggested in my 
interview with Thomas J. V. Cullen, 


editor of The Spectator. 


Conference of Industry 

“Whoever calls such conference, I 
think it would be in the public interest 
and in the interest of insurance. If one 
is held, I shall be happy to co-operate 
to the fullest possible extent. 

“Let me add another word to express 
my conviction that the area of agree- 
ment, so called, among the people of 
the country with respect to a manner 
in which the post-war world should be 
organized is much greater than the area 
of disagreement, and that a real oppor- 
tunity exists for constructive leadership 
in business and in government.” 


Biguisalile of Iowa Revises 


Agents Income Program 


The Equitable Life of Iowa has made 
increases in benefits under its retire- 
ment income program for its field rep- 
resentatives. The company has increased 
its maximum contribution from 3% to 
5% of the annual commission incomes 
of participating agents who elect to 
deposit an equal amount, thus increasing 
the retirement incomes to amounts con- 
siderably greater than were possible 
when the program was established in 
1938. In addition, in order to equalize 
the retirement benefits to older mem. 
bers of the field force, an additional life 
annuity will be purchased by the com- 
pany for members who were more than 
forty-five years old as of January 1, 
1938 and who therefore could not con- 
tribute to the plan for a period of 
twenty years prior to the attainment of 
their sixty-fifth birthdays. 

The additional annuity, to be paid for 
entirely by the company, will be for a 
sum which will bring the aggregate in- 
come of older agents up to 20% of their 
average monthly incomes in the ten 
years preceding their qualification for 
requirement, but in no case will the 


additional annuity be greater than $50 
monthly. 











% ; ‘ bai 


Picture above was taken at annual meeting of Vermont Association of Life Underwriters held in Montpelier June 21. 


Standing in front row are following: 


L. to R.: D. Bobb Slattery, superinteadent of agencies, National Life of Vermont; 


Joseph Gonzales, Mutual Life, 


Montpelier, and Mrs. Gonzales; Christine H. Smollet, Vermont Department of Banking and Insurance; Clifford H. Orr, 
National Life, Philadelphia; James E. Rutherford, National Ass’n of Life Underwriters; Theodore Thomas, Penn Mutual, 


Bennington; President Brigham, National Life; 


Charles P. Flinton, Metropolitan, Bennington; 


Gov. Wills of Vermont; 


Samuel D. Risley, Metropolitan superintendent ‘of agencies, New England area; Commissioner Burns of Vermont; Albert E. 
Jensen, Penn Mutual, new president Vermont Ass’n; next man unidentified; William Starr, Connecticut Mutual, Benning- 
ton; next man unidentified; R. E. Cummings, National Life, Bennington; ‘Agent Rogers, New York Life. 





CHANGE IN BALTIMORE 


Ernest J. Clark Retires as General 
Agent, John Hancock; R. R. Swigert 
and E. J. Clark, Jr., Succeed Him 
Ernest J. Clark, general agent of John 

Hancock in Baltimore for forty-seven 

years, with the company fifty years, has 

resigned as general agent but continues 
in an active advisory capacity. He will 
be succeeded by R. Russell Swigert and 

Ernest J. Clark, Jr., as general agents. 

The latter have been with the Balti- 

more agency ip a supervisory capacity 

for a number of years. 

Ernest j, Clark is an outstanding in- 
surance personality _who has been a 
leader in American College of Life Un- 
derwriters matters from its launching 
and who was formerly president of 
National Association of Life Under- 
writers. 





C. Forrer Made Washington 
National Vice President 


Charles Forrer has been appointed 
resident vice president of the Wash- 
ington National Insurance Co., Evan- 
ston, Ill, by the board of directors. 
Mr. Forrer will be in charge of the 
keystone division of the company and 
will make his headquarters in Harris- 
burg, Pa. On October 13, 1919 Mr. 
Forrer wrote the first Washington Na- 
tional application for insurance in the 
Harrisburg area (now known as the 
keystone division). Prior to his new 
appointment, Mr. Forrer was division 
manager, having previously served as 
manager of the Harrisburg district 
office. 





M. R. MABEE’S NEW POST 


Sidney Wertimer, manager, The Pru- 
dential Ordinary agency for western 
New York, Buffalo, announced the ap- 
pointment of Marcus R. Mabee, Albany, 
as assistant manager. Mr. Mabee was 
formerly connected with this agency in 
the same capacity during the years 
1926-1935 when he left to accept the 
managership of the Albany agency of 
The Prudential. Mr. Mabee is a past 
president of the Albany Association of 
Life Underwriters, the Albany Asso- 
ciation of General Agents and Mana- 
gers, past president of the Eastern New 
York Life Insurance and Trust Council, 
and past vice president and secretary- 
treasurer of the Albany chapter CLU. 


International Claim Ass’n 


Plans for Meeting in Sept. 

Deadline for submission of questions 
to be discussed at the seminars of the 
International Claim Association’s thirty- 
fifth anniversary meeting has been set 
for July 15, according to announcement 
by Walter E. Trout, Penn Mutual, 
chairman of the program and seminar 
committee. 


The second day of the September 11 
to 13 Chicago meeting will be given 
over entirely to the seminars of which 
there will be three: Disability, accident 
and health, life and double indemnity. 
Mr. Trout said a separate session will 
be arranged at a convenient time for 
the industrial group if the number of 
specific questions warrant it. 

“The committee realizes,’ he added, 
“that most of our current problems re- 
late to settlement of claims connected 
with the war, but we believe consider- 
able numbers of our members would 
want also to discuss other questions. 
Every member is asked to suggest 
seminar questions so the committee may 
measure the interest in various topics 
and assign them time on the program.’ 





WANT NAMES FOR TRUSTEE 

Jecause of the resignation of Clarence 
W. Wyatt of Boston as a trustee of 
National Association of Life Underwrit- 
ers, and fact that filling the vacancy is 
mandatory President Herbert A. Hedges 
has requested members of the board 
to forward to him at national héadquar- 
ters names of qualified members whom 
they wish the board of trustees to 
nominate. 





CHARLES E. HOUSTON DIES 


Charles E. Houston, 60, agency auditor 
Equitable of Iowa, died July 1 after 
long illness and having been with com- 
pany twenty-eight years. Following five 
years as cashier and office manager, Des 
Moines agency, Penn Mutual, he be- 
came traveling auditor of Equitable, 
then assistant auditor and on June 1, 
1938, agency auditor. 





NEW WASHINGTON GEN’L AGENT 

A new general agency has been es- 
tablished in Washington, D. C., by John 
Hancock. General agent is J. Mitchell 
Owens, previously with the Washington 
office of the Baltimore agency. 


Association Elections 


The Boston chapter of CLU, at its 
annual meeting elected the following 
officers: Walcott B. Thompson, Massa- 
chusetts Mutual, president; Montague 
P. Ford, Home Life, vice president; 
Theodore L. Fowler, Union Central Life, 
secretary; Douglas S. Perry, Travelers, 
treasurer, 


Life Underwriters & Trust Council of 
Los Angeles named F. H. Kerns, Union 
Bank & Trust Co., president; Martin I. 
Scott, Scott & Co., vice president; How- 
ard H. Rolapp, Metropolitan Trust Co., 
secretary-treasurer. 


The General Agents and Managers 
Association of St. Louis, at its annual 
meeting elected the following officers: 
Rex D. Jeffrey, Provident Mutual Life, 
president; Glen A. McTaggart, The Pru- 
dential, vice president; Donald D. Kelly, 
John Hancock, secretary-treasurer. 


Paul L. Field, National Life of Ver- 
mont, was elected president of the 
Cleveland chapter CLU at the recent 
annual meeting. Other officers include 
E. Clare Weber, Fidelity Mutual, vice 
president; D. Miley Phipps, New Eng- 
land Mutual, treasurer; Carl M. Upde- 
graff, Equitable Life Assurance Society, 
secretary. 


Elizabeth L. Teegarden, Connecticut 
Mutual Life, was elected president of 
the Cincinnati Life Insurance Cashiers 
and Secretaries Club. Other officers are 
Helen Selby, Penn Mutual Life, vice 
president; Jean Haberhaus, Massachu- 
setts Mutual, treasurer; Mary Peters, 
Travelers, secretary. 


Earl E. Mcomaw has been elected 
president of the Indianapolis Associa- 
tion of Life Underwriters. He is assis- 
tant manager of the Carl Maetschke 
Agency of The Prudential. Other offi 
cers are: first vice president, A. L 
Bondi, Metropolitan; second vice presi 
dent, Joe W. York, Equitable Societ 
of New York; secretary, Normar 
Miller, New England Mutual; treasurer 
Theodore E. Root, Pacific Mutual; na 
tional committeeman, Eber M. Spence 
Provident Mutual, and honorary direc 
tor, Guy E. Morrison, retiring presi 
dent, associated with the Northwester: 
Mutual. 





REINSURES NEBRASKA COMPANY 
The Guardian National Life of Lin- 

coln, Neb., has been reinsured by the 

National Protective of Kansas City. 
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Not for Just a Year or Two, 
but All Through Your Life! 


()** of the nice things about Life insur- 
ance is that it never becomes outworn 
or obsolescent. The policies you buy to pro- 
tect your wife and children during those 
critical years when it would be very difficult for 
her to both care for them and earn their living 
too, are not just waste paper when your chil- 
dren are grown up and the need for which you 
bought them no longer exists. 

As a matter of fact, they are probably far 
more valuable then, than they were in those 
days when they were playing such an import- 
ant role. Then, if you wish, you can reap the 
benefits of your thrift and self-sacrifice. You 
can use the cash values of those policies to 
provide an income that will make life more 


comfortable for you and your wife in your 


years of retirement. 


THE TRAVELERS INSURANCE COMPANY 


HARTFORD, CONNECTICUT 
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EDGAR S. HASSARD 


William P. Worthington, vice presi- 
dent and superintendent of agencies of 


Home Life of New ae announced 
the transfer of Edgar S. Hassard, gen- 
eral agent at Rochester, N. Y., to Hart- 


ford, where he will assume the duties 
of general agent in that city. 

Prior to his appointment as general 
agent in Rochester, Mr. Hassard was a 
home office agency field assistant. In 
this capacity, he worked with the gen- 
eral agents of the company on recruit- 
ing, training, and direction of new men. 
The Home Life has for a number of 
years been developing many of their 
general agents through home office field 
assistants. The Home Life opened its 
agency in Hartford in July, 1937, and 
until his death in December, 1943, the 
agency was under the direction of John 
P, O’Connell. 

Mr. Hassard, a native of Connecticut, 
is a graduate of Hamilton College, a 
member of the D.K.E. fraternity, and 
is active in alumni affairs. He is also 
a graduate of the Life Insurance Sales 
Research Bureau’s school, 


Bankers’ 


(Continued from Page 1) 





New Policies 


written in accordance with the com- 
pany’s regular rules. . 

Important features of the retiremént 
income annuity includes: (1) Limited 
use. This will be a companion contract 
to the Retirement Endowment policy 
and will be issued only in connection 
with Pension Trusts and only under the 
following circumstances and limitations: 
Retirement Endowment policy must be 
used for at least 80% of the lives in 
the Pension plan, the retirement income 
annuity is restricted to uninsurable lives, 
eligible persons on leave of absence 
serving in the armed forces, lives within 
ten years of their retirement age, and in 
no event will the retirement income an- 
nuity be issued to more than 20% of 
the lives in the plan. The company will 
refuse to consider a plan including an 
excess number of Retirement income 
annuities. 

(2) Contract form. As far as possible 
provisions are similar to those used in 
the Retirement Endowment policy de- 
scribed above. (3) Maturity ages. As 
on the retirement Endowment policy at 
the older ages of issue, contracts will be 
written maturing at any age chosen be- 
tween 60 and 75. (4) Minimum contract 
will be retirement income of $10 a 
month. (5) Disability. This is not avail- 
able with retirement income annuities. 
Most retirement income annuities will be 
issued to uninsurable lives. 


CONN. MUTUAL AWARD WINNER 
Melzer C. 
age department, 


Jones, manager, broker- 
Phinehas Prouty, Jr. 
Mutual, Los An- 
company’s super- 
for outstanding work. 


wency, Connecticut 
geles, has won the 
visor’s 


award, 
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One of the general agents who sends 
out an agency news publication to for- 
mer representatives of the agency now 
in the service is Sam P. Davis, Phoenix 
Mutual Life, Lincoln Building, New 
York City. It is a chatty four page 
periodical, well illustrated, and not only 
has the latest information heard from 
the service men, but aiso tells what 
those now in the agency are doing. 
Letters from the men. with the services 
say they get a kick out of the _pub- 
lications. A number of former Davis 
representatives are officers, including 
Capt, William Huber and Capt. John 
O’Mara and Lieutenants Frank Bement 
Vincent Relon and Arthur Rudnick. 

Despite the fewer number of agents 
the Sam P. Davis agency in 1943 went 
well ahead of the year before, and this 
year it is also making an unusually 
good record. 





Jesse N. Hill of the Baltimore agency, 
Phoenix Mutual Life, who is serving 
overseas as a captain in the Army, was 


one of the first to get the new Combat 
Infantryman’s Badge. Badge came tor 
conduct in the Tunisia campaign. 





Warren Smith, daughter of 
George Willard Smith, president New 
England Mutual Life, and Mrs. Smith, 
and Captain Robert C. Jordan, USAAF, 
were married recently at the Smith 
family residence in Ivy Street, Brook- 
line, Mass. The ceremony was a simple 
one, attended only by members of the 
family and a few intimate friends. Rev. 
Dr. Ashley Day Leavitt officiated, The 
bride’s attendants were her sisters, Mrs. 
Richard Hallett Lovell of Alexandria, 
Va., and Miss Jocelyn Winslow Smith. 
Lieut. Jack Gould, USAAF, was best 
man for Captain Jordan. Ushers were 
Lieut. Richard H. Lovell, USNR, and 
Paul W. Webster, USNR. 

The bride, a member of the Junior 
League and Vincent Club, is a debutante 
of the 1941-42 season. She attended the 
Masters School at Dobbs Ferry and 
the Nursery Training School of Boston. 


Alison 


A GOOD MAN WANTED 


I have an opening for a good Life 
Insurance man to assist me in 
my progressive midtown General 
Agency. 

If you really want to work, and 
make money, sell me a bill of 
goods about yourself. Salary and 
commission. Box 1529, The Eastern 
Underwriter Co., 41 Maiden Lane, 
New York 7, N. Y. 











business and the professiohs—holding 


important jobs, many as executives of 


large companies... 


nation’s defense plants . . . serving with 


the armed forces in various capacities— 


ance in making their future secure against 


the time when earning power decreases. 


Both single and married women are now 
setting aside part of their incomes under 
the Berkshire Retirement Income Plans 
... Endowment Policy Forms... Retire- 
ment Annuities... and other insurance 


plans that provide guaranteed financial 


SECURITY and PROTECTION. 


Do you know the Berkshire Triangle Pattern 


has attractive plans especially designed to cover 


this market? 


@ More and more women engaged in 


doing vital work in the 


are realizing the advantages of life insur- 








PITTSFIELD s+ 





ASK ANY Berkshire GENERAL AGENT 
LIFE INSURANCE COMPANY 


Incorporated 18 


HARRISON L. AMBER, President 


MASSACHUSETTS 














Captain Jordan is a son of James Bur 
rell Jordan of Abilene, Texas, formerly 
of Fort Worth, and the late Mrs. Jor- 
dan. He is back in this country after 
sixteen months of foreign service. He 
was severely wounded in Assam, for 
which he wears a Presidential Unit 
Citation. 





Felix Locher, an agent with the 
Charles E. Cleeton agency, Occidental 
Life, Los Angeles, who is father of Jon 
Hall, the motion picture star, was re- 
cently subject of a page story, with pic- 
tures, in the Los Angeles Daily News. 

It is based on his interesting hobby: 
mathematics, navigation and astronomy. 
His desire to know the reasons for many 
natural phenomena has led him to dis- 
cover a shortcut for navigators to figure 
the Great Circle. Mr. Locher invented 
a celluloid chart which placed over an 
ordinary mercator map, or a globe pro- 
jected on a flat surface, would immedi- 
ately tell a navigator the distance and 
correct route to where he was headed. 

Locher devised fifteen celluloid tem- 
plets, one for each five degrees of lati- 
tude, from the equator, zero, to 75 de- 
grees, and on each templet he charted 
great circle routes and distance curves. 
A templet is a pattern or chart. 

Locher was born in Switzerland 62 
years ago. He early began the study of 
geography, then mathematics, then navi- 
gation and astronomy. Coming ‘o this 
country he became a citizen and entered 
the. insurance business, being in San 
Francisco before he made Los Angeles 
his home. He has been a member of 
the Los Angeles Life Underwriters As- 
sociation for eight years. 

In the “Griffith Observer,” a publica- 
tion issued by the Griffith Observatory, 
Los Angeles, a lot of detail was printed 
recently about Mr. Locher’s discoveries 
and scientific work. 

The percentage of actual to expected 
mortality, including war claims of the 
London Life of London, Ont., for the 
years 1940, 1941, 1942 and 1943 is shown 
in the following table with the Ordinary 
and Industrial business separated. The 
London Life has a billion dollars insur- 
ance in force. 


Ordinary Industrial 
1940 55.0 
1941 54.3 Ss 
1942 53.9 54.1 
1943 54.0 55.8 


Generally speaking, one quarter of the 
claims in 1942 and 1943 were due to war. 
The even mortality experienced in spite 
of war claims furnishes an interesting 
angle. An explanation is that the com- 
pany writes a substantial proportion of 
its business at the younger ages and the 
company has been growing rapidly and, 
has, therefore, not the weight of exten- 
sive experience at the higher ages. 

Uncle Francis. 


TILLEY NOT CANDIDATE 


Eric L. Tilley, Durham, N. C., will 
not be a candidate for office of trustee 
of National Association of Life Under- 
writers, He is manager for the Life & 
Casualty Insurance Co. in Durham and 
is president of North Carolina State 
Association of Life Underwriters. He 
says he wants to see Wayman Dean, 
manager of his company in Jackson- 
ville, and E. Dudley Colhoun of Vir- 
ginia, made trustees. 
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Named Agency Assistant 
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Arthur Crane 


John O. Todd, general agent, North- 
western Mutual, Chicago, has announced 
the appointment of Arthur Crane, In- 
dianapolis, as agency assistant. For the 
past seven years Mr. Crane has held 
a similar position in the Northwestern 
Mutual general agency in Indianapolis 
for his father, Ernest A. Crane. A 
graduate of the University of Indiana 

On where he majored in business admin- 

istration and insurance, Mr. Crane has 
been active in every phase of agency 
work, He has also been prominently 
identified with civic affairs, war drives 
and Junior Chamber of Commerce 
activities. 
_ ACLU and for many years a qualify- 
ing member of the Million Dollar Round 
Table Mr. Todd is known as one of the 
country’s outstanding personal pro- 
ducers. The Todd agency has approx- 
imately $70,000,000 of business in force, 
and in the past year has done a large 
volume of Pension Trust business. 





E. G. Branch Marks 45th Year 
With Penn Mutual Life 


Edward G. Branch, general agent, 
Penn Mutual, Montgomery, Alabama, 
celebrated his 45th anniversary with 
the company on July 1. He came into 
life insurance in 1899 as an underwriter, 
became general agent in 1902, and has 
been a partner with Ben Powell in the 
firm of Branch & Powell. 

He is a member of the Montgomery 
and Alabama Life Underwriters Asso- 
ciations, being president of the Mont- 
gomery Association. He is governor of 
the Alabama-Florida district, Kiwanis 
Clubs, president of the Montgomery 
Kiwanis, and president of the Flood 

: Relief Committee of the Red Cross. He 
has worked on all the local civic activi- 
ties, and during World War I was 
county chairman of the Red Cross. 





BUSINESS MEN’S MEETING 


San Diego representatives of the 
Business Men’s Assurance under the su- 
pervision of Branch Manager Robert 
Sanders, attended a recent sales meeting 
conducted by Executive Vice President 
J. C. Higdon, Vice President L, L. Gra- 
ham, and Vice President J. P. Baldwin 
in charge of Pacific Coast operations. 
Prior to the sales meeting all of those 
present attended a lunch of the San 
Diego Association of Life Underwriters, 
presided over by Mr. Sanders, who in 
his term as president has been instru- 
mental in increasing te membership of 
the association from twenty-seven to 


175. 


BUFFALO ASSOCIATION MEETS 


The annual meeting and election of 
directors of the Buffalo Life Underwrit- 
ers was held recently. Milton F. Jones, 
assistant supervisor, agency field serv- 
ice, the Travelers, spoke on “Motivation 
—Its Place in the Salesmen’s Kit.” Sid- 
! ney Wertimer, CLU, national associa- 
| tion trustee, reviewed the current Wag- 
ner Bill as it pertains to Social Se- 
curity. The following were elected for 
three-year terms: Henry Holland, 
: Aetna; Leland F. Lyons, agency direc- 
tor, New York Life; Clarence B. Schae- 
fer, Berkshire; W. Merle Smith, CLU, 
manager, Muiual Life of New York. 
































































U. C. Agents are provided 


There’s a U. C. contract Pie 
with timely . . . sellable 
for every age between 


0 and 65 


contracts for every family 


need 


P re-approach” material, booklets and tested 
letters help to pave the way for U. C.’s men and 


women...A regular sales-building plan used by 


The UNION CENTRAL LIFE 
INSURANCE COMPANY 


CINCINNATI, OHIO 
Over $400,000 ,000 in assets 
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Insurance Increases 
20 Billions During Year 


DEATH BENEFITS ARE UP 10% 





Increase of Insurance in Force This 
Year at All-time High; Lapses, 
Surrenders at Record Low 

Life insurance owned by American 
families at mid-year is estimated to be 
$144,000,000,000 an increase of 20 billions 
since the start of the war and 5 billions 
since the first of the year, it was re- 
ported by the Institute of Life Insur- 
ance. “The increase of insurance in 
force for the year to date has been the 
largest for any similar period in his- 
tory and brings the aggregate owned to 
an all-time high,” the Institute said. 
“This year’s gain has been due in part 
to the public’s putting a greater amount 
of its wartime income into the purchase 
of new insurance, and in part to a fur- 
ther reduction in the lapse or surrender 
of existing policies to a record low rate. 
Reflecting the increasing contributions 
being made to the home front war 
economy by life insurance, both benefit 
payments and financing aid to the na- 
tional economy are proportionately in- 
creased,” 

Death Benefits Up 

Death benefit payments, in excess of 
$600,000,000 for the first half of the 
year, are up 10% from last year and are 
more than $100,000,000 greater than in 
the same period of pre-war 1941. This 
increase is in large part the result of the 
greater insurance in force, up 19% since 
mid-year 1941, and also in part to the 
slightly increased wartime mortality. 

Direct payments to living policy- 
holders in the first six months total 
$534,000,000, which is 6% over last year. 
Calls for policy cash values have been 
about $115,000,000, down 27% from last 
year and 62% from pre-war, reflecting 
the improved circumstances of American 
families and the greater appreciation of 
life insurance during the war years. 
Aggregate half-year payments to policy- 
holders and beneficiaries top $1,250,- 
000,000, an increase of 2% over the first 
half of last year in spite of the sharp 
reduction in surrender value payments. 

Total assets are approximately $39,- 
000,000,000 at mid-year, of which 38.5% 
or $15,000,000,000 is invested in U. S. 
government securities, giving direct fi- 
nancial aid to the war effort. This 
single item has increased $4,000,000,000 
from mid-year of 1943 and $8,000,000,000 
since Pearl Harbor. Aggregate invest- 
ments in business and industrial securi- 
ties, real estate mortgages and govern- 
ment bonds other than federal, are 
about 1% under the 1943 year-end total 
and about 1% above the total at the 
time of the Pearl Harbor attack. 


KEEPS POLICYHOLDERS POSTED 
Guardian Life’s “Quarter Highlights” 
Sent to Insured by Company’s 
Field Force 

The “First Quarter Highlights” of its 
1944 operations recently published by 
the Guardian Life Insurance Com- 
pany of America, distributed through the 
company’s field offices and mailed to 
policyholders who have premiums com- 
ing due within the next three months. 
This issue of Highlights, like the others 
which the company has been publishing 
each quarter, is a report of President 
James A McLain to Guardian policy- 
holders-and is a summary of the major 
phases of the company’s activities for 
the previous three months. 

In this way, policyholders are kept 
currently aware of trends in their com- 
pany’s operations, rather than having to 
depend solely on. the more complete 
year-end Annual Report. 

The Highlights just issued shows 
Guardian new business ahead of the 
same quarter 1943 by 26.5%, with total 
insurance on policyholders up by more 
than $7,400,000. Payments to policyhold- 
ers for the quarter increased by 17% 
over those for the first three months of 
1943, a year of abnormally low death 
claims. 








GREATER NEW YORK FUND 





Contributions of Insurance Divisions; 
Citation for Life Insurance 
Companies’ Groups 

A total of $244,076 has been contrib- 
uted by persons affiliated with insurance 
groups to the Greater New York Fund 
during the intensive period of the 1944 
appeal, Harry M. Addinsel, chairman of 
the campaign’s finance and insurance 
section, said at a luncheon June 8. The 
life insurance companies division was 
one of the seventy-seven which reached 
or topped their quotas, the chairmen of 
which were awarded citations for distin- 
guished service at the luncheon by 
Arthur A. Ballantine, president of the 
Fund. Headed by John S. Sinclair, vice 
president of the New York Life, the life 
insurance companies. division, raised 
$133,001 (100% of its quota). 

The fire and marine insurance division 
reported, through its chairman Harold 
C. Conick, U. S. manager of the Royal- 
Liverpool Groups, total subscriptions of 
$55,476. Major C, L. Redgrave was vice 
chairman. 

Casualty and surety companies con- 


tributed a total of $38,329, it was re- 
ported by Division Chairman Vincent J. 
Cullen, president National Surety. In- 
surance brokers gave $14,128 to the 
fund, Clement L. Despard, Despard & 
Co., chairman of the division, reported. 

The insurance agents division, Edward 
I. White, White & Camby, Inc., chair- 
man, reported $1,721. Life insurance 
general agencies contributed $1,421, Divi- 
sion Chairman Osborne Bethea, Penn 
Mutual Life, reported. 





HEMINGWAY CUP WINNER 

For the second consecutive year, the 
M. Jay Ream Co., Pittsburgh agency of 
the Mutual Benefit Life, Newark, has 
won the Hemingway Cup, presented by 
the Pittsburgh Life Underwriters Asso- 
ciation to the local agency which has 
made the most outstanding contribution 
to the life insurance business in the city 
during the year. The cup given each 
year by Edward D, Hemingway in honor 
of his father is awarded on the basis of: 
Percentage of agency members in the 
association during the year; gain in 
membership in the association; attend- 
ance at regular meetings and special 
events of the association; miscellaneous 
contributions to the welfare and suc- 
cess of the association during the year. 

















































ance policies. 


Term policies, too. 























THEY WOULDN'T BELIEVE US 


“Too good to be true!” they said about our $10-per- 
$1,000 monthly income for Permanent and Total 
Disability —still available in Occidental's life insur- 


But it és true. Furthermore, we add this benefit to 


And if the Term policyholder then becomes dis- 
abled, his income is as permanent as his total disa- 
bility. If he is still disabled at the Term policy's 
expiry date, that policy automatically converts to 
Ordinary Life. Meanwhile, monthly income contin- 
ues and the new, higher premium is waived — so 
long as he is totally disabled. 


Nice? Our policyholders think so. 


Occidental Life 


INSURANCE COMPANY OF CALIFORNIA 
HOME OFFICE « LOS ANGELES 
V. H. Jenkins, Vice-President 


“We pay lifetime renewals — they last as long as you do” 






















































































Optimism Expressed in 
Tropical Germ Control 


DR. K. W. ANDERSON’S ALC PAPER 





Scientific Knowledge, Improved Living 
Conditions, Education, Helpful in 
Combating Infection 





Tropical and exotic diseases have al- 
ways been with us in this country, since 
the early settlers, but only at times have 
they caused serious outbreaks, Dr. Karl 
W. Anderson, medical director, North- 
western Nati nal, Minneapolis, stated in 
his discussion of the paper on “Prob- 
lems of Tropical Medicine in the United 
States—Past, Present and Future,” pre- 
sented by Ernest Carroll Faust, A. B. 
M.D.,Ph.D., professor of parasitology 
and director, department of tropical 
medicine Tulane University, before the 
recent annual meeting of the medical 
section, American Life Convention, in 
Chicago, 

“This is of interest,” Dr. Anderson 
continued, “because in the past we did 
not have as much scientific knowledge 
as we now possess in regard to their 
nature and control. In fact, these dis- 
eases have to a large extent disappeared, 
or they have been brought under con- 
trol with the exception of the dysenteries 
and a few others. In addition to the 
development of immunity, improved liv- 
ing conditions and education have been 
helpful in combating these infections. 
While parts of our country are sub-tropi- 
cal, ideal conditions for the propagation 
of these diseases do not exist over all 
areas. We have progressed a long way 
on the road of scientific endeavor and 
achievement since the Revolutionary, 
Civil and Spanish-American wars. Dur- 
ing those early days problems were met 
without too disastrous effects on the 
health of our people as a whole. Surely 
with application of current knowledge, 
we can view the future as far as these 
tropical and exotic diseases are con- 
cerned with assurance.” 

Dr. Anderson stated that there are 
many factors which should give the 
American public optimism in our war 
against tropical and exotic disease germs. 
Our medical schools have added special 
courses of instruction for their under- 
graduates so that the newly graduated 
physician will be better able to recognize 
and treat these diseases than graduates 
of even a few years ago. In addition, 
special courses of study have been pro- 
vided for physicians already in practice. 
Several states, notably Wisconsin, have 
established registry for tropical and ex- 
otic diseases. Steps have also been taken 
to watch during the period of demobilza- 
tion members of the armed forces who 
have been in the tropical and sub- 
tropical zones since some of them may 
be suffering from unrecognized latent or 
chronic tropical diseases. In this con- 
nection, he said, it must be remembered 
that as these troops are demobilized so 
will be the physicians who have served 
with them in the same zones. In this 


way the physicians experienced in, 


tropical diseases will follow the men back 
to the various communities of our coun- 
try and will be able to give them spe- 
cialized diagnosis and treatment. 
International Disease Control 


“In the future,” Dr, Anderson said, 
“we will look upon disease control from 
an international viewpoint. It is inter- 
esting to note that the one section of 
the League of Nations which was suc- 
cessful was the one which had to do 
with the international aspects of public 
health. This section demonstrated that 
it was possible to work together for a 
better understanding in diseases that af- 
fect various parts of the world.” 

Dr. Anderson said that from a prac- 
tical standpoint the most important 
tropical diseases we must contend with 
in this country are malaria and dysen- 
tery. “Malaria control in the field is 
rather difficult,” he continued, “but con- 
trol measures applied to a community 
can be effective. We have a better un- 
derstanding of the drugs used in ma- 
laria treatment, and we have no short- 
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age of essential drugs in this regard. 
As far as dysenteries are concerned, 
they represent a different problem. 
Spread of dysentery has occurred from 
defective plumbing. Defective plumbing 
in turn, is a matter of better urban con- 
trol of sanitary facilities. In many 
cities the health departments should be 
given support so that harmful defective 
plumbing may be removed or repaired.” 

He concluded that education and dis- 
ease control go hand in hand and ven- 
tured the opinion that most of the men 
who have served abroad have acquired 
first hand knowledge of sanitation that 
they did not possess before they went 
into the service and that this knowledge 
will prove useful in their home com- 
munities in the improvement of general 
sanitation conditions. 

“The medical profession stands ready 
to work to bring these diseases under 
control and to exterminate them if this 
is possible,” he concluded. 


CHURCH PENSION 


Protestant Episcopal Church Affiliate 
Has $37,629,423 Assets; C. D. Dickey 
of J. P. Morgan & Co., Treasurer 

The Church Pension Fund of the 
Protestant Episcopal Church, which has 
three wholly-owned subsidiaries — The 
Church Hymnal Corporation that pub- 
lishes hymnals and prayer books, 
Church Life Insurance Corporation and 
Church Properties Fire Insurance Cor- 
poration—reports assets of $37,629,423. 
Consolidated balance sheet of the Fund 
and its affiliates shows total assets of 
$44,317,164. President of Church Pen- 
sion Fund is Bishop Cameron J. Davis. 
Treasurer of the Fund is Charles D. 
Dickey, vice president of J. P. Morgan 
& Co.: executive vice president is 
Bradford B. Locke. Average yield on 
Fund’s investments is 3.25%. 

The Church Pension Fund is main- 
tained for purpose of providing pen- 
sions for the retired clergymen and for 
the widows and orphans of deceased 
clergymen. It was founded in 1917. 
Pensions to clergymen are payable only 
upon retirement: from the active min- 
istry. Report of Executive Vice Presi- 
dent Locke warns that if interest rates 
do not improve the trustees may be 
unable to continue the present program 
of expanded benefits and it may also 
be necessary to revalue the reserve lia- 
bilities on basis of a lower interest as- 
sumption. Fund at present is on a 314% 
reserve basis. 





FUND 





Best’s Life Reports Out 


The thirty-eighth annual edition of 
Best’s Life Insurance Reports has been 
released and is being shipped to sub- 
scribers. The 1944 edition of the Life 
Insurance Reports presents complete fi- 


nancial, operating and investment infor- 
mation, together with the Best Com- 
pany’s comments on the legal reserve 


life insurance companies, fraternal bene- 
fit societies and assessment associations 
licensed in the United States. The work 
also includes all Canadian companies 
which are so licensed. 

Also included in the Reports are vari- 
ous tables showing growth, principal 
statement items, cash premium income, 
history, financial position, management, 
operating results, kinds of business writ- 
ten, officers directors, territory and the 
reserve basis. Among the specially cal- 
culated ratios shown are those of lapses, 
interest, average premium, average 
policy and expenses. The annual sub- 
scription price of the Reports is fifteen 
dollars per year. 


Dr. Dingman on War and Insurability 


Sees Aviation as a Major Post-war Problem for Medical 
Directors and Company Officials Interested in 
Selection of Life Insurance Risks 


Aviation is going to be a major prob- 
lem for the medical directors and other 
life officials who are 
interested in life in- 
surance risks in post-war era, Dr. 
Harry W. vice president and 
medical director, Continental Assurance 
Co., declared in an “War 
and Insurability” before the members of 
the Medical Section, American Life Con- 
vention, at the Edgewater Beach Hotel, 
Chicago, recently. 


insurance company 


the selection of 
the 
Dingman, 


address on 


“Almost 2,500,000 persons are con- 
nected with the air forces in one way 
or another,’ Dr. Dingman said. “Most 


of them will return to civil life highly 
air-minded. That will be a matter of 
travel and recreation, as well as occupa- 
tion. The days are already gone when 
passenger travel on regular airlines can 
be called a rateable hazard. It becomes 
a question of whether any passenger 


flying can be penalized. Thought is 
rapidly progressing to the point where 
the only aviation restriction that is 


justified is for military flying and mem- 
bers of the crew in civilian flying. At 
once question arises as to whether this 
should be on western hemisphere basis 
only or world-wide. If not world-wide 
today, it will be world-wide in the very 
near future. This is one phase of my 
talk that deserves ample discussion, and 
sympathetic.” 
Expresses Optimism 


Striking a very optimistic note Dr. 
Dingman continued: 

“The last thought of the 
sideration of War and 
should be optimistic, and is. 


after con- 
Insurability 
War is an 


evil thing. It is destructive, grievous, 
and sad. But it does have compensa- 
tions. It gives impetus to aviation such 


as would not have occurred in quarter 
century or more. It gives impetus to 
medical progress that might have waited 
years and years and years. Sulfa drugs 
are miracle drugs, and what we have 
learned about them during the war is 
plenty, and to the advantage of our 
civilian population. Penicillin may not 
have been discovered except for the war. 
Plasma was an occasional matter just a 
few years ago. Now it is a matter of 
course in civilian hospitals as in mili- 
tary hospitals. Tremendous advances 
have been made by the lessons that have 
been learned in this war. In a sense 
scientists have put themselves against 
scientists, some of them for matters of 
destruction, some for matters of prog- 
ress. Verily, verily, I do believe that 
the pros beat the cons.” 

Dr. Dingman divided his address on 
the subject: “War and Insurability” into 
three major parts. The considerations 
to be taken into account before the 
young man goes into the armed serv- 
ices; secondly those which touch on ap- 
plications for life insurance which are 
occasionally received from men in the 
services, and, in the concluding part he 
went into matters that probably will pre- 
sent themselves in the post-war period, 
when the soldiers, sailors, marines, air- 


men, WACS, WAVES, S 
turn to civil life. 

Some of the points he brought out in 
his address were: 

BEFORE. At ages 18-37 all males are 
subject to armed service. If acceptable, 
they are, presumably, eligible for life 
insurance except as military considera- 
tions may modify. If unacceptable be- 
cause of dependents or occupation, eli- 
gibility for insurance may not be af- 
fected. But if unacceptable for physical 
or mental reasons, or malingering, in- 
surance companies have a problem. At 
this point discussion is desirable on how 
to get information from the Draft 
Board, and whether the label psycho- 
neurosis as applied by army doctors is 
as serious as we have been accustomed 
to think of this ailment after such 
diagnosis in civil life. 

Army, Insurance Standards Parallel 

Army standards and insurance stand- 
ards run parallel on major defects of the 
various systems of the body, such as 
cerebral spinal, cardiovascular, pulmon- 
ary, gastro-intestinal, and genitourinary. 
3ut there are many structural defects 
where army standards are severe: 
hernia for example, flat feet, infantile 
paralysis, impaired vision, defective 
teeth. In most such instances life in- 
surance companies concede eligibility for 
coverage. Army standards are strict for 
psychoneurotic ailments and psychoso- 
matic. With these affairs, army stand- 
ards run somewhat parallel to non- 
cancellable disability. The hazard is long 
and protracted illness at some future 
time. In other words, pensions. 

DURING. Persons in armed services 
occasionally apply for life insurance. 
Are they acceptable? Usually yes. Sure, 
we encourage their buying 10M govern- 
ment insurance, but 10M may not be 
enough, and government insurance may 
not answer some problems if lump sum 
settlement is desired. Persons in the 
insurance business can buy wholesale 
and may regard the lesser cost of their 
protection as adequate offset to the war 
clause. Some persons seek option on 
future insurability; an offset of the 
potential hazard of loss of leg or lung 
against the lesser protection because of 
war clause may look attractive to both 
buyer and seller. Besides which, pre- 
mium money may be regarded as sav- 
ings. In event of war claim, face amount 
of policy may not be payable but pre- 
mium is returnable with higher interest 
than banks pay. 

Because of military service our sol- 
diers and sailors are subject to impair- 
ments that come chiefly under five 
heads: psychic disorders, first; psycho- 
somatic affairs, second, particularly gas- 
trointestinal, particularly peptic ulcer; 
asthma, third; (and it becomes a fair 
question whether asthma should have 
psychosomatic consideration or allergic) 


PARS, etc., re- 


malaria and tropical ailments, of which 
malaria is far the most important, 
fourth; trauma, fifth. In battle areas, 
trauma may be first on the list. The 
psychic and psychosomatic affairs that 
show up in service should have been 
screened out at induction examination, 


but psychic 





New Business Gains 6% in 
May; 10% for Year to Date 


New life insurance for May was 6% 
more than that for May last year, and 
for the first five months of this year 
the total was 10% more than for the 
corresponding period of 1943, according 
to the Life Insurance 
Presidents. For the month, Ordinary in- 
an increase of 15.1% 
over May of last year, Industrial insur- 
ance a decrease of 5.1% and Group in- 
surance a decrease of 11. 7%. The 
statement aggregates the new paid-for 
business—not including revivals or in- 
creased—of thirty-nine United States 
companies having 81% of the total life 


Association of 


surance showed 


insurance outstanding in all United 
States legal reserve companies. 

For May the new business of the 
thirty-nine companies was $8&20,098,000 


against $773,514,000 during May of last 
year—an increase of 6%. New ordinary 
insurance was $547,638,000 against $475,- 
695 ,000—an increase of 15.1%. Industrial 
insurance was $136,127,000 against $143,- 
413,000—a decrease of 5.1%. Group in- 
surance was $136,333,000 against $154,406,- 
000—a decrease of 11.7%. 

For the first five months of this year, 
the new business of the thirty-nine com- 
panies was $3,912,126,000 against $3,557,- 
282,000 for the corresponding period of 
1943—an increase of 10%. New Ordinary 
insurance was $2,647,721,000 against $2,- 
263,156,000—an increase of 17%. Indus- 
trial insurance was $660,672,000 against 
$699,840,000—a decrease of 5.6%. Group 
insurance was $603,733,000 against $594,- 
286,000—an increase of 1.6% 





are not easy to recognize in advance of 
actual breakdown under strain and 
stress. Just as it becomes an army 
problem whether to discharge these men 
for their impairments or salvage them, 
so it becomes an insurability problem 
whether their ailments will affect long- 


evity under the ordinary trials of civil 
life. Insofar as malaria and _ tropical 
diseases are concerned, there is one 


thing fortunate in the future appraisal 
of individuals so afflicted. These afflictees 
get well or they do not. If they do get 
well, there are no impairing after re- 
sults excépt four ailments chiefly: 
malaria, filaria infection, amoebic dysen- 
tery, and undulant fever. 

AFTER. Return to industry of our 
armed personnel involves an immediate 
problem in occupation. Most chaps will 
return to their original jobs or some- 
thing similar. Some will remain in the 
service, it is true. Post-war army and 
navy will be greatly augmented over 
former peacetime standards. Many who 
return will change occupation. There 
will be a large influx into aviation. 
Some will want to go into radio. Some 
into telegraphy. The many special 
courses that have been available to sol- 
diers and sailors will influence some of 
them in their future lives. Stability in 
these different vocations will become an 
insurance problem. Not a few will seek 
iobs that involve foreign travel and 
habitat. Selection of risks will become 
much more cosmopolitan after the war 
than it has been hitherto. 

It was then that he made his observa- 
tions in regards to aviation in the post- 
war era and concluded with his general 


and psychosomatic affairs come. 
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Life Payments, Credits 
Exceed Total Premiums 


1943 MARGIN UNUSUALLY LARGE 





Premiums Made Up 75 Cents of Aver- 
age Income Dollar of Life Insur- 
ance Companies 





Payments and credits to American 
life insurance policyholders and_ bene- 
ficiaries during 1943 exceeded total pre- 
miums paid by 6%, the Institute of Life 
Insurance announced. Premiums made 
up seventy-five cents of the average in- 
come dollar of the life insurance com- 
panies; they paid or credited to policy- 
holders and beneficiaries 79.8 cents of 
the average dollar. 

“The margin by which policyholder 
benefits and credits exceeded premiums 
was larger than usual last year,” the In- 
stitute said, “primarily because of the 
expansion of policyholder reserves re- 
sulting from the record increase of in- 
surance in force.” 

Analyses of Income 


In 1943 the average income dollar of 
the life insurance companies was made 
up of: seventy-five cents from premium 
payments; 22.3 cents from the interest 
earned on the investment funds of the 
business; and 2.7 cents from miscel- 
laneous sources. 

This income was used as follows: 42.4 
cents for benefit payments to policy- 
holders and beneficiaries; 37.4 cents 
added to policyholders’ reserves; 13 
cents for operating expenses, made up 
of 7.9 cents agency expense, 2.4 cents 
home office expense and 2.7 cents mis- 
cellaneous operating expense; 2 cents 
for taxes other than real estate taxes 
which are charged against investment 
income; .6 cents for dividends to stock- 
holders of the stock companies; and 4.6 
cents net addition to special reserves 
and surplus funds. 

“Reflecting higher wartime national 
income and the greatly increased thrift 
of the people, life insurance has in- 
creased its return to policyholder fami- 
lies in the aggregate of benefits and 
credits and at the same time has further 
strengthened its position through addi- 
tions to the surplus and reserves built 
up for the protection of policyholders,” 
the Institute said. “Part of these addi- 
tions are represented by special reserves 
to cover possible further declines in in- 
vestment earnings and also possible in- 
creases in death benefits beyond current 
expectations, due to the war or other 
factors. 

“The analysis gives a clear illustration 
of the manner in which life insurance 
functions. Policyholders pay premiums 
each year and a portion or these pre- 
miums goes into policy reserves for fu- 
ture use. These reserve funds are in- 
vested in sound securities and mortgages 
to earn interest for the policyholders 
while awaiting call for claim payment. 
Through investment, they render a serv- 
ice to the national economy and at the 
same time produce a part of the money 
required for meeting policy obligations 
which otherwise would have to be pro- 
vided from premiums. The extent of 
this premium saving for the policy- 
holders is reflected by the fact that in- 
terest earnings on total invested assets 
represented 22.3 cents of the 1943 life 


insurance income dollar, or nearly 30% 
as much as was contributed by pre- 
miums.” 





MUTUAL TRUST’S BIG MONTH 


Mutual Trust Life, nearly forty vears 
old, observed its anniversary month in 
May and business transacted that 
month was the largest for any anniver- 
sary month since 1931, paid-for being 
up 42.35%. The nine Eastern states 
submitted 47% of the company’s total, 
and the Eastern department, which 
consists of New York, New Jersey and 
Pennsylvania, under the supervision of 
A, H. Neil, manager, accounted for 


51% of the business submitted. 


LESTER I. LESTER 


Lester I. Lester, 
who was the first general agent 
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Mutual life insurance companies were among 
the earliest of the co-operatives. They were origi- 
nated and still function solely for the benefit of their 
. that is, their policyholders. 

For one hundred years the State Mutual has 
been operating on the co-operative basis. No one 
profits from its operations except the policyholders 
themselves. 


oO 


members . . 


WE ARE A at 
i 


pay we hear a great deal about ‘‘co-operatives”’ 
perating in many fields. Farmers’ co-opera- 
tives, consumers’ co-operatives, co-operative banks 

. all based on the sound principle of reducing 
ultimate consumer costs by group action. 


State Mutual Life 
Assurance Gompany 


OF WORCESTER, MASSACHUSETTS 
INCORPORATED 1844 


Strong with the Experience of 
One Hundred Successful Years 


to be appointed in New York State by 
Mutual Trust Life when that company 
entered this state July .1, 1939, is now 
the leading agency of the Mutual Trust 
throughout the country in paid-for 
business, based on production for the 
first five months of 1944. 

This is Mr. Lester’s twenty-sixth year 
in life insurance. Always a large per- 
sonal producer, he saw previous service 
with The Prudential and Equitable So- 
ciety. Prior to joining Mutual Trust 
Life he was for seven and a half years 
assistant manager in The Prudential 
Ordinary agency managed by Andrew 
Kakoyannis in New York. 





MONTE M. WADDLE DEAD 


Monte M. Waddle, a veteran agent 
of the Occidental Life of California, 
died at his home in Alhambra, Cal., 
last week after an extended illness. He 
had had thirty years experience in the 
life insurance business, and was a 
general agent in Southern California 
from 1914 to 1921 for Occidental. 





S. S. WOLFSON 43.7% AHEAD 

The S. S. Wolfson agency, Berkshire 
Life general agents in New York, re- 
ports paid-for business for the first six 
months of $3,306,000 compared with $2,- 
301,000 for same period of 1943. This is 
an increase of 43.7%, 
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STATISTICIAN 


A young, successful, progressive life 
insurance agency is seeking the serv- 
ices of a man under age 45 who is 
familiar with mathematics. Position 
available offers unusual opportunities 
to learn the life insurance business 
from the management standpoint. 
Favorable salary and excellent op- 
portunity. Write Box 1530, The Eastern 
Underwriter, 41 Maiden Lane, New 
York 7, N. Y. 











Death Benefits During 
April Show Decrease 


Life insurance death benefits paid to 
American families during April de- 
creased 14% from the March total, al- 
though they were still 6% above the 
payments in April of last year, the In- 
stitute of Life Insurance reported. For 
the year to date, they are 10% above 
last year. 

Death claims paid in the- first four 
months of this year exceed those in the 
same months of last year by more than 
40,000, the Institute said, in large part 
due to the epidemic deaths of the win- 
ter and war claims. These resulted in 
$38,000,000 more being paid in the four 
months this year, compared with last 
year. 

Total payments to policyholders and 
beneficiaries in April were $198,176,000, 
which was 3% under April, 1943, and 
17% under March of this year. For the 
first four months total payments were 
$857,790,000, up 4% from the same period 
of last year. Direct payments to living 
policyholders in the four months were 
$363,059,000, an increase of 6% over last 
year. The increase was primarily from 
matured endowment payments which, at 
$124,978,000 for the four months, were 
11% above last year. Surrender value 
payments of $18,092,000 in April were 
32% under April of 1943 and about 19% 
under March of this year. They were 
$78,053,000 for the four months, 27% un- 


der last year. 





R. E. Daisey Heads Penn 
Mutual’s J. D. Grannis Ag’cy 


Robert E. Daisey has been appointed 
assistant general agent of the Penn 
Mutual’s J. Douglas Grannis, Jr., 
agency, Cincinnati, with full respon- 
sibility for the agency. J. Douglas Gran- 
nis is serving in the U. S. Army, and 
Clarence Cooper and Will P. Grant, 
who successively took charge following 
his call to the colors have also gone 
into military service. 

Mr. Daisey, a native of Philadelphia, 
is a graduate of the University of Penn- 
sylvania’s Wharton School of Finance. 
He also holds a certificate of the LOMA. 
He joined the Penn Mutual in 1920 in 
the office of the Home Office Agency, 
was selected as one of the group to 
study for agency office positions. In 
1936 he was sent to Columbus as cashier 
of the Columbus agency, two years later 
went to Cincinnati as office manager. 





Columbian Nat’! Announces 
Double, Triple Protection 


Double and triple life insurance bene- 
fits are now issued as a feature of the 
Columbian National’s preferred whole 
life form. Both the double and triple 
coverage are available for either fifteen 
or twenty year periods. The annual pre- 
mium per thousand at age 35 for the 
basic whole life form is $21.59, increased 
to $29.27 for the fifteen year double 
benefit, and to $30.74 for the twenty 
year double benefit. 

If the triple benefit is desired, the 
annual premium for the fifteen year 
period is $36.95 and for the twenty year 
period $39.89. A ten year non-medical 
conversion privilege with conversion 
credit is included in the contract. 
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LAA North Central Round 
Table Program Announced 


R. E. Sylte of the War Production 
Board Office in Chicago will address the 
North Central Round Table of the Life 
Insurance Advertisers Association on 
“What to Do About Paper,” according 
to an announcement by George Pease, 
Equitable Life of Iowa, chairman of the 
meetings, which will be held in Chicago 
July 10-11, at the Edgewater Beach 
Hotel. Mr. Pease also announced that at 
the second day’s session, W. T. Plog- 
sterth, director of field service, Lincoln 
National, will speak on “The Service 
Men—Our Old and New Agents.” Don 
Ross, merchagidising manager of “Suc- 
cessful Farming,” will be another of the 
speakers on the program. He will talk 
on “Selling the Farmer in 1944.” Bart 
Leiper, Provident Life & Accident, 
president of the L. A. A., will report 
on the association’s activities at the 
luncheon on July 10. 

Others slated to appear on the pro- 
gram are Francis J. O’Brien, director of 
sales promotion, Franklin Life; 
Neuhaus, assistant secretary, Washing- 
ton National Life; Albert J. Randolph, 
sales promotion department, Penn Mu- 
tual; Powell Stamper, sales promotion 
manager, Nationak Life & Accident; 
John S. Murphy, field associate, North- 
western Mutual Life 

The committee in charge of the pro- 
gram, under the chairmanship of Mr. 
Pease, comprises Clyde W. Ferguson, 
Union Central Life; Oakley R. Tripp, 
Ministers Life and Casualty; Robert S. 
Walstrom, Continental Assurance; Ken- 
= K, Wunsch, Northwestern National 
Life. 





FRATERNAL REFERENCE BOOKS 

Complete and detailed information on 
fraternal societies, life insurance com- 
panies and life associations appears in 
the 1944 editions of the Consolidated 
Chart of Insurance Organizations and 
Statistics Fraternal Societies from the 
press of the Fraternal Monitor, Roches- 
ter. They present a re review of 
life insurance operations for 1 

The Consolidated Chart combines the 
reports of 384 fraternal societies, life in- 
surance companies and life associations, 
giving their complete reports to the 
Insurance Departments together with 
the rates for insurance of the first two 
systems and the gain and loss exhibits 
for 180 life insurance companies. 

Statistics Fraternal Societies is a 
volume of 240 pages giving detailed in- 
formation on practically every fraternal 
insurance society. The membership and 
lodges in good standing, officers, plans, 
rates, average age, mortality losses paid, 
changes in membership in 1943, amount 
collected, assets, liabilities, reserves, 
members and insurance written, benefits 
paid since organization and many other 
items of information appear in the 1944 
edition. 


RELIANCE LIFE BULLETIN 

The Reliance Life Bulletin of June 
29, published by the Reliance Life, dedi- 
cated the entire issue to those of the 
organization now in uniform. From 
the company’s organization 189 are now 
with United States armed forces. 

Their names and service designations 
and addresses are printed. Edition con- 
tains messages to the service people 
from Jay N. Jamison, executive vice 
president; T. J. McKenna, H. T. Bur- 
nett, A. D. West, R. C. Kneil and L. P. 
Gregory, vice presidents, and from 
James Layton, assistant vice president. 
Tech. Sergeant Edward D. Johnson, 
home office renewal department, was 
killed in a plane crash in the European 
area. 


ASSIGNED TO WAR ACTIVITIES 


Several insurance men have been as- 
signed important places in the war-time 
and recreation activities of the Minika- 
hda club, Minneapolis, They include 
G. W. Harsh, Charles W. Sexton Co.,, 
Reed G. Hickerson, manager, Canada 
Life; Earl McKenzie, Travelers, and 
A. P, Smith, local agent. 








Berkshire School Sessions 
For Agency Staff Men 


The Berkshire Life recently held 
school sessions for agency staff men in 
Lenox, Mass., which was attended by 
fourteen agency staff members who at- 
tended morning, afternoon and evening 
sessions of intensive study. The ses- 
sions for the entire meeting, which ex- 
tended over a three-day period, were 
conducted by W. Rankin Furey, vice 
president and director of agencies and 
Lewis B. Hendershot, assistant director 
of agencies. During the school the vari- 
ous officers of the company attended the 
luncheon and dinner period, and at the 
close of the school the agency staff men 
visited the home office in Pittsfield. 





Penn Mutual Candidates 
Take 1944 Actuarial Exams 


The Penn Mutual Life had nine can- 
didates taking the 1944 actuarial exami- 
nations, five of the nine being women. 
Five of the nine passing one or more 
parts, a 56% passing. Three out of four 
men succeeded in passing at least one 
part, and two out of five of the women 
succeeded. The men passed one-third of 
the parts, the women 19%. Two Penn 
Mutual men have already passed five 
parts, lacking only one part to become 
associate members of the Actuarial So- 
ciety, and a third man who having 
passed eight parts, lacks only one part 
of qualifying for election as a fellow 
of the Society. 





MUTUAL SELLING MUNICIPALS 


Mutual Life of New York is offering 
another batch of state and municipal 
bonds totaling $7,269,000 and including 
$2,000,000 State of Illinois Relief 314%, 
$984,000 City of Detroit Refunding 3%s, 
$935,000 City of Chattanooga Electric 
Power and $422,000 State of Mississippi 
Highway 3s. 





During 1943 
The Manhattan was 
FOURTEENTH 
in volume of new paid-for 
business in its Home State, 
New York. 
THERE IS A REASON! 
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The Manhattan Life 


Insurance Company 


Founded 1850 


120 West 57th Street 
New York City 

















Canadian Made Brigadier 








Manager of the Hamilton branch of 
Great-West Life before the war, 
mer president of London Life Under- 
and vice-president 
Pres- 
in 


writers 
of the Canadian Association, W. 
ton Gilbride enlisted as 
Royal i 


the 


to go overseas. 
moted to the rank of brigadier. 
in the Sicilian cam- 
paign where he was quartermaster gen- 


won the D.S.O, 


W. PRESTON 





Association 


Canadian Army 


GILBRIDE 


a captain 
Service 
Corps in 1939 and was one of the first 
He has just been pro- 


He 


for- 


eral of a Canadian infantry division. 


CHANNING W. BRANDON DEAD 

Channing Webster Brandon, president 
emeritus, 
last week at 85. Mr. 
the company in 1908 and continued as 





Columbus Mutual 


president for twenty-two years. 
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Piililltiniwe 
"Global Ca 
g 


World-wide protection is more of a 
necessity as distances diminish and 
every nation becomes a next door 
neighbor. Now more than ever, you 
will need to provide your clients with 
all around protection. 


The USLife specializes in foreign 
coverage for civilians working or 
living abroad, and offers a complete 
portfolio of regular Life, Accident 
and Health, and Group forms for 
home front needs. To assure the best 
selection, scope and service= here or 
around the globe —call the nearest 
USLife general agent. 


THE UNITED STATES LIFE 


INSURANCE COMPANY 
IN THE CITY OF NEW YORK 
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HERMAN REINIS 
Brooklyn General Agent 


The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 

















Harold Smyth President of 
Conn. Ass’n; Other Officers 


Harold Smyth, general agent in Hart- 
ford for the National Life Insurance 
Company of Vermont, was elected presi- 
dent of the Connecticut State Associa- 
tion of Life Underwriters at the organi- 
zation’s annual meeting, held in New 
Haven on Thursday, June 29. 

Mr. Smyth, who has served as vice 
president of the association during the 
past year, is a past president of the 
Hartford General Agents and Managers 
Association and of the Hartford Life 
Underwriters Association. He is also 
administrative assistant to the state 
chairman of the Connecticut War Fi- 
nance Committee, and state chairman 
of the National Association of Life Un- 
derwriters’ War Bond Committee, which 
stands in first place in the entire coun- 
try in per capita sales of Series E 
bonds. 

As vice presidents for the coming 
year, the association elected Robert C. 
Mix, State Mutual, New Haven; Harry 
L. Felder, Metropolitan, Norwich, and 
John C. Hallner, John Hancock, Bridge- 
port. Franklin F. Pierce, Connecticut 
Mutual, Hartford, was elected secretary- 
treasurer, and Howard V, Krick, Penn 
Mutual, New Haven, was named na- 
tional committeeman. 

Five new directors were appointed by 
delegates from local associations. They 
are: Hollis L. Woods, Mutual Benefit, 
Hartford; Elmer Lloyd, Sun Life, New 
Haven; Malcolm MacCallum, Connecti- 
cut Mutual, Bridgeport ; Frank Crowell, 
Mutual Benefit, Norwich, and Merle F. 
Hunt, Phoenix Mutual, Stamford. The 
board of directors also includes the im- 
mediate past presidents of the state 
association, Robert C. Gilmore, Jr., 
Mutual Benefit, Bridgeport ; Howard V. 
Krick; W. Eben Burr, Phoenix Mutual, 
Bridgeport, and Herbert Behan, Travel- 
ers, Hartford. 





Jack W. Lawrence, manager, The 
Prudential, Salt Lake City, has been 
named president of the Salt Lake chap- 
ter, CLU, succeeding Charles C. Guil- 
ford. Other officers are Fallas M. Kelly, 
vice president; Melvin Ridges, secre- 
tary-treasurer; Oliver L. Richards, 
board chairman. 





The North Dakota Life Underwriters 
Association at its annual meeting elected 
the following officers; H. A. Voll, Provi- 





dent Life of Bismark, president; co 
Beiseker, vice president; ke Tollef- 
son, secretary-treasurer. 

William R. Gardner, general agent 


John Hancock Mutual, newly elected 
president of the Richmond, Va., Asso- 
ciation of Life Underwriters, has been 
elected vice president of the General 
Alumni Association of Hampden-Sydney 
College. 





Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


41 PARK ROW, NBW YORK 
Telephone BArclay 7-4443 








HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha Kansas City 
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NEW WAR MANPOWER REGULA- 
TIONS IN GREATER N. Y. AREA 
On July 1 the new regulations of the 

War Manpower Commission went into 

effect. Objective of the new regulations 

is to put more persons into essential 
industries. Insurance is not classified as 
an essential industry although the in- 
surance industry, of course, believes 
that in some aspects it is, Anyway, all 

“non-essential” employers with four or 

more employes must now obtain ap- 

proval of the U. S. Employment Service 
before hiring any new male employe 

from 18 to 45. 

Just what will be the attitude of the 
United States Employment Service to- 
wards requests of insurance offices for 
permission to employ new persons it is 
not known at the present moment. The 
new regulations must be effective for a 
time before the insurance business will 
be able to ascertain exact extent of 
operations relative to its field. 

An optimistic viewpoint is taken by 
Karl Wehinger, president of Wehinger 
Service, Inc., chairman of the board of 
governors and chairman of the legal 
committee of the Association of Private 
Office Personnel Agencies of New 
York; member of the Employment 
Agencies Protective Association of the 
United States; member of the National 


Employment Board. The Wehinger 
Service, Inc., is one of the best-known 
private employment agencies in New 


York and over a period of twenty-two 
years has placed many thousands of 
persons in insurance offices of one kind 
or another. He has sent to executives 
of insurance companies an analysis of 
the War Manpower Commission regu- 
lations for the area consisting of New 
York City, Long Island, Westchester 
and Rockland Counties. Mr. Wehinger 
wrote his analysis after attending a 
recent press conference with the New 
York City area director of War Man- 
power Commission when the latter ex- 
plained the Commission’s program. 
After preparing the release Mr. We- 
hinger checked it with the Commission 


as to accuracy. His analysis says that 


under the regulations the following 
situation will prevail: 
1. Employers may obtain their em- 


ployes in any way they choose. Em- 
ployes may obtain their jobs in any 
manner. Neither are confined to the 
use of the U. S. Employment Service 
(U.S.E.S.). Private employment agencies 
will continue to function as before. 


2. These new regulations apply only 


to “non-essential” employers with four 





or more employes, and only to male 
workers of 18 to 45 years old (inclusive) 

. but not to women. Women now em- 
ployed in an “essential” industry, or 


those who left an “essential” industry 
within sixty days prior to entering new 
employment may enter another “essen- 
tial” industry merely with a statement 
of availability...but if she enters a 
“non-essential” industry before being 
unemployed for sixty days her new 


employer is asked also to get approval 
of the U.S.E.S. There are no restric- 
tions in this area as to the number of 
employes an employer may have on his 
payroll. 
3. Re: INDUSTRIES CLASSIFIED 
AS “ESSENTIAL.” 

A. These employers may hire with- 
out consulting the U.S.E.S. They 
are not subject to the new regu- 
lations. 

B. An employe of an essential in- 
dustry may transfer to any other 


essential industry without clear- 
ance by the U.S.E.S. He must, 
however, have a_ statement of 
availability (in order to be 
HIRED) issued either by his 
present employer (or last em- 
ployer, if he is unemployed) or 


by the U.S.E.S 

4. Re: INDUSTRIES CLASSIFIED 
AS “NON-ESSENTIAL.” 

A. These employers with four or 
more workers are asked by the 
W.M.C. to obtain the approval of 
the U.S.E.S. before hiring any 
man 18 to 45. 

B. This approval may be obtained by 
telephoning the ffice of Juris- 
diction” of the U.S.E.S. (LExing- 
ton 2-0160 in N. Y. C.) In cases 
where telephone approval is not 
given to the employer he is asked 
to send the man he wishes to hire 
to the U.S.E.S. (10 East 40th 
Street, N. Y. C.) for clearance. 

5. It is the responsibility of the em- 
ployer to obtain the approval of the 
U.S.E.S, When it is necessary, however, 
it will be possible for the private em- 
ployment agency to determine from the 
U.S.E.S. whether or not such approval 
is likely to be granted the employer. 

6. A worker who is not interested in 
“essential employment” will find it pos- 
sible to enter ee considered 
to be “non-essential” 

If no position is available with an 
“essential” employer. 

B. /Or, if the available “essential” em- 
ployment incurs hardship such as 
travel, low wages or physical 
conditions. 

7. If a worker referred to the U.S.E.S. 
by an employer, or who applies of his 
own accord, cannot get clearance he 
may appeal to the W.M.C, Appeals 
Panel at the office of the U.S.E.S. which 
denied him the right to accept employ- 
ment of his own choosing. 





Major Garth B. Jared, formerly with 
underwriting department of the San 
Francisco office of the Royal-Liverpool 
Group, has been reported missing in ac- 
tion in the Mediterranean war zone. 





Underwood & Underwood 


JAMES M. HAINES 


James M. Haines, United States gen- 
eral attorney of the Phoenix Assurance 
Co., Ltd., has been made chairman of the 
executive committee of the National 
soard of Fire Underwriters. He _ suc- 
ceeds Cecil F, Shallcross, United States 
manager of the North British & Mer- 
cantile, who did not want to accept an- 
other term as NBFU executive com- 
mittee chairman. Mr, Haines, who is 
also United States manager of the Lon- 
don & Guarantee, has for years been 
one of the lez iding men in the insurance 
field. He is a former president of the 
Association of Casualty & Surety Ex- 
ecutives. A Michigan man he entered 
the service of London Guarantee in 1907 
and became superintendent of its lia- 
bility department from 1908-1920; for 
three years he was superintendent of 
agencies and in 1923 was appointed as- 
sistant manager, becoming manager in 
1929. He was elected president of 
Phoenix Indemnity in 1930, and was ap- 
pointed general attorney of entire 
Phoenix-London Group in 1935. Since 
then he has been an influential figure in 
fire as well as casualty circles. 

xk * x 


C. A. Shaw, Abbeville, La., is still 
writing insurance at the age of 80. He 
recently was a guest of President John 
A. Stevenson, Second Vice President 
Wallis Boileau, Jr., and other officers at 
a luncheon in home office of Penn Mu- 
tual Life. 

* * x 


Capt. Al Farrell, U. S. Army, formerly 
with loss department of the Home In- 
surance Co., writes “News from Home” 
of his experiences in India. “Heat waves 
over here are something,” he said. “It’s 
been 140 degrees around here. If you 
stand in one place too long it burns the 
soles of your shoes. Cows in India are 
sacred; so no one dares to eat them. 
However, we have been getting some 
fresh meat. Recreation for officers is ab- 
solutely nil, but we have managed ‘to 
talk our special service officer into let- 
ting us have a radio. It’s good to hear a 
program from home, especially a good 
dance band.” 

x ok x 


John Abrahamson, son of C. A. Abra- 
hamson, Omaha general agent, in New 
York City with his father last week, is 
entering Dartmouth College. 

* * ok 

Clare J. Cameron, chief clerk of Den- 
ver office of the Home, has recently 
been elected president of the Insurance 
Women of Denver. 





VINCENT B. COFFIN 


Vincent B. Coffin, vice president and 
superintendent of agencies, Connecticut 
Mutual Life, has been elected a trustee 
of Wesleyan University. He had re- 
cently served as chairman of the Wes- 
leyan Alumni Association. 

x re oe 

R. A. Bryce, consulting mining en- 
gineer of Toronto, has been appointed 
a director of the Confederation Life As- 
sociation. Mr. Bryce is a governor of 
the University of Toronto; president 
and general manager of Macassa Mines 
Ltd.; president of Renabie Mines; chair- 
man of the D. A. Stuart Oil Co., and a 
director of the National Trust Co. 


Joseph C. Burtschi of Burtschi Bros. 
& Co., Vandalia, Ill, who founded the 
agency half a century ago, has served 
three terms as mayor of the city and 
was a charter member of the Chamber 
of Commerce there. 

ines ee 

James P. Graham, general agent, 
Aetna Life, Baltimore, was _ recently 
elected president of the Baltimore Life 
Insurance Trust Council, an organiza- 
tion. composed of trust officers and life 
insurance men. Formerly, Mr. Graham 
was a general agent of Aetna Life in 
New York from which city he went to 
Springfield, Mass., where he was gen- 
eral agent until transferred to Baltimore 
by the company. 

* * 

T. Roney Williamson, formerly marine 
special agent of the Fireman’s Fund in 
Hartford and Washington and_ subse- 
quently in the company’s New York 
Office, has received a commission as 
second lieutenant in the Army and has 
been assigned as an instructor in the 
Officer Candidate Section of the Field 
Artillery School at Fort Sill, Okla. 


Victor Kurbyweit, secretary of the 
Continental, has been elected chairman 
of the committee on public relations and 
a member of the board of directors ot 
the New York Board of Fire Under- 
writers. Albert N. Butler, vice president 
of the Corroon & Reynolds Group, has 
been reelected vice chairman of the 
public relations | committee, 


E. T. O'Brien, state nae of the Au- 
tomobile Insurance Co., and the Stand- 
ard Fire in northeastern Ohio, with 
headquarters at Cleveland, has resigned 
to enter the local agency business 1m 
Hartford, Conn., in the near future. He 
will be succeeded by Wade K. Wissler, 
who is being transferred from. the Iowa- 
Nebraska field. 











July 7, 1944 





Page 15 








No Text Book on Aviation Insurance 

Outside of articles in insurance peri- 
odicals a surprisingly small amount of 
material has been printed about aviation 
insurance. Inquiry at the insurance 
libraries show that there is no text 
book which has been published with any 
such title as “Aviation Insurance.” There 
has been considerable material sent out 
at one time or another by the groups 
writing aviation insurance, and a recent 
publication is a manual by Aero Insur- 
ance Underwriters. 

The American Bar Association’s in- 
surance section’s proceedings have been 
published, the last one containing an 
address on ‘Transport Insurance by 
E. Smythe Gambell and reports of 
committees on aviation subjects, such as 
aviation law. Also, at this session was 
delivered an address by J. Reynolds on 
“Aviation After the War.” Publisher of 
these proceeds is American Bar Asso- 
ciation, 1140 North Dearborn Street, 
Chicago. 

Recently, an interesting brochure has 
been printed by the Bureau of Supplies 
and Accounts, U. S. Navy, title being 
“Packing and Materials Handled of 
Airborne Cargo.” 

A study of aviation insurance by the 
U. S. Civil Aeronautics Board, Wash- 
ington, caused a controversy in the 
aviation insurance industry and resulted 
in some sharp comments taking issue 
with some statements made. 

The U. S. Aeronautics Administration, 
Washington, has printed two papers, 
bearing the titles “Design Recommen- 
dations for Fire Protection of Aircraft 
Powerplant Installation” by H. L. Hans- 
berry, Washington, and “Determination 
of Means of Safeguarding Aircraft from 
Power Plant Fires in Flight” by A. W. 
Dallas, H. L. Hansberry and George L. 
Pigman. 

National Fire Protection Association, 
Boston, published in its proceedings at 
Memphis conference some facts about 
airplane crash fire fighting. 

The legal end of the airplane situation 
has been well covered, an example be- 
ing the book which is mentioned on this 
page, United States Aviation Reports. 

,  # 


Editors of U. S. Aviation Reports 

Arnold W. Knauth and. Henry G. 
Hotchkiss of the New York bar, and 
Emory H. Niles of Baltimore, are editors 
of United States Aviation Reports, a 
volume.of 451 pages. Published in Bal- 
timore, it is an annual publication. The 
volumes have recorded each year the 
statutory expressions of two movements 
—one for Federal control and the other 
for State control of aviation. Editors 
say the volumes are a useful and de- 
pendable working tool in the hands of 
all who are affected by the law of avia- 
tion. Volume consists of many important 
decisions relating to the law of aviation, 
cumulative tables of Federal and State 
statutes, American Bar Association’s 
1943 report of committee on aeronautical 
law, text of various Federal and State 
statutes and index-digest. 

Arnold Whitman Knauth is an author- 

















ity on aviation and maritime law; has 
lectured on those subjects at New York 
University; is president and editor of 


American Maritime Cases, a monthly 
legal publication and editor of Digest 
of U. S. Maritime Law. He was as- 
sistant director of marine and liability 
insurance, U. S. Shipping Board, 1917-20; 
was attorney for American Steamship 
Owners Mutual Protection & Indemnity 
Association of New York, 1920-24. At 
present time he is with the government 
in Washington. 
— = 


Insurance Situation in Europe on 
Verge of Rapid Changes 


The inter-European pool for big risks 
organized by the Germans and managed 
by the Munich Reinsurance Co. has had 
a large number of claims from property 
owners who have suffered from sabo- 
tage, and sabotage is growing rapidly 
throughout Europe. 

Now that the Allies have gotten a 
good toe-hold in France reliable infor- 
mation relative to insurance situation 
there should be forthcoming soon, Hith- 
erto, little information about insurance 
in France under German domination has 
been available. 

Situation in Italy will change rapidly 
as Allies make further advances. 

A new Greek company is appar- 
ently replacing the Greek reinsurance 
monopoly. 

An agreement signed with the Gov- 
ernments of Belgium, Holland and Nor- 
way on civil administration when those 
companies are liberated is but one of 
the many preparations for securing law 
and order when war recedes, The Re- 
view of London says. That paper men- 
tions a number of new reinsurance com- 
panies which have made their appear- 
ance in Europe since 1939. A dozen of 
them are in Spain, two or three in 
Portugal, one in Greece, one in Crotia, 
one in Italy and one in Argentina. 

a 


The Town Hall Committee 
of Wichita 


Two insurance men, L. B. Brown and 
Paul Jernigan, are members of the 
Town Hall Committee of Wichita, Kan., 
organized by fifty citizens of the city, 
and which has started to expand its 
work over Kansas and other states. 
This organization, which has for its 
goal the restoration of states’ rights and 
the rights of local governments to direct 
their own affairs without Federal influ- 
ence and the abolishment of rule by 
Federal bureaus, is non-partisan in its 
makeup. The committee represents a 
wide variety of interests, E. C. Mori- 
arty, mayor, being president. Mr. Jerni- 
gan is vice president. Henry J. Allen, 
former Kansas Governor, United States 
Senator and publisher, is chairman of 
the policy committee. 

The Town Hall Committee of Wichita 
was organized December 7, 1943. Its 
charter states its purposes to be these: 

“To form a literary and educational 
association, non-partisan in character, 
for the purpose of promoting a move- 








ment to bring about the decentralization 
of power by restoring to the states and 
local units of government, non-Federal 
functions now exercised by the Federal 
Government; to prepare, publish and 
disseminate literature and information 
among the citizens of the United States 
so that they may be aroused to the 
dangers now existing and elect repre- 
sentatives to Congress, who, regardless 
of party affiliation, will bring about the 
abolition of government by bureaucracy 
to the end that the form and substance, 
the letter and spirit of the government 
known as the Republic of the United 
States of America may be preserved.” 
* * * 
Insurance Man With a Literary Gift 


W. W. Morse of Portland, Me., who 
is vice president of the Federal Life & 
Casualty, has literary talent as he has 
shown on a number of occasions, and 
did again in a letter to the Portland 
Press Herald, June 27, in which he dis- 
cussed the philosophy of men of the sea 
in an argument for rugged individualism. 
Mr. Morse was writing of the necessity 
for keeping the nation’s Ship of State 
on an even keel, and he began his letter 
with these paragraphs : 

“The writer was born in a New Eng- 
land coastal village where the tang of 
the sea permeated the atmosphere. In 
mild weather one went to sleep hearing 
the lap, lap of the waves, and in bad 
weather was often awakened by a howl- 
ing Northeaster. Often as a boy he has 
watched the spitting snow fall upon the 
raging sea lashed to a froth on the rocky 
shores within a stone’s throw of his 
home. In this section men not only 
gained their livelihood from the sea, but 
have become equal, if not superior, to 
any other sailors, and are also builders 
of the world’s best ships. 

“In my business life, which has been 
much like the average citizen’s, I have 
with the passing of years been increas- 
ingly appreciative of the rugged indi- 
vidualism and sound philosophy of these 
sturdy men of the sea, descendants of 
those who founded and were responsible 
for the development of our nation, its 
growth and the principles which have 
made it stand out among the nations of 
the world. These sturdy, sea-faring men 
and builders of ships carefully select 
the timber and all other materials of 
which they are built. They know that 
the tree which makes the best spar, for 
instance, is not the sheltered one, but 
the tree which has stood alone and 
bucked the furies of the gale. Likewise, 
the crews which man these ships are 
carefully selected by the owners and 
officers from men who have had prac- 
tical experience. Can we not take a les- 
son from these experiences in the care 
and guidance of our Ship of State?” 

* * * 


O’Mahoney’s Interview With Cullen 


United States Senator O’Mahoney 
gave an interesting exclusive interview 
to Editor T. J. V. Cullen of The Spec- 
tator relative to the situation growing 
out of the Supreme Court’s decision that 
insurance is commerce. 
a recent issue of The Spectator, One in- 
teresting statement made about his own 
position was this: 

“There is a vast difference between 
the granting of a Congressional license 
to those who are doing an insurance 
business, to engage in monopolistic 
practices in the field of interstate and 
foreign commerce, and the enactment of 
a Federal law which would permit in- 
surance companies to form such com- 
binations and associations as are essen- 
tial to the maintenance of a solvent in- 
surance system. I would be willing, my- 
self, to cooperate in the drafting of ap- 
propriate legislation to permit the insur- 
ance business to continue joint rating 
bureaus, underwriters associations and 
other groups, the function of which is to 
bring about helpful cooperative action.” 

Among other statements made by the 
Senator to Editor Cullen were these: 

“There is no legal justification for the 
contention that the application of the 
anti-trust laws to the business of insur- 
ance destroys State regulation, as the 


It appeared. in ~ 


Attorney general has pointed out in his 
statement issued since the decisions 
were handed down. The question of 


* whether or not combinations in restraint 


of trade are prohibited in the insurance 
business by the anti-trust laws was 
never passed upon by the Supreme 
Court before June 5, 1944. There was, 
therefore, no reversal by the court. 

“Congress has never used all of the 
power given it by the Constitution. The 
mere fact that it has not used a par- 
ticular power does not ———— any 
abandonment of that power. A dual sys- 
tem for the regulation of insurance by 
the States, and the prevention of 
monopolistic practices by the Federal 
anti-trust laws, is perfectly constitu- 
tional and perfectly reasonable. Indeed, 
Mr. Justice Jackson pointed this out in 
his dissent when he said ‘Congress also 
may, without exerting its full regulatory 
powers over the subject, and without 
challenging the basis or supplementing 
the details of State regulation, enact 
prohibitions of any acts in pursuit of 
the insurance business which substan- 
tially affect or unduly burden or restrain 
interstate commerce.’ ” 

* * * 

George S. Tompkins in Harness Again 

One of the veteran fire insurance men 
who has returned to his old company for 
the duration is George S. Tompkins, 


Fireman’s Fund, who in earlier part of 
his career was one of the best known 


special agents in New York up-state 
field. He is with company’s Eastern 
ar rag ise Boston. 


Am back at work after a retirement 
period of more than three years,” he 
said in a letter to the writer. “Am help- 
ing out until the war ends and am en- 
joying the work and the companionship 
of my associates hugely. I remember 
with much joy the old New York State 
field days, and the Summer gatherings. 
Those special agents could hold their 
own with any of those in any state, and 
many of those in the field when I was 
there later went into home office execu- 
tive positions, 

“Among pleasant memories were the 
ball games at the Summer meeting. | 
still have a bad joint on one of my 
fingers when I caught one in one of 
those games and dug one of ‘Charlie’ 
Tobin’s wild pitches out of the dirt. | 
was a charter member of the old Albany 
Field Club.” 

Mr. Tompkins was greatly surprised 
last week when he received a copy of 
The Indian Insurance Journal, published 
in Bombay—February, 1944, issue—con- 
taining an article consisting of extracts 
from one he wrote many years ago for 
the Fireman’s Fund Record. “I don’t 
understand how the editor decided to 
run this article in 1944 unless-he had it 
on his desk all that time and needed a 
filler.” 

x « * 

Noyes Men of Armed Services 

Nearly 1,500 employes of Charles F. 
Noyes Co., Inc., real estate, from its 
building service are either in the Army, 
Navy or Air Force and twenty-one of 
the corporation’s 40 Wall Street organi- 
zation are in the armed forces. 

x * * 


Crop Insurance 


The Government has had wheat in- 
surance for several years and also 
added cotton insurance. The insurance 
program cost the Government millions 
of dollars. Discussing the subject of 
crop insurance Congressman Reid F. 
Murray of Wisconsin said in the Con- 
gressional Record: 

“A year ago legislation was enacted to 
discontinue the insurance program as of 
July 1, 1944. One of the reasons of the 
losses has been that only two crops, 
wheat and cotton, were insured and the 
overhead was too great. A broader base 
with a wider coverage would have re- 
duced the overhead. Flax, which was a 
$146,000,000 crop in 1943 has been added 
to the wheat and cotton in the proposed 
legislation incorporated in H. R. 49, 
though corn with a value of over 
$3,400,000,000 is not included in the pro- 


(Continued on Page 24) 
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Pres. Waite 50 Years | 
With the Agricultural 


GUEST OF HONOR AT DINNER 





Entered Company as Office Boy in 1894 
and Was Elected President in 1928; 
Company Now Has 4,000 Agents 





Harvey R. Waite, president of the 
Agricultural and Empire State, was 
guest of honor at a dinner at the Thou- 
sand Islands Club on Thursday, June 29, 
given to celebrate his fifty years of 
service with the Agricultural. Because 
of wartime restrictions on travel and 
other accommodations, only a few of 
the oldest territorial representatives 
joined the directors, officers and men 
from the home office for the celebration. 

Mr. Waite entered the employ of the 
company as an office boy on July 5, 
1894. He served in many positions and 
was elected president in 1928. Since the 
Agricultural is now in its ninety-second 
year, he has been connected with it for 
well over half its existence. Among 
gifts received by Mr. Waite were a 
sterling silver tea and coffee service 
from his associates and an illuminated 
scroll signed by the directors, officers, 
and the president of the Agricultural 
Employes Association. 

Growth in Income and Assets 


In acknowledging the tribute paid to 
him, Mr. Waite took occasion to refer 
to many incidents that had occurred 
since he became associated with the 
company. In 1894 premium income was 
slightly under a million dollars; assets 
but littke more than two and a quarter 
million. For the year 1943 premiums 
were nearly nine and one-half million 
for the Agricultural and the Empire 
State, and total assets for the two com- 
panies over twenty million. 

When Mr. Waite joined the company 
it was housed in what had once been a 
red brick residence to which additions 
were made as the Agricultural grew. 
The present home office was built in 
1924. Place cards at the dinner repro- 
duced a picture of Mr. Waite at his 
desk in the old building before it was 
torn down in 1924 

“To look back at the record in 1894,” 
said Mr, Waite, “there were just twenty- 
five of us who made up the Agricultural 
office organization. J. R. Stebbins was 
president, and I well remember that his 
son, Will Stebbins, alone handled all the 
work of the loss and reinsurance depart- 
ments which now requires twenty-five 
employes. And I remember that when 
the plans for our present office building 
were under consideration, there was a 
fire in the Black River Valley Club next 
door, and we stood in our office windows 
and wondered what would happen to 
our records and our facilities if the fire 
spread to the old building we were then 
using. That sort of clinched the argu- 
ment, and building operations were be- 
gun not long afterward.” 

In 1894 there were about 650 agents; 
today there are approximately 4,000. 
The Empire State was organized in 
1928. When Mr. Waite was elected 
president of the Agricultural that year 
he also became president of the Empire 
State and has been its leader virtually 
from its beginning. In closing his talk, 
Mr. Waite said, “It has been my privi- 
lege to serve under four presidents— 
they were all stalwarts: Mr. Stebbins 
for four years; Judge Sawyer for six 
years; W. H. Stevens for twenty years; 
and Percy Willmott who was so un- 
timely taken away from us after four 
years as president. To these men the 
company owes a great deal, and I most 
earnestly hope that the example they 
set in honest effort and allegiance to 
obligations may be our example for a 
full business life.” 


NATIONAL FIRE CHANGES 





R. M. Senn Agency Superintendent at 
Home Office in Hartford; Herrin 
Carolinas’ State Agent 


R. M. Anderson, vice president of the 
National Fire Group, has announced that 
Robert M. Senn, state agent in the 
Carolinas, has been appointed agency 
superintendent and will soon be trans- 
ferred to the home office at Hartford to 
assist in the development and_super- 
vision of Southern business. He has had 
extensive field experience in several 
Southern and Southwestern States, 
notably in the Carolinas. 

Mr. Senn will be succeeded in the 
South by R. V. Herrin, who will be 
state agent at Charlotte, N. C., super- 
vising business in both North Carolina 
and South Carolina. Mr. Herrin is a 
native of the South, where he was edu- 
cated and received his early training. 
He has had extensive experience as a 
rate and service engineer. He has served 
another group of companies in_ recent 
years managing their business in Ala- 
bama, Florida, Georgia, and South 
e arolina, ’ 





T. E. Henry Vice President 


Amer. Aviation & General 
Harold G. Evans, president of the 
American Aviation & General, an- 
nounces appointment of T. E. Henry as 
vice president of the company, wholly 
owned fire affiliate of American Casu- 
alty of Reading, Pa. Mr. Henry will 
handle the general fire, inland marine 
and aviation department. 

Already established in a number of 
states, the company is in process of 
qualifying in others, and will ultimately 
cover the entire country. The company 
is joining with the American Casualty 
in issuing a combination automobile 
policy, and plans to offer other modern 
joint policies featuring comprehensive 
liability. 

Mr. Henry is well-known to insurance 
men. With the Insurance Company of 
North America, he laid the ground- 
work for his career. Following that Mr. 
Henry joined the Potomac Insurance 
Co. (affiliate of General Accident) where 
he remained for twenty-one years. He 
has a thorough knowledge of fire, in- 
land marine and war damage insurance; 
and in addition was manager of Poto- 
mac’s automobile department. 





National Fire Advances 
Segerdahl at Chicago 


John G. Segerdahl has been ap- 
pointed Cook County superintendent, it 
is announced by E. H. Forkel, general 
manager of the National Fite Group. 
Mr. Segerdahl entered the employ of 
the National Fire Group in 1911 and 
has served continuously in various 
capacities since that time, excepting for 
his military service in France during 

World War I. In 1920 he was named 
Cook County special agent and in 1939 
promoted to field superintendent of 
Cook County. 

Mr. Segerdahl has had a wide experi- 
ence for the increased responsibilities of 
his present position and will devote 
his entire time to the development and 
supervision of the business of the Na- 
tional Fire Group in Cook County. 





LT. R. M. VLACHOS MISSING 


C. A. Vlachos, fire insurance inspector 
at 110 Fulton Street, New York City, 
reports that his son, Lt. Robert M. 


Vlachos, was reported on June 6 miss- 
ing in action over Rumania. He was 
with the 15th Air Squadron and was 
stationed in Italy for sevéral months. 


PERRY AETNA GENERAL AGENT 





Will Assist in Management of New 
England Dept.; Stuhlman Special 
Agent in Conn. & Western Mass. 
Appointment of Sidney S. Perry to 

the position of general agent and Les- 

ter W. Stuhlman as special agent, is 


announced by President W. Ross Mc-, 


Cain of the Aetna Fire. Mr. Perry, a 
native of Connecticut, joined the Aetna 
in 1928 in an underwriting and engin- 
eering capacity. Ten years later he was 
made special agent and assigned to the 
Connecticut and western Massachusetts 
territory. In his new position he will 
assist Vice President Guy E, Beardsley 
and Secretary C. L. Allen in the man- 
agement of the New England Depart- 
ment. 

Mr. Stuhlman is a Connecticut native 
and entered the fire insurance business 
with a Hartford company in 1927. 
Since that time he has specialized in 
the handling of country-wide brokerage 
accounts for fire and allied lines. In 
his new duties with the Aetna Insur- 
ance Group he will work in the Con- 
necticut and western Massachusetts 
territory with State Agents A. L. Mar- 
tin and C. B, Austin. 


CANADIAN CONFERENCE MEETS 


Independent Fire Group Elects Blondeau 
President; Activities of Exploratory 
Nature 


The Independent Fire Insurance Con- 
ference held it annual meeting at the 
Chateau Frontenac, Quebec City, June 
20-22, at which there was full attendance 
of member companies. J. A. Blondeau, 
Fire Insurance Co. of Canada, was elec- 
ted president; W. W. Foot, Economical 
Mutual Fire, Ontario, vice president, and 
J. Marchand, Corroon & Reynolds, Inc., 
Quebec, vice president. James 
Wright, manager of the Independent 
Underwriters Bureau, was appointed 
secretary-treasurer, 

“Your conference has now been oper- 
ating over a period of eighteen months,” 
said the president. “Our activities from 
the first were, and still are, of an ex- 
ploratory character, and under these cir- 
cumstances I think you will agree that 
concrete developments were unlikely. 

“During the past year I have to record 
with considerable gratification the recog- 
nition of your conference by the Gov- 
ernment authorities as a responsible and 
representative body. We have received 
communications from the various depart- 
ments on many matters, our opinions 
have been called for, and generally 
speaking we have taken our position 
with other insurance bodies in the de- 
liberations of the Provincial Superin- 
tendents of Insurance and their depart- 
ments in the control of the business.” 











Gamwell & Ingraham of 
Providence 40 Years Old 


_ The Gamwell & Ingraham Agency of 
Providence, R. I., on July 1 marked its 
fortieth year in business. General 
Agent P. A. Cosgrove and Secretary 
R. R. Wilde of the Corroon & Rey- 
nolds Group recently gave Mr. Gam- 
well and his associates a luncheon in 
celebration of the anniversary. 





Excelsior Fire Approves 


Capital Increase Proposal 


Stockholders of the Excelsior Fire of 
Syracuse, N. Y., have ratified the pro- 
posal to increase the capital stock . by 
issuing 6,000 new shares of the par 
value of $5 each at a cost of $6 each. 
This will contribute $30,000 to capital, 
bringing it to $330,000 and at the same 
time contribute $6,000 to surplus. 





ELECTRICAL EQUIPMENT LIST 
Underwriters’ Laboratories, Inc., has 
issued the 1944 edition of List of In- 
spected Electrical Equipment. This 418 
page book includes all listings up to 
May 1 and replaces all similar lists, sup- 
plements and bulletins of earlier dates. 
The list is revised semi-annually. 


Charles C. Hannah Presents 
Award to Institute Student 





N. L. Cornell, Glens Falls Group map 
clerk at San Francisco, receives from 
Charles C, Hannah, president, Fireman’s 
Fund Group of fire and casualty com- 
panies, an award of $25 for top-ranking 
paper in Insurance Institute of America 
examination. The presentation was made 
at San Francisco in the library of the 
Fire Underwriters Association of the 
Paciic., 





Commonwealth Insures N. Y. 
Bond Drive Cash Register 


In connection with the Fifth War 
Loan Bond Drive the world’s largest 
cash register has been set up in Times 
Square, New York City, in order to 
show daily aggregate sales of bonds. 
Towering four stories high, its cash 
drawer is the largest bond store in 
America, and on the platform just above 
appear stars of stage, screen and radio. 
The numerals are four feet high and 
its clang can be heard up and down 
Broadway. This cash register is ‘insured 
for $20,000 in the Commonwealth of 
New York by the Wright Agency, Inc., 
of this city. 


Support for Multiple Line 
Proposals in Agency Survey 


In a limited survey of the local agency 
field with respect to sentiment for or 
against proposals of the insurance in- 
dustry committee, headed by President 
John <A. Diemand of the Insurance 
Company of North America, to the Na- 
tional Association of Insurance Com- 
missioners, favoring multiple line un- 
derwriting in automobile, aviation, per- 
sonnal property floater, reinsurance and 
foreign insurance fields, the Chicago 
Journal of Commerce finds most agents 
in favor of multiple line underwriting. 

The survey reports to date cover 
Texas, Michigan and Kentucky. The 
president and vice president of the 
Texas Association of Insurance Agents 
think the Diemand committee recom- 
mendations are sensible and that com- 
panies which can qualify financially 
should be permitted to write every line 
offered them, except life. Agents in 
Louisville, Ky,, argue that it would be 
easier to sell one policy to one assured, 
covering all risks which are to be pro- 
tected. The majority of agents inter- 
viewed in Michigan also support the 
principle of multiple underwriting. 


R. W. SMILEY’S SON IN NAVY 

Charles E. Smiley, son of Ralph W. 
Smiley, advertising superintendent of 
Royal-Liverpool Groups, has been _or- 
dered for active service in the U. S. 
Navy as petty officer, first class, radio 
tecknician, ship repair unit. Petty. Of- 
cer Smiley’s instructions were to report 
for duty with not more than $10 in 
cash and with no baggage other than 
necessary toilet articles. In civilian life 
he is a radio technician. 
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Allowed. to Sept. 1 for 
Rehearing on Decision 


ORDERS BY SUPREME COURT 


Upon Filing of Petition by Companies 
Mandate of Court is Stayed Pending 
Action on Petition 


The United States Supreme Court late 
last week issued an order extending to 
September 1, time for filing a petition for 
a rehearing of the South-Eastern Under- 
writers Association case. This order was 
signed by Justice Wiley Rutledge. A 
second order by Justice Rutledge states 
that the mandate of the court in this 
case be stayed until September 1, pro- 
viding a petition for a rehearing is filed 
by that date. Upon filing of a petition 
then issuance of the mandate is stayed 
pending action of the court upon the 
petition, 

In the appeal of the insurance com- 
panies, written by John T. Cahill and 
Dan MacDougald, counsel for appellees, 
the following was addressed to Justice 
Rutledge: 

Decision of Far-Reaching Importance 


“1, The decision and judgment of the 
Court of June 5, 1944, in this cause de- 
termined for the first time that the busi- 
ness of fire insurance is subject to the 
Sherman Act. The far-reaching impor- 
tance of the decision is clearly recog- 
nized in all of the four opinions. 

“2. The rules of the Court provide that 
any petition for rehearing shall be filed 
within twenty-five days from the day the 
judgment is entered, after which the 
mandate shall issue as of course, unless 
the time is shortened or enlarged by 
order of the Court, or of a justice there- 
of when the Court is not in session. 

“3. The decision of the Court vitally 
affects not only the appellees herein— 
nearly 200 private stock fire insurance 
companies and the individual defendants 
—but the entire insurance business as 
well, estimated in the opinion of the 
Court as having total assets in excess 
of $37,000,000,000, and annual premium 
receipts in excess of $6,000,000,000. 

Time Needed for Consultation 

“4. The questions whether to file a 
petition for rehearing, and if so, upon 
what grounds, cannot be resolved with- 
out communication with the representa- 
tives of the nearly 200 appellees and 
their various counsel, which cannot be 
done within twenty-five days from June 
5, 1944. The public and private impor- 
tance of the issues involved, the mag- 
nitude of the enterprise concerned, the 
fundamental impact of the Court’s de- 
cision and the number of people to be 
consulted call for a more time-consum- 
ing exploration than twenty-five days 
will allow. 

“5. No injury to the public interest will 
result from enlarging the time for the 
exercise of the right to petition for a 
rehearing and the time for the issuance 
of the mandate of the Court in this 
cause. The assumption that the business 
of fire insurance has not been subject 
to the Sherman Act has conditioned the 
conduct of that business for seventy-five 
years. A petition for a rehearing filed 
within the twenty-five day period would 
not be acted upon until the fall, and 
there is no public urgency requiring that 
the parties proceed with the trial below 
until after this Court shall have acted 
upon the petition for rehearing herein, 
if one is filed. 

“WHEREFORE, South-Eastern Un- 
derwriters Association, et al, respect- 
fully pray that the time for petitioning 
for a rehearing be enlarged to Septem- 
ber 1, 1944, and that the time for the 
issuance of the mandate of the Court in 
this cause be enlarged to September 1, 
1944, and, in the event that a petition 
for rehearing is filed, until ten days after 
the disposition of such petition by the 
Court.” 


H. V. GODBOLD CO. NAMED 
The Coal Operators Casualty of Pitts- 
burgh has named H. V. Godbold Co. 





agency of Richmond, Va., general agent 
for that city and vicinity. The company 
writes compensation and public liability 
lines. 





Biddle Gives Views 


(Continued from Page 1) 


certain limited fields, in the fields of 
railroads and other public utilities, the 
public is protected by either Federal or 
state government fixing the rates, so 
that wherever rates are fixed by the 
appropriate body, the question of con- 
trol then by ordinary means of com- 
petition is not involved. 

“T believe, therefore, that wherever 
the state fixes rates, and I say this 
from an economic and legal point of 
view also, wherever the state fixes or 
approves rates in the insurance field 
that those rates do not come in con- 
flict, when so fixed, with the anti-trust 
law, and we are then excluded. 

“Tt seems that where the states per- 
mit rates to be fixed without exercis- 
ing control the public remains unpro- 
tected. Therefore the large number of 
state acts which simply permit rate 
bureaus to fix rates do very definitely 
come in conflict with the Federal law. 
They are only very few states, Texas 
notably, which fix their rates, and it 
seems to me that if the states wish to 
be free of the compulsion of the anti- 
trust law that they must take a respon- 
sibility of actually fixing the rates or 
proving the rates filed with them, be- 
cause I cannot see otherwise how the 
public is protected. 

“Now there are 17 states, I think,” 
said General Biddle, “which do not deal 
in their laws in any way with rates. 
So in a very large segment of this 
whole problem there is absolutely no 
regulation of any kind either by com- 
petition or by state control. P 

Asks Study of State Rating 

“IT would be very glad to find if this 
subcommittee felt it would be advisable 
to examine the whole structure of rate 
control, of insurance rates, in order to 
determine what Federal legislation 
might best conserve the state powers, 
and at the same time protect the gen- 
eral public because in certain sections 
of this country I do not feel the pub- 
lic is protected in the insurance field. 
That is my view. 

“There has been a great deal of dis- 
cussion on state rates being set aside 
and the states being incapable of reg- 
ulating state rates.” 

Senator O’Mahoney of Wyoming, 
likewise said that “where the state has 
taken positive action (on rates) I think 
it removes it from the field of anti- 
trust violation.” 

Attorney General Biddle then assured 
the Senate subcommittee that if it does 
wish to go into the field of studying 
whether compliance with state rating 
laws can violate a Federal law “I will 
hold hands off while you investigate 
this whole subject.” 

Senator Hatch then said that the in- 
surance companies have gone ahead 
and operated under what they thought 
was state law. “I do not think,” he 
continued, “they should be prosecuted, 
myself, criminally.” I would be very 
happy if the Department of Justice 
would hold hands off until Congress 
can explore the whole field and enact 
what we think is proper legislation. 

Senator Ferguson then said, “Is it 
not asked that the insurance companies 


immediately change their practice?” 
and Attorney General Biddle replied 
“No. 





C. L. Beardsley Retires 


Clifford L. Beardsley of the America 
Fore Group retired July 1 after forty- 
one years with the group’s fire com- 
panies. Well known to brokers and 
agents in the New York and Brooklyn 
insurance districts, he supervised the 
underwriting of New York City and 
Brooklyn agency business for the Con- 
tinental, American Eagle, Fidelity Phe- 
nix and First American at the home 
office, 80 Maiden Lane. 

A native of Danbury, Connecticut, Mr. 
Beardsley attended Danbury schools 
and then went with the Continental, his 
first job. He started as a general clerk 
in the local department, where he has 
always been. 





O’Mahoney To Offer 
Own Insurance Bill 

AFTER CONGRESS RECONVENES 

Senator Says Bill Will Aim to Keep 


State Regulation But “Plug Holes” 
He Contends Exist 





United States Senator Joseph C. 
O’Mahoney, Democrat of Wyoming, 
who has been a consistent opponent of 


the Bailey-Walter bill in Congress, 
now comes forward with a proposition 
of his own which he declares will up- 
hold state regulation of insurance and 
at the same time fit in with the New 
Deal program of “postwar economy for 
expanding business and creating more 
opportunity”. His proposed legislation 
is expected to follow closely the pat- 
tern set forth in recommendations 
made four years ago by the Temporary 
National Economic Committee of which 
he was chairman. 

Saying that the time has come for 
Congress to act on insurance regula- 
tion, in view of the recent Supreme 
Court decision, Senator O’Mahoney 
will offer his own program after Con- 
gress returns to Washington in August. 
The Walter bill has been passed in the 
House by a large plurality and the 
Bailey bill, identical in its content, has 


been blocked in the Senate Judiciary 
Committee largely through the ma- 
neuvers of Senator O’Mahoney. In- 


suranee leaders see little chance of a 
O’Mahoney' sponsored bill getting 
through unless it is sufficiently favor- 
able to private business to secure the 
approval of a majority of House mem- 
bers, now in revolt against New Deal 
proposals. 

Last week in Washington the Sen- 
ator said that his bill “will undoubtedly 
take the form of legalizing rating 
bureaus and similar associations that 
may be necessary to maintain the ef- 
ficiency and solvency of the insurance 
business. State regulation will be 
maintained and strengthened without 
impairing the validity of the anti-trust 
laws.” However, the bill will not 
“srant Congressional licenses to any 
group of business men to restrict op- 
portunity.” Senator O’Mahoney is 
strongly against what he terms the 
monopolistic practices of fire insurance 
companies in interstate business, a 
charge the companies vigorously deny. 


O’Mahoney Softens Views in Letter to 
n 

Senator O’Mahoney, in a letter to 
Philip L. Baldwin, executive secretary 
of the National Association of Mutual 
Insurance Agents who has _ suggested 
that the entire insurance industry unite 
in trying to solve its present problems, 
softened somewhat his recent accusa- 
tions against the insurance business 
which were voiced forcefully some 
weeks ago when he was examining wit- 
nesses at hearings on the Bailey-Walter 
bill before Senate committees. 

The Senator now writes to Mr. 
Baldwin: 

“T shall be happy to co-operate in the 
drafting of appropriate legislation that 
will strengthen the power of the states 
in the regulation of insurance without 
weakening the Federal law which pro- 
hibits combinations in restraint of trade. 

“T have no desire to impose Federal 
regulation upon the insurance industry 
or on any industry. I believe that this 
country needs more than anything else 
a revival of local economic independence. 
This cannot be achieved by more cen- 
tralization either in business or in gov- 
ernment. It can only be achieved by 
stimulating and encouraging more busi- 
ness activity. 

“It would, in my judgment, be a 
serious mistake if Congress should now 
grant a license to any industry to en- 
gage in combinations. to restrain trade. 
We cannot possibly create the full em- 
ployment that everybody wants after the 
war by permitting any private groups 
to engage in monopolistic practices. No 
industry should be more deeply con- 
cerned: about the prosperity of local 
communities and individual businessmen 





ERIC JOHNSTON’S AID SOUGHT 





Fire Mutual Agents’ Officer Believes 
Conference With Johnston Helpful 
on Supreme Court Problem 
A request that the insurance 
industry unite in inviting Eric Johnston, 
president of the Chamber of Commerce 
of the United States, to call a meeting 
of insurance men to discuss with them 
current problems was made by Philip 
L. Baldwin, executive secretary of the 
National Association of Mutual Insur- 
ance Agents, when speaking before the 
New Jersey mutual agents’ meeting last 
Friday in Trenton. Mr. Johnston has 
been abroad for some weeks on a visit 

to Russia. 

Mr. Baldwin said that Mr. Johnston 
is generally regarded today as the out- 
standing business leader of the nation 
and the one man who could unite the 
insurance industry and help it find a 
harmonious solution to the problems 
presented by the recent United States 
Supreme Court decision. “Weeks have 
passed since the Supreme Court made 
its decision, The Insurance Commis- 
sioners of the nation have met and dis- 
cussed the question among themselves 
and with leaders of the insurance in- 
dustry and still there seems to be no 
agreement upon a solution that will 
meet with the approval of the public, 
the United States Senate, and the 
various insurance factors,” he said. 

He went on to say that Senator Jo- 
seph C. O’Mahoney on the floor of the 
Senate June 23, after the passage of 
the Walter Bill by the House, had de- 
clared his continuing opposition to the 
passage of like legislation by the Sen- 
ate and had written into the record of 
that day’s proceedings a statement made 
to a member of the insurance press in 
which he declared his willingness “to 
cooperate in the drafting of appropriate 
legislation to permit the insurance busi- 


entire 





Dewey Strongly Supports 


State Control of Insurance 


While in Chicago last week following 
the Republican national convention 
Thomas E. Dewey, New York governor 
and Republican nominee for president, 
took a strong stand in favor of state 
regulation of insurance. Expressing his 
views at a press conference he also 
highly complimented Insurance Superin- 
tendent Robert E. Dineen of New York. 





Rochester Board Pays 


Premium on Bond Bridge 


The Underwriters Board of Roches- 
ter, N. Y., has contributed nearly $500 
to pay the premium on the new Liberty 
Bridge across East Main Street in 
Rochester. This bridge was built in 
one night, is valued at $8,000 and has 
been instrumental in selling more war 
bonds in the present drive than any 
other media yet devised in Rochester. 
The commission on the bridge insur- 
ance was turned over to the Under- 
writers Board which invested it in a 
war bond. Every day at noon and 
again in the evening, special events 
take place from the bridge which stim- 
ulate the sale of bonds. 





W. LAURENCE MILLER RESIGNS 
W. Laurence Miller, 116 John St., New 


York, has resigned as agent of the Man- 
ufacturers Casualty effective July 1. He 
is one of the best known fidelity-surety 
producers along William Street, and has 
spent many years in this field. 





than the insurance industry, and it 
should be the last group to put itself 
in a position of demanding the right to 
be free of the Federal laws which pro- 
hibit combinations in restraint of trade. 
“I believe that there is sufficient con- 
structive leadership in business and in 
government to solve this problem, and 
1 think that the insurance industry 
should certainly take advantage of this 
opportunity to lead the way.’ 
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On the battle-front aircraft forms the vital umbrella 
of protection. On the home front the modern “Um- 


brella of Protection” is Personal Property Floater In- 

surance. Complete coverage is of prime importance 
under war conditions. Personal Property Floater is 
the type of coverage policyholders have been wait- 


ing for — and want 


By selling Personal Property Floater now: (1) You 
forestall competitors who may know your expirations 
and be lying in wait for them and thus, in effect, 
“cancel” existing policies through writing P.P.F. to 
pick them up as they expire. (2) You obtain all of an 
insured’s business where you may only have part of 
it now. (3) You consolidate all of an insured’s busi- 


ness in your agency. 


By selling this modern policy over-all premiums will 
not suffer from loss of Fire, Burglary and other pre- 
miums. Quite the reverse is true. A recent check on a 
series of representative policies showed that agents 

more than doubled their premium income with the 

Personal Property Floater. For production ideas, 

write our Advertising Department regarding the Mail 
Advertising Plan and other sales-producing “helps.” 





NORTH BRITISH AND MERCANTILE INSURANCE 
COMPANY LIMITED 


THE PENNSYLVANIA FIRE INSURANCE COMPANY 


THE COMMONWEALTH INSURANCE COMPANY 
OF NEW YORK 


THE MERCANTILE INSURANCE COMPANY 
OF AMERICA 


THE HOMELAND INSURANCE COMPANY 
OF AMERICA 


150 WILLIAM STREET, NEW YORK 8, N. Y. 


New York : Philadelphia : Boston : 


Chicago : 


Detroit 
San Francisco 


| Norwich Union Report 
| Shows Premium Gains 


| SIR ROBERT BIGNOLD SPEAKS 
| 
| 





Finds American Fire Business Disap- 
pointing; Marine Situation Improves; 
Accident Account Good 





Sir Robert Bignold, in his annual re- 
port as chairman of the Norwich Union 
Fire Insurance Society, Norwich, Eng- 


land, said that while the fire insurance 
premium income in 1943 increased over 


the preceding year by £197,698, the re- 
sults of the company’s operation in 
America have been disappointing, “in 
spite of hopes to the contrary.” 

“Apart from the U.S.A.,” he said, “our 
foreign fire underwriting has been satis- 
factory and the cooperation and under 
standing between head office and our 
over-seas organizations is indeed helpful 
in overcoming the many problems that 
are to-day associated with both Domin- 
ion and international operations. You 
will again note in the balance sheet a 
reference to our holdings in subsidiary 
companies in the United States of 
America. The arrangement between our 
two Governments continues to work 
satisfactorily without any detriment to 
the functions of the society’s branch op- 
erations there. 

“Accident Account.—This account has 
again been a good one with premium 
income running much the same as in 
the previous year, and a substantial un- 
demwriting profit of £246,085 can be 
transferred to profit and loss. I am glad 
to say that the overseas section has once 
more contributed to this very excellent 
result, which in itself is a source of 
much gratification. 

Marine Situation Improves 

| “The marine premium income has 
shown, as was to be expected, a some- 
what large decrease during the year, 
leaving the total of £844,382. I am, how- 
ever, happy to state that the position is 
greatly improved since our last annual 
report, when the 1942 account was then 
the subject of some conjecture. In ac- 
cordance with our custom we have this 
year closed the 1941 account, which pro- 
duces a satisfactory profit. It is. still 
early to prophesy with any confidence 
the ultimate effect of the war years on 
the marine accounts, and we are fully 
alive to the necessity for a conservative 
estimate of the position. The fund, how- 
ever, is strong, and in transferring an 
amount of £150,000 to profit and loss we 
are entirely satisfied that the reserves 
are ample to meet any contingency. 

“Taxation Overseas continues as an ex- 
tremely heavy charge against the actual 
underwriting. I am afraid there is but 
little chance of any immediate diminu- 
tion in these demands, which must be 
met in order to provide the financial 
necessities of war. 

“The total premium income at -£4,807,- 
606 shows some reduction over last year 
owing to the substantial fall on the 
| marine side, and the total amount of 
| transfer to profit and loss account is 
| £566,891, a result which I feel sure will 
| be regarded as a very gratifying return 
| for the year’s working. 

Profit and Loss Figures 

“In addition to the trading profit to 
which I have already referred, the profit 
and loss account is credited with £126,034 
for net interest, leaving, with the 
amounts brought forward, a sum of 
£1,023,426 at our disposal. Dividend, less 
income tax, requires £141,053, and you 
will again note the very large sum which 
has to be reserved for home taxation 
amounting to £395,507. would remind 
you, however, that it is the practice of 
this Society to make full provision for 
all ascertainable liability for taxation, 
including the year under review. We 
are the last to complain of this heavy 
burden in these necessitous days, but I 
think we may be excused for pointing 
out the facts, and may take some pride 
in the knowledge that the successful op- 





erations of the great British insurance 
companies are contributing so much to 
the national Exchequer in the vital war 
effort. 

“Bad, doubtful, and enemy debts neces- 
sitate an item of £11,167, and we have 
again allocated £50,000 to the pension 
fund. You will also notice that the - 
count is charged with a sum of £100), 
which the board has decided should he 
allocated to the fire underwriting «c- 
count as an additional reserve. The }al- 
ance carried forward is £307,011, as 
against £330,499 last year. 

“In the balance sheet, in accordaiice 
with custom, Stock Exchange securities 
are taken “at or under market value” as 
at the 3lst December, 1943, and I am 
glad to say that on this basis there is 
still a satisfactory margin of undisclosed 
appreciation. 

“The total assets of the Society now 
appear as £8,685,789, an increase of £533.- 
959 over the previous year. 

Confidence in Future 


Sir Robert spoke of the company’s 
continued participation in the Govern 
ment’s war risks insurance scheme, the 
large proportion of the company’s per- 
sonnel in the war services and its re- 
sponse to financial appeals from the 
Government. He expressed confidence 
in the future, saying: 

“In this short address I have mostly 
confined myself to the Society’s affairs 
in the year under review, and have re- 
frained from expressing opinions which 
after all can only be personal and mostly 
speculative, on possible post-war condi- 
tions as they are likely to affect our 
business, but I can say this with every 
confidence that whatever necessities arise 
we shall be ready and eager to play our 
full part in the rebuilding of the busi- 
ness world, both at home and overseas. 
At the moment prospects of a reason- 
ably early termination of hostilities in 
Europe are brighter than for some time 
past, and with this hope ever before 
us, we are proceeding with our plans 
which I feel sure, will place the Society 
in a position to meet all demands with 
credit to itself as well as benefit to our 
national life. 

“Whilst the present proud position of 
the great insurance companies is ample 
evidence of their foresight in providing 
for almost every kind of public require- 
ment in the way of insurance protection 
necessitated by constant changes in 
business and economic life, I am quite 
certain that the future will give much 
scope for extension of our services on 
lines that have as yet not been fully ex- 
plored and my mind immediately turns 
to aviation, which seems destined to be- 
come quite a commonplace in our busi- 
ness and national existence and should 
thus afford a further opportunity for the 
insurance industry again to prove its 
worth to the community, by taking the 
lead in placing this comparatively new 
section of indemnity on a safe and solid 
foundation. In other forms also the vast 
experience of the companies will be of 
the greatest value to commerce in the 
general reorganization that will natur- 
ally follow when peace is once more 
with us.” 





BUGLI WITH FRED ELDEAN 


Ralph W. Bugli has’ joined the staff 
of Fred Eldean, public relations coun- 
sel, New York City. Mr. Bugli has been 
with Averell Broughton, public relations 
counsel of the National Association of 
Insurance Agents. Prior to that time he 
was advertising manager of the London 
Assurance and then with the publicity 
department of the National Board of 
Fire Underwriters. 


D. M. CRADDOCK DIES AT 69 


D. M. Craddock, 69, senior partner in 
the Dallas, Tex., local agency of Crad- 
dock & Smith until his recent retire- 
ment, died June 16 at his home. Mr. 
Craddock entered the insurance business 
in Crockett, and following his arrival in 
Dallas helped in the organization of the 
Republic of Dallas before establishing a 
local agency, Cruger T. Smith later 
joined the firm, which has been in op- 
eration for 34 years. 
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TE oicon~vatua's whitest, ‘strongest, and most versatile fibre— 
was cultivated and manufactured as far back as 3000 B.C. in 
the Indus Valley of India. First planted in the U. S. by colonists 
in Virginia in 1619. cotton has been this country” s chief export’ 
‘for over a century. 


’ Cotton has done much to build Anierica. It has put millions 


the cottonseed for oil and meal. From 10 to 12 million people 
depend for their living upon the cotton industry or industries 


or trades closely related. 
Under. the pressure of wartime emergency, the coiton in- 
dustry has pushed up production to levels once regarded as 


impossible of attainment—fromr some 9 billion linear yards in 


1939 to over 12%4 billion linear yards in 1942. The numberless 


ways in which cotton products have been created or specially 


of acres under cultivation—has made possible over 1200: estab- 
lishments for the manufacture 6f cotton goods—has brought 
about the'construction of huge transportation systems, thousands adapted to meet constantly changing military needs demon- 


of warehouses, and hundreds of manufacturing plants processing «strates the industry's resourcefulness and versatility. 


fPROT CHING AMERICA? 


In the form of clothing, tents for housing, cotton fabric gas 





masks, chemically treated lifeboats and rafts, water-repellant 
clothing developed by the Navy, and in hundreds of other forms, 
coiton is protecting American man power wherever it is engaged 
in the fight for freedom and justice. 

In almost as many forms, insurance safeguards the cotton 
industry, as it does all others, with a wall of financial protection 
thrown around its buildings, equipment, and supplies—backed 
by an aceident-prevention and loss-prevention service as valu- 
able, if not more so, than the protection itself. Inquiries are 
invited regarding the unexcelled underwriting and service facili- 
ties of the Royal-Liverpool Group. 





Use it up, 


Cooperate in the War effort. 


wear it out, make it do, or do without. 


ROYAL: LIVERPOOL GROUP 


BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD 
THAMES & MERSEY MARINE INSURANCE COMPANY, LTD 
ROYAL INSURANCE COMPANY, LTD 











CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA THE LIVERPOOT 
QUEEN INSURANCE COMPANY OF AMERICA THE NEWARK FIRE INSIURANCI 
STAR INSURANCE COMPANY OF AMERICA 





AMERICAN & FOREIGN INSURANCE COMPANY 
& LONDON & GLOBE INSURANCE CO. LTD 
COMPANY FEDERAL UNION INSURANCE COMPANY 




















THE SEABOARD INSURANCE COMPANY 
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E. E. Bruen Sees Dewey 
Nominated in Chicago 


AT REPUBLICAN CONVENTION 
East Orange Agent Was Alternate to 
Judge W. D. Van Riper; Is First 
V. P. of Essex County Association 
Edward E. Bruen, East Orange, N. J. 
agent and who is first vice president ‘of 
the Essex County Insurance Agents As- 
sociation, is probably one of the few in- 
surance agents in the East who at- 
tended the recent Republican conven- 
tion in Chicago and witnessed the dra- 
matic nomination of Gov. Thomas E. 
Dewey of New York for the Presidency 
of the United States. Mr. Bruen went 
to the convention as an alternate to 
Judge Walter D. Van Riper of West 
Orange, a delegate from the 11th Dis- 
trict, New Jersey. Judge Van Riper, the 
attorney general of the State of New 
Jersey, is one of its leading Republicans. 
This was Mr. Bruen’s first attendance 
at a national political convention and he 
was so thrilled by the spectacle that he 
forgot all about looking up other insur- 
ance men who might be attending. The 
New Jersey contingent, he said, made 
its headquarters on the 24th floor of 
Hotel Stevens, Chicago, and on the 25th 
floor were the council chambers of Gov. 
Walter E. Edge of New Jersey, and of 
Arthur Vanderbilt, prominent Newark 
attorney, who is well known to insur- 
ance people as one-time chairman, in- 
surance section, American Bar Associa- 
tion, later president of American Bar, 
and long active in the New Jersey Bar 
Association. Also on the 25th floor of 
the Stevens was the modest headquar- 
ters of the Thomas E. Dewey contin- 

gent. 

Biggest thrills of the convention for 
Mr. Bruen were the sportsmanlike ad- 
dress by Gov. Bricker of Ohio, in which 
he retired from the Presidential race; 
Gov. Dewey’s dramatic entrance into the 
Stadium and his acceptance speech 
which ran for less than half-an-kour. 
“We could have listened to him for an- 
other hour at least,” said Mr. Bruen. 

Hotel service at the Stevens was fine 
even under difficult convention condi- 
tions, and this was regarded by Mr. 
Bruen as a tribute to the management of 
Dick Hill, one-time bonding manager in 
New York City, who is general manager 
of Hotel Stevens today for the Healy 
Co. interests. 

Bruen’s 11th Year as Agency Head 

“Ed” Bruen has been an insurance 
agent since 1933 and is the son of the 
first Mayor of the city of East Orange 
—the late E. E, Bruen—who held that 
office at the turn of the twentieth cen- 
tury. His father spent many years in in- 
surance and real estate after he retired 
from public office and upon his death in 
1938, his son succeeded him as head of 
E. E. Bruen Co., Inc. The agency repre- 
sents the Standard Accident as general 
agents and for fire insurance has the 
American of Newark, the North River 
and the Glens Falls. 

Mr. Bruen is now in his second term 
as first vice president of the Essex 
County Association. 





MAINE AGENTS MEET OCT. 18 
The Maine Association of Insurance 
Agents will hold its annual meeting at 
the Mansion House, Poland Spring, on 
October 18. 


NAIA COMMITTEE WILL MEET 





Executive Group Called to New York 
July 10 to Consider Effects of 
Supreme Court Decision 
The executive committee of the Na- 
tional Association of Insurance Agents 
will meet in New York City, July 10, 
to consider developments in connection 
with the recent opinion of the Supreme 
Court of the United States declaring 
insurance to be commerce, “with a view 
of charting a course proper to be fol- 
lowed by members of the association.” 
Officers of the association have issued 
a statement pointing out that members 
are concerned about the effect of the 
decision on their own business and 
their relation with their companies. 
“A great deal of confusion in this 
case has been caused by a plethora of 
curbstone opinions, both spoken and 
written,” the statement says, “as to 
what the decision has done or will do 
to the business of insurance—.unning 
all the way from minor difficulties to 
the Government taking over the busi- 
ness and the wrecking of all state 

regulatory laws.” 

The statement also speaks of passage 
of the Walter bill in the House of 
Representatives and the adjournment of 
Congress with the Bailey bill pending 
before the judiciary committee of the 
Senate, both bills declaring it the intent 
of the Congress that the anti-trust laws 
should not apply to insurance, and said 
there is information which suggests that 
Congress may not return to its work 
until after Labor Day. 


Waldron Vice President 


Of Kimball & Price, Inc. 


Warren F. Kimball and James A. 
Price, heads of Kimball & Price, Inc., 
well known New York brokers specializ- 
ing in department store insurance, an- 
nounced that John Waldron has been 
made vice president. Mr. Waldron was 
for many years with Fred S. James & 
Co. in the Chicago’ and New York 
offices. 

A graduate of Ohio State University, 
Mr. Waldron started in insurance with 
the Ohio Inspection Bureau. Later as 
head of the Fred S. James engineering 
staff in Chicago he traveled extensively. 
In New York he has handled large in- 
ternational accounts and in recent years, 
when the James’ bridge pool was operat- 
ing, he had charge of underwriting 
bridges and tunnels. The present all-risk 
form was pioneered by Mr. Waldron. 


Major A. B. White Killed 


In Action on Biak Island 


Major Alpheus B. White, local agent 
of Keene, N. H., who was reported 
killed in ‘the South Pacific in a news 
report last week, met his death on 
Biak Island on June 12. He was serv- 
ing as an air intelligence officer with 
a combat unit on this island. Born 
in Petersborough, H., Mr. White 
was graduated from the University of 
New Hampshire in 1919, and later 
joined the Mason Insurance Agency. 
He was president of the New Hamp- 
shire Association of Insurance Agents 
in 1934. A second lieutenant of infan- 
try in the first World War, he was 
commissioned a captain in the Army 
Air Force late in 1942. Besides his 








GOV. BROUGHTON APPROVES 


North Carolina Official Hails Congress 
Action as Voicing Will of 
General Public 


The phenomenal growth of insurance 
in America has come about under the 
long-established policy of state rather 
than Federal regulation, declared Gover- 
nor Broughton of North Carolina in a 
talk at the meeting of the North Caro- 
lina Association of Mutual Insurance 
Agents at Raleigh on June 24. 

“The United States House of Repre- 
sentatives, by vote of 283 to 54, on 
Thursday reiterated the determination 
of these representatives of the people 
that insurance shall continue to be a 
matter for state regulation and not to 
be added to the increasing number of 
Federal activities,’ the Governor said. 
“The wisdom of this course will com- 
mend itself very generally to the people 
of America. 

“In order for state regulation to con- 
tinue to justify itself-in the esteem of 
the people, however, and to be assured 
of continued freedom from Federal en- 
croachment, there must be a constant 
awareness of the right of the public to 
adequate insurance protection at reason- 
able cost.” 

The Governor said that the state in- 
surance departments should be given, by 
legislative enactment, adequate author- 
ity for regulation of this vast business 
in such manner as to protect adequately 
the public interest. Any failure in this 
direction, he declared, would endanger 
the long-established policy of state regu- 
lation and’ invite the assumption of such 
powers to the Federal Government. 


Sees Too Much Verbiage 
Bronxville, N. Y., June 26. 
Editor’ The Eastern Underwriter: 








* These are the days when all insurance 


companies are trying in every way to 
broaden protection under their various 
contracts which is of course the correct 
move, although I think they should 
have started it some time ago. How- 
ever, in this connection I have long felt 
that there was one thing they should 
do which would improve the business 
very much and that is to simplify their 
contracts and eliminate about two- 
thirds of the verbiage. 

For instance, not so many years ago 
there was a tendency to very much 
shorten the forms attached to fire 
policies, and now it has gone to the 
other extreme and they added as many 
clauses as any Philadelphia lawyer can 
think of, most of which are really 
unnecessary. 

Then also take the so-called extended 
coverage endorsement No. 4, there are 
more words in that than there are in 
the dictionary and many people when 
they receive it do not believe that it 
really covers what it is supposed to 
cover. On liability policies also, the 
verbiage has been tremendbdusly in- 
creased and particularly under the sev- 
eral new forms. It is the writer’s be- 
lief, and always has been, that insur- 
ance is a moral obligation, always taken 
in good faith, and the companies usually 
pay on that basis. It would be much 
simpler to say “$10,000 on dwelling, situ- 
ate ’ without forty-seven paragraphs 
of various clauses which actually mean 
nothing when the loss occurs. It is 
merely confusion. The writer has al- 
ways urged the companies to make a 
change in this verbiage, but they still 
stick to the old ideas of putting in as 
many ifs, ands, and buts as the lawyers 
can thing of. 

Another point also is the fact that 
we have a standard mortgage clause 
and, yet, practically every bank insists 
on some added clauses or changes to 
suit the whims of their particular at- 
torney. 

“Too many cooks spoil the broth.” 

M. W. ROLLINS, 
Marland W. Rollins, Inc., 





Agents. 





wife, Mrs. Charlotte White, Major 
White is survived by a son, Pfc. Brooks 
White, a daughter, his parents and a 
brother. 


B. J. CONNELL A PARTNER 





In Hartford agency of E. S. Cowles & 
Son; Will Direct Casualty Under- 
writing and Production Depts. 


B. James Connell, who has been asso 
ciated with the Hartford agency of E, § 
Cowles & Son since February, 1940, ha: 
been made a partner in that firm and 
will continue to direct its casualty un 
derwriting and production departments 
Mr. Connell has been in the insuranc: 


business since his graduation from Ford 
ham Law School in 1924, and before 
joining the Cowles agency he was with 
Continental Casualty as New England 
claims manager and later N. E. agency 
supervisor. He has been more or less 
closely associated with E. S. Cowles, 
Jr., head of the firm, since they were 
high school classmates. His Hartford 
affiliations include the City Club and 
the Elks. 

E. S. Cowles & Son, established in 
1892, represent the Preferred Accident 
as state managers for Connecticut, and 
in the same capacity, the American 
Bonding and the boiler and electrical 
departments of Ocean Accident. The 
firm is also general agents for Con- 
necticut, western Massachusetts and 
Rhode Island of American Union, Cen- 
tral States Fire, Great Eastern Fire 
(both of Phoenix of Hartford Group) ; 
the Homeland (North British Group), 
and the New York Fire Office (Norwich 
Union). 





Comm. Garrison, California, 


On Surplus Line Case 


Insurance Commissioner Maynard 
Garrison of California, has informed 
The Eastern Underwriter that a story 
received from Pacific Coast news 
sources and published in these columns 
on June 23, dealing with a ruling of 
the Commissioner contains certain in- 
accuracies. The story is about an at- 
tempt to place about $1,000,000 insur- 
ance on a warehouse and stock with 
London Lloyd’s’ when at the same time 
a market was available in California 
with stock companies at rates prom- 
ulgated by the Board of Fire Under- 
writers. Commissioner Garrison * asks 
that the following facts be presented: 

‘1, The broker representing the 
Certified Grocers of California, Inc., 
sought to place a certain line of fire 
insurance on _ their property with 
Lloyds, London. To do this it was 
necessary that he go to a surplus line 
broker, since as required by statute, 
Lloyds, London, will not accept busi- 
ness originating in California unless of- 
fered by a surplus line broker. 

2“. In accordance with Surplus Line 
Association rules and regulations in the 
due course of business a copy of the 
certificate that was evidence of the in- 
surance was filed by the surplus line 
broker with the association for its in- 
spection. The association noted certain 
factors that cast doubt on whether the 
line was eligible for export to London 
As is customary in such doubtful cases 
it referred the matter to the Depart- 
ment of Insurance and after a hearing 
the line was ordered cancelled by the 
Commissioner on grounds coverage 
could be had from admitted domestic 
insurers. 

“3. It should be clearly understood 
that neither Lloyds nor the Surplus 
Line Association of California were 
parties to the proceedings. 

“4. The function of the Surplus Line 
Association in this matter was that o/ 
a stamping office, not unlike the Cali- 
fornia Inspection and Rating Bureau 
in examining dailies of workmen’s 
compensation insurance policies. Since 
the association in its ordinary routine 
referred the matter to the Depart- 
ment, the order of the Commissione* 
cannot be construed as any sort 0! 
ruling against the association. Further- 
more, since Lloyds would not accept 
the business unless cleared by the as- 
sociation as described, their relations 
to this case is similar to that of the 
asociation. 


Jul 





























Mr. Charles Tayler, Agent Potent 


The Fidelity & Casualty Co. 
548 South Spring Street 
Los Angeles 13, California 








printed salesmanship 








Dear Sir: for income protection 






In August of 1936 because of recommendations made by 
you, I purchased an accident policy issued by the 
Fidelity and Casualty Company of New York. On April 18, 
1940 I was unfortunate enough to be involved in an auto- 
mobile accident which resulted in very serious injuries 
to me. Upon presenting the preliminary claim blank to 
the local office of the Fidelity and Casualty Company, I 
was immediately given a draft for my weekly indemnity 

up to date, in addition to certain hospital allowances. 






























For four years, I had no other iricome than the $50.00 
weekly indemnity paid me by your company. At the end of 
two hundred weeks from the date of the accident, upon 
furnishing the company with the final medical report, 
the Fidelity and Casualty Company of New York issued its 
draft to me in the sum of $15,000.00 as provided by the 
policy. This made a total payment to me of a trifle 
over $25,000.00. 














I wish at this time to express to you my appreciation 
for the manner in which the Fidelity and Casualty 
Company of New York treated my claim from the very 
inception. Having no income other than my salary, 
which was stopped at the time of the accident, the 
indemnity which I received from your company certainly 
relieved me of a great worry. I again thank you and 
the Fidelity and Casualty Company of New York for the 
kind consideration extended me as one of your policy 
holders in time of trouble. 


Yours very truly, 


May 4, 1944 , 











For your protection . 
ask our local agent 
about the F.&C. Maximum 


Benefit Accident Policy. 
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THE FIDELITY and CASUALTY COMPANY 2 
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National Board Studies 
Bowling Alley Fires 


SUGGESTIONS TO OPERATORS 


Epidemic of Fires — Last Year 
With Smoking in Pin Rooms as Most 
Frequent Cause of Fires 


No new or mysterious causes have 
heen responsible for the recent epidemic 
f fires in bowling alleys in various parts 
of the country, it was found by engi- 
neers of the National Board of Fire Un- 
derwriters as a result of studies of a 
series of blazes in such recreational cen- 
ters. Findings and recommendations for 
reducing fire hazards are contained in a 
twenty-page booklet, “The Fire Hazard 
of Bowling Alley Establishments,” just 
published by the board. 

The studies indicated that smoking in 
the pin rooms was the most frequent 
in bowling alleys. Because 


cause Of hires 

the pins usually are reconditioned when 
he allevs are closed, there is no super- 
vision of those doing the work and en- 


forcement of “no smoking” rules is dif- 
cult, it was recommended that pins be 
sent outside to firms specializing in such 


refinishing. It also was suggested that 
refinishing of whee be entrusted to out- 
side firms skilled in such work and ac- 
quainted with fire hazards related to it. 


Fire-Safe Standards 


If operators of the alleys must do pin 
reconditioning on the premises, it 1s 
reco I that the work be done in 
a room built to specified fire-safe stand- 















Now more than ever it 
is the responsibility of 
every agent to provide 
the broadest protection 
available to assured. Our 
new Personal Property 
Floater affords “All 
Risks” coverage in the 
home or elsewhere under 
one policy, on personal 
property of all kinds in- 
cluding household fur- 
niture and furnishings. 





Insurance Company Utd. 
50 John Street, New York 
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Boston Board of Fire Underwriters 


Assists Army 


or several years many agents and 
members of the Boston Board of Fire 
Underwriters, Inc., have had available 
besides their counsel as insurance ad- 
visers, a service equally important, 
namely, engineering and fire prevention 
inspections for the protection of their 
clients. This has resulted in savings be- 
yond measure in not only premuims, but 
that which is more important, the con- 
tinued operation of business that might 
otherwise have been interrupted by fire. 

Members of the Boston Board, having 
in mind the importance of this service, 
offered without cost, these engineering 
and fire prevent’on inspections to the 
United States Army and they were ac- 
cepted immediately. Consequently, since 
February, 1943, this organization has 
conducted inspections of the various 
properties comprising the Boston Port 
of Embarkation. Inspections at the start 
were made weekly, and as conditions im- 


ards. There should be adequate ventila- 
tion in the room, approved waste cans 
should be provided and precautions taken 
to confine drippings of the shellac or 
pyroxylin lacquers and thinners. Lathes 
and sanding or buffing machines should 
be properly installed and not operated 
when flammable finishing materials are 
being used; all efforts should be made 
to prevent smoking in the refinishing 
room and adequate first aid fire fighting 
appliances provided. 

The following recommendations were 
made to operators who have their regu- 
lar emploves refinish the alleys: Ac- 
quaint them with the hazards of the 
materials being used and proper precau- 
tions to be taken; refinish the alleys 
only when the establishment is not open 
for business and remove or extinguish 
all sources of ignition; provide suitable 
fire extinguishers; properly dispose of 
all waste, and wet down and place in an 
approved waste can all lacquer residue 
from sanding machines, 

Development of pyroxylin lacquers of 
a higher flash point, so that they will 
not ignite so readily, was recommended 
and the installation of additional exits 
was strongly urged, as it was pointed 
out that exit facilities usually are at one 
end of the alleys only. 

The studies, which covered thirty- 
three fires occurring in the past few 
years, showed the following analysis of 
causes: 


Fire Cause No. of Fires 
INOUIRE 60s 4 ba Suemaaeees ban 13 
RRGWH ok science caeneck Ss 7 
Common hazards ..........+-. 5 
Sparks from machinery....... 3 
Electrical defects .........00.. 3 
Boys burning paper........... 1 
Spontaneous ignition ......... 1 

2 OE oe ae ee a 33 


National Union Directors 


At a meeting of directors of the Na- 
tional Union Fire of Pittsburgh on June 
27, A. B. Craig and William T. Kilborn 
were elected directors. Mr. Craig is 
president of Chartiers Oil Co., a direc- 
tor of Farmers Deposit National Bank, 
Reliance Life, Dewar Oil Co., National 
Fireproofing Corporation, Brownsville 
Water Co. and California Water Co. 

William T. Kilborn is president of 
Flannery Bolt, Bridgeville, Pa. and a 
director of Pennsylvania and West Vir- 
ginia Railway Co, 


MAY CHANGE EXCHANGE NAME 

Jule M. Hannaford of the executive 
committee of the St. Paul Insurance Ex- 
change has invited members to submit 
suggestions of a new name for the or- 
ganization to be acted upon at the 
September quarterly meeting, because 
it is felt that the present name does not 
give the public the proper picture of the 
organization’s activities. 


in Port Inspections 


proved the frequency was reduced until 
at the present time monthly inspections 
are, for the most part, deemed sufficient. 

As evidence that this program has 
been successful and a factor in safe- 
guarding facilities of the port, the fol- 
lowing quotation is taken from a com- 
munication addressed to the Boston 
3oard of Fire Underwriters, Inc., from 
3rigadier General C. H. Kells, the com- 
manding officer 

“The splendid record of no ser:ous 
fires at our installations is not just the 
happy result of good fortune. We real- 
ize fully the value of your regular in- 
spections and the recommendations 
which you have made to us for the 
elimination of hazards.” 

This record could not have’ been 
achieved without the wholehearted coop- 
eration on the part of the port author- 
ities in complying with the various 
recommendations submitted, including a 
full sense of realization of their im- 
portance in the safeguarding of the 
property, thereby facilitating the han- 
dling of both men and material. The 
results obtained at these military in- 
stallations were on the whole better than 
those generally obtained at civilian 
plants with comparable hazards, area 
and activity. 

The Program 

1. Cooperation by the management in 
promptly correcting the defects pointed 
out by the inspectors. 

2. Employes, particularly watchmen, 
trained to meet a fire emergency. 

3. Fire .fighting equipment and ap- 
paratus kept in a serviceable condition. 

4. Eliminate all possible fire hazards. 

5. A keen desire on the part of the 
management to have this work done 
well. 


P. C. Charnock Manager of 
New England Rating Assn. 


The New England Fire Insurance Rat- 
ing Association has made Percy C. 
Charnock manager and he is now one 
of three managers working with Execu- 
tive Manager Benjamin M. Hermes. 
Mr. Charnock has been with the associa- 
tion since 1920 and before that was with 
the National Board of Fire Underwrit- 
ers. Some years ago he became assist- 
ant manager. He is also state director 
of the States War Inspection Service. 








S. B. Lawrence to Succeed 


Father as Ky. State Agent 


E. T. Lawrence, for twenty-four years 
Kentucky state agent of the Camden, 
who died suddenly of a heart attack, 
at his home in Louisville on June 20, 
will be succeeded as state agent by his 
son, Shirley B. Lawrence, now a cap- 
tain in the U. S. Army, who was special 
agent for the company for about a vear. 

Jack FE. Redmon, special agent of the 
company and formerly of Irvington, Kv., 
who has been special agent under’ FE, T. 
Lawrence for about two years since 
Capt. Lawrence entered service, will 
continue as special agent and_ service 
company agent until Capt. ee can 
again be active in the field. Capt. Law- 
rence was with the insurance depart- 
ment of the Lincoln Bank & Trust Co. 
as manager of its insurance division for 
fifteen years prior to joining the Cam- 
den as special agent under his father. 


NORTHEASTERN DIRECTORS 

The Northeastern Insurance Co. of 
Hartford elected two new directors last 
week. They are Frank I. Wolcott, Jr., 
president of Silex Co., and Homer F. 
Whittemore, president-treasurer of H. 
F. Whittemore, Inc. of Boston. They fill 
vacancies caused by the resignations of 
John R. Cooney, president of the Fire- 
men’s of Newark, and Thomas A. 
Shields, vice president of the Schroder 

Trust Co. 
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BACK THE ATTACK... 
BUY MORE WAR BONDS! 


R,. KERMIT HILL ADVANCED 








Elected Assistant Secretary at Chicago 
for Springfield Fire & Marine 
and Sentinel Fire 

Directors of the Springfield Fire & 
Marine and Sentinel Fire have elected 
R. Kermit Hill resident assistant secre- 
tary at the Chicago office. He has been 
serving as superintendent of the im- 
proved risk department in the Western 
department office. 

Mr. Hill’s association with the Spring- 
field dates from June, 1917. After work- 
ing in the office at various positions, in- 
cluding that of examiner, he traveled in 
Wisconsin as fieldman for several years, 
being brought back to the office to suc- 
ceed Andy Riser in charge of the im- 
proved risk department. 

For thirteen years Mr. Hill attended 
night school, obtaining a law degree 
from Chicago Kent College of Law, be- 
ing admitted to the bar, and also ob- 
taining,a degree from Chicago Univer- 
sity. He is known in Chicago as a 
prominent underwriter, especially effi- 
cient on use and occupancy insurance, 
having delivered many addresses before 
agents’ meetings on that subject. 


Sykes Made State Agent 


Of Home in Louisiana 

M. W. Sykes, formerly special agent 
for the Home Insurance at Monroe, La., 
has been advanced to the position of 
state agent to succeed the late E. R. 
Pope. Mr. Sykes is making his head- 
quarters in the Hibernia Bank Building, 
New Orleans, effective July 1. He went 
with the Home in May, 1940, as special 
agent and prior to that was manager 
of the H. R. Speed Insurance Agency, 
Inc., of Monroe. 

Fred L. Seaman has been appointed 
a special agent for the Home and has 
headquarters with Mr, Sykes in New 
Orleans. Mr. Seaman has been with the 
Fire Companies’ Adjustment Bureau for 
a number of years and is well known 
throughout the state. 


OKLA. BLUE GOOSE ELECTS 

The Oklahoma Pond of Blue Goose 
has elected R. W. Crow, Glens Falls, to 
succeed George E. Wyatt as most loyal 
gander for the 1944-45 term. J. K. Mc- 
Intyre, agg was named supervisor 
of the flock; J. Slater, America Fore, 
custodian of sdtecetl Hal F. Watson, 
Great American, guardian of the pond; 
Dale R, Thomas, Loyalty Group, keeper 
of the golden goose egg; and E. H. 
Richards, Oklahoma Inspection Bureati 
wielder of the golden goose pen. Mr. 
Crow was chosen delegate to the Gran 
Nest meeting at Denver, August 22-2: 
with L. N. Ewing, general agent, as first 
alternate. 











HEAR BERRY ON FIRE FORM 
J. Raymond Berry, general counsel, N 
tional Board of Fire Underwriters, gave 
an interesting talk on the new standard 
fire policy at the annual meeting of t!c 
Associated Industries of Missouri in “1. 
Louis, June 27. The Insurance Board »! 
St. Louis co-operated with the Asso:!- 
ated Industries in sponsoring the mec'- 
ing and many agents and brokers affii- 
ated with the board heard a detailed 
discussion of the new policy, which he- 

comes effective in Missouri on July 1. 
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1 You know a guy named Joe. 

B He's driving hard — day by 
ay — giving all he has to 

smash the enemy. | 


He's not asking you to — | 
bonds — he's too busy. 


, BUT he expects you to buy 
bonds — and what's more he -#"™ 
expects you to keep them — (gam 


WHY NOT? 





FIRE: MARINE; ., SURETY Organized 1852 


H Firemen's Insurance Company of Newark,N.J. Milwaukee Mechanics’ Insurance Company 

! Organized 1855 

The Girard Fire & Marine Insurance Company _Royal Plate Glass & General Ins. Co. of Canada 

j Organized 1853 Organized 1906 

National-Ben Franklin Fire Insurance Company _—‘ The Metropolitan Casualty Insurance Co.of N.Y, 
Organized 1866 Organized 1874 

The Concordia Fire Insurance Co. of Milwaukee Commercial Casualty Insurance Company 

‘ Organized 1870 Organized 1909 


NS UR ANCE Pittsburgh Underwriters - Keystone Underwriters 
HOME OFFICE 10 PARK PLACE - NEWARK I, NEW JERSEY 


Western Department Foreign Department Canadian Departments Southwestern Dept, Pacific Department 
120 So. LaSalle St, 111 John St. 465 Bay St., Toronto, Ontario 912 Commerce St. 220 Bush St. 
Chicago 3, Illinois New York 7, New York 404 West Hastings St., Vancouver, B. C, Dallas |, Texas San Francisco 6, Calif, 


BUY MORE BONDS --AND KEEP THEM 
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Royal Reports Gratifying Results 
On Worldwide Experience in 1943 


In the head office ninety-ninth annual 
report of operations of the Royal for 
1943, as presented by Chairman P. R. 
England at the annual meeting in Liver- 
pool, gratifying results were recorded 
for all major departments. 

Fire premiums were higher by ap- 
proximately £200,000 and the underwrit- 
ing a of £612,000 (9.3%) compared 
with £548,000 (8.6%) for the previous 
year. Accident and general premiums at 
£7,087,514, showed a gain of about £200,- 
000 over the 1942 figure of £6,871, 512. 
Underwriting profit amounted to £916,- 
000 (12.9%) as against £876,000 (12.7%) 
for 1942. The marine account for 1942 
was closed with a loss of £173,000 after 
making full provision for possible future 
claims, but these results were not unex- 
pected in view of the heavy war losses 
which fell upon the Royal’s American 
business during that year. Premiums for 
1943 at £2,736,000 were less by £1,200,000 
than for the previous year, reflecting the 
reduction in war risk rates following the 
greatly improved position at sea. Total 
premiums for 1943 were £16,399,000. 

Tribute to American Staff 

Commenting specifically on fire pre- 
miums, Chairman England reported that 
fire losses at home during 1943 showed 
a gratifying reduction for the second 
year in succession. Despite that reduc- 
tion, however, the aggregate fire wast- 
age throughout the United Kingdom for 
1943 was estimated to have reached over 
£9,000,000. In the United States, fire 
losses were the highest reported for 
many years. In that connection Mr. 
England observed: “It says much for 
the skill of Mr. Warner and his assist- 
ants, and for their economy of manage- 
ment, that in such a year we are never- 
theless able to show a profit on our 
American business.” 

Throughout the United Kingdom, as 
in the United States, the subject of fire 
prevention is attracting the increased at- 
tention which its importance merits, as 
indicated by the following coments by 
Mr. England: 

“Increasingly, in a world of changing 
values, the success of business enter- 
prise tends to be measured in terms of 
the service it renders. In the sphere of 
fire prevention the insurance companies 
stand preeminent. For decades they 
have regarded this as their special re- 
sponsibility. A great body of experience 
has been built up; highly competent offi- 
cials are available throughout the coun- 
try; and scientific research on the high- 





Corroon & Reynolds, Inc., 
Makes Field Appointments 


Corroon & Reynolds, Inc., announce 
two changes in the field. Don R. Bray 
becomes manager of the Wayne County 
department at Detroit, succeeding J. A. 
Mosher, and Cyril G. Sykes joins the 
organization in Pennsylvania with W. 
B 3rooks Evert. 

Mr. Bray is a graduate of Armour In- 
stitute and was for some time associated 
with the inspection bureau at Minne- 
apolis. He was with the Western 
Sprinkled Risk Association for several 
years, with headquarters at Detroit, and 
since the dissolution of the WSRA, has 
been with a fire insurance company in 
Wayne County. Leo D. Anderson con- 
tinues in charge of the Grand Rapids 
office and the western half of Michigan. 

Mr. Sykes was for ten years associ- 
ated with Crum & Forster and more re- 
cently connected with a general agency 
supervising city and suburban business 
and has had field experience. 





NEW DWELLING FORM IN MO. 

The new simplified dwelling and house- 
hold contents form for fire, windstorm 
and extended coverage has been ap- 
proved for use in Missouri, effective 
luly 1, by Insurance Superintendent Ed- 
ward L. Scheufler, 


est plane is conducted at the Testing 
Station at Elmstree maintained by the 


“Fire Officers’ Committee. 


“During 1943,” Mr. England observed, 
“further calls were made on our staffs 
for National Service of one form or 
another, at home, in the Dominions, and 
in the United States. Those left to us 
have carried their increased responsi- 
bilities capably and willingly, and in 
recording our thanks, I do so in no 
perfunctory way, but with a _ deep 
sincerity. 

“We renew our good wishes to those 
now in the armed forces, and with con- 
fident hope we look forward to welcom- 
ing them back at no distant date. To 
the relatives of those who have given 
their lives we extend our sympathy; we 
share their distress and their pride. Our 
thoughts go out to those reported 
wounded, missing, or prisoners of war, 
with our hope that more reassuring 
news may be received by them before 
very long.” 





. . 1 
Says Big Bill 
(Continued from Page 15) 
posed insurance in 1945. Tame hay with 
a 1943 value of over one billion three 
hundred and eighty-eight million is not 
included though it exceeds in value 
either the cotton or wheat production 
for the year. 

“Certain individuals have criticized 
members of Congress for being opposed 
to crop insurance when in fact they only 
opposed wheat and cotton insurance. 

“There are two apparent crop insur- 
ance angles to consider at this time: 
First, a long time program which should 
include all crops and not be confined to 
a small part of the nation’s crops, and 
second, since we are engaged in war it 
would appear more desirable to pro- 
vide insurance for war crops like pea- 
nuts and soybeans, and other oil-seed 
crops than to set up an insurance pro- 
gram that is largely devoted to crops of 
which we have an abundance, like cotton 
and wheat. There is no need to select 
cotton and wheat and give them any 
special support by providing for insur- 
ance for them when they are not the 
food production problems of the day. 
Cotton and wheat are already provided 
90% parity loan protection by other 
legislation. 

“Wheat production for 1944 is esti- 
mated at over a billion bushels. If this 
estimate is realized, at threshing time, it 
will be the first time since 1915 that we 
have had a billion-bushel wheat crop. 
Millions of bushels of wheat are being 
fed to livestock, while the WFA is 
having difficulty in finding sufficient 
corn for industrial purposes as well as 
for animal feeds, Cotton is in such an 
abundance that millions of pounds are 
being subsidized in order to get rid of 
it, after millions of dollars have been 
paid for raising it or not raising it, and 
other millions because it did not bring 
enough in the market place. Some 
$6.000,000 is expected to be paid as a 
subsidy to producers of insulation ma- 
terial in 1944, 

“We are in a war; we should insure 
war crops if we need a further increase 
in the production of these war crops. 
We should not legislate for a few at the 
expense of the many, and if we insure 
any crops, other than war crops, the in- 
surance should cover a broad base, and 
the insurance should pay its own way. 
This crop-insurance legislation is of 
great national importance. Both major 
political parties have recognized its 
significance. Most farm organizations 
have expressed their attitude. 

“We cannot and should not continue 
to legislate for two or three crops that 
represent a small part of American agri- 
culture. We have had altogether too 
much legislation of this kind during the 
past ten years.” 








uE order is telegraphed from the 
Below decks, without 
delay, the order is put into action. 
Trained men and powerful engines 
And with a deepened 
hum, the ship drives forward 


bridge. 


are ready. 


The Pearl American companies are 
ready to put your requirements into 
motion. Ready with a talented crew. 
im every detail of sound under- 
writing. Ready with a nation-wide 
organization of more-than-ample 
financial strength. Ready to 
respond with the speed that comes 
only from unhampered independ- 
ence of thought and action. 


Progressive agencies will want to 
investigate the exceptional oppor- 
tunities we offer. 


e PEARL ASSURANCE COMPANY, LTD. 
e EUREKA SECURITY FIRE & MARINE INSURANCE CO. 
¢ MONARCH FIRE INSURANCE COMPANY 


AV ATUCAN 


HOME OFFICE: 19 RECTOR STREET, NEW YORK 6, N. Y. 
CLEVELAND, 314 BULKLEY BLDG. | CINCINNATI, 1417 CAREW TOWER 
PHILADELPHIA, 525 CHESTNUT ST. | CHICAGO, 175 W. JACKSON BLVD. 
SAN FRANCISCO, 200 BUSH STREET 
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Marine and Standard Marine Offer 
Underwriting Results for Last Year 


Two British marine insurance com- 
panies, the Marine and the Standard 
Marine, have published their home office 
reports covering operations for 1943. 


The Marine is the largest writer in 
Great Britain and last year wrote 
£1,527,000, which was £584,000 on 28% 


less than in 1942. It is also £1,060,000 
less than the fourth year war total in 
1918. Total premiums for the last four 
years have amounted to £6,476,000 which 
is 16% less than for the corresponding 
total of 1915-18. Premiums in 1917 were 
close to the £2,900,000 mark. 

“The working record,” says the Re- 
view of London, “is presented on effec- 
tively a three-year basis, although for 
the last two years the second-year ac- 
count has been formally closed with an 


appropriation to suspense, the third- 
year payment from which, however, is 
ascertainable. This ~suspense account 


was constituted in 1942 by an appropria- 
tion of £650,000 from the 1940 and 1941 
underwriting accounts and it has the 
effect of reducing the credited profits of 
those years to respectively 8.8% and 
7.5%, the greater part of the profit 
brought into view in those years thus 
accruing to the suspense fund. This 
year £150,000 (e.g., 8.5% of the mean of 
the 1941-42 premium income) is brought 
to credit of profit and loss from sus- 
pense, but it still leaves a very consider- 
able amount at credit of suspense. 

“Third-year settlements from _ sus- 
pense last year give a ratio of 16.4% to 
the year’s (1941) premium income, bring- 
ing the total claims of that year to 
73.2%; costs 4.3%, leave a profit in view 
of 22.5%; but the third-year settlements 
were £214,409 (14.95%) less than the 
amount put to suspense in 1942, and with 
the £200,000 transferred from the 1940 
account it provides what may be de- 
scribed as the capital basis of that fund 
(less the £150,000 this year transferred 
to profit from suspense account), 

Progress of 1942 Account 

“The 1942 account returns a moderate 
second-year loss ratio: 26.7%, which is 
appreciably below the level of previous 
years, but the account is burdended with 
a heavy first year ratio and the whole 
balance of premiums is put to suspense 
against running-off contingencies. In 
ratio it is 14.6%, which is less than the 
third-year settlements of last year, but 
is above the average for the four years 
of war experience, so that there is the 
prospect that there will be a small mar- 
gin of profit on actual third-year ex- 
perience, without regard, of course, to 
deferred contingencies on what was the 
largest underwriting account of the war 
period. 

“The 1943 account opens well with a 
first-year claims ratio of only 19.5%, 
which compares with 29.0% in 1940-41 
(ignoring 1942 as exceptional); costs 
1.0%, leave 76.5% of the year’s premium 
income in hand. 

Standard Marine 

The Standard Marine in 1943 wrote 
premiums of £1,205,000, compared with 
£1,689,200 in 1942, During the last war 
the Standard’s writings were not as 
large as now, 1917 being the top year 
with £541,591, which was exceeded in 
most of the peace years following 1919. 

“The working account is presented on 
1 ‘fire basis,’” says the Review, “with 
claims paid and oustanding and a 40% 
premium reserve, but the claims reserve 
is of such proportions as to embody a 
substantial suspense account. As _ ren- 
dered the account shows a profit balance 
f 36.65%, on claims. credit-adjusted to 
43.1%, costs 18.2% (expenses 8.4%, taxes 


98%). This gives the corrective to 1942 
when there was a heavy underwriting 
deficit. How positively the two years 
dovetail is shown by the fact that the 
financial strain of the earlier year in 
both its phases (on reserve and profit) 
is negatived in the later year: there is a 
profit of 3.3% on a debit of 3.0% for re- 
serve. But the crux of the position lies 
in the strength of the claims reserve. 
This is at a 12% higher ratio than that 
of 1941 with premium income 22% more. 

“The past four years on the official 
basis have given a profit balance of 8.2%, 
on claims 78.2%, costs 13.6%, but with 
the ratio of the claims reserve raised 
20% with the premium income at more 
than 114 times (155%) its 1939 amount. 

“Examined on a paid claims basis, with 
adjustment to the movement of premium 
income over the past three years at our 
standard of a 25—10% reserve 
(which gives a total of 95%, against a 
total of 99.6% shown by the actual re- 
serves) there was last year a contingent 
profit balance of 24.85%, on claims 
64.85%, modified by a financing credit of 
7.9%, costs 18.2%. This year’s profit 
gives a substantial surplus on the deficit 
formally brought out in 1942; the elimi- 
nation of the claims reserve factor from 
both years’ returns leaves a profit of 
6.3%, with 9.6% retained for underwrit- 
ing reserves. Over the four years there 
has been a profit of 9.2%, on paid claims 
65.8%, a financing charge of 11.4%, costs 
13.6% 





Canadian Independent 


Auto Conference Elects 

At the annual meeting yesterday in To- 
ronto of the Independent Automobile In- 
surance Conference of Canada the follow- 
ing officers were elected to serve for the 
1944-45 term: 

General chairman, H. L. Kearns of Shaw 
& Begg, Ltd., Toronto; vice chairman for 
Ontario, E, M. Hill, Dominion of Canada 
General; secretary and treasurer for On- 
tario, H. E. Wittick of Pilot Insurance; 
vice chairman for Quebec, Charles D. 
Matheson of the Canadian General, and 
secretary-treasurer for Quebec, Robert 
Parkin of Shaw & Begg, Inc. 

On the executive committee are the fol- 
lowing from Toronto: W. G. Spry, E. M. 
Hill, H. E. Wittick, H. L. Kearns and 
V. C. Smith; from Montreal, Robert Par- 
kin and C. D. Matheson, and from Kitch- 
ener, Ont., W. Hobson. 


Court Interprets Rules 
Covering Passing of Ships 


_In an admiralty suit by New York 
City as owner of a scow against a tug 


owner for damages resulting from a 
collision, in which the tug was _ held 
wholly at fault, the Federal District 


Court for eastern New York, The D. S. 


No. 24, said that the evidence showed 
that the collision was caused by the 


failure of the lookout on the respondent 
tug to observe the red light of the 
scow’s approaching tug or if he did see 
it to report to his captain. 

This was held to be a crossing situ- 
ation, where the starboard hand rule 
applied. The respondent tug, having the 
other on her starboard bow, was the 
burdened vessel and should have stopped 
and backed, or passed the stern of the 
other, which was the privileged vessel 
and was bound to hold her course and 
speed. 

It was not a fault on her part to stop 
her engine and check her speed prepa- 
ratory to landing. No signals on her 
part were required and she was not at 
fault for failing to give any. The libel- 
lant and the scow and those for whose 
actions they were responsible, were held 


without fault or blame. The D. S. No. 
24, Federal District Court for eastern 
New York, 52 F. Supp. 648. 





Suit Stayed Until Reply 
To Cross Libel Is Filed 


The owner of a cargo of coal which 
had been laden on a barge libelled the 
barge owner to recover damages for 
failure to deliver the cargo in the same 
good condition as when received. The 
owner filed a cross-libel in personam. 
The barge owner claimed exoneration 
from or limitation of liability. No an- 
swer to the cross libel was filed for 
eight months. It was conceded that the 
principal libel was filed and that that 
suit was being prosecuted for the ben- 
efit of the insurance company, 

It was held that adequate remedy 
would be afforded the cross-libellant by 
granting a stay of the suit upon the 
original libel until an answer to the 
cross libel should be interposed and, if 
that was not done within a reasonable 
time, the cross libellant would then be 
allowed to move to renew the motion 
to dismiss the original libel and for 
judgment on the cross libel. It appeared 
that the libellant was no longer in its 
New York place of business. The E. S. 
Howard, Federal District Court for 
southern New York, 52 F. 2d 600. 


BOSTON, OLD COLONY DIVIDENDS 


Directors of the Boston Insurance Co. 
have declared a quarterly dividend of $4 
a share, payable July 1 to stockholders 
of record June 20. Directors of the 
affiliated Old Colony Insurance Co. have 
declared a quarterly dividends of $5 a 
share, payable July 1 to stockholders of 
record June 20. 
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FIRE, MARINE, PERSONAL PROPERTY INSURANCE. SOLD THROUGH BROKERS. 
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DEPARTMENT MANAGER 


Opportunity for experienced, energetic 
man to open Inland Marine Depart- 
ment for old, established company. 
Write Box 1531, The Eastern Under- 
writer, 41 Maiden Lane, New York 7. 











COURT RULES ON LOSS OF USE 





Pending Repairs to Automobile Loss 
of Use Is Not an Element in 
Compensable Damages 
In an action for damage to the plain- 
tiff’s truck and for loss of use of the 
truck as a result of collision with the 
defendant’s automobile, resulting in ver- 
dict and judgment for the plaintiff for 
$225, the Arkansas Supreme Court, Kane 
v. Carter-Dover Mercantile Co., 177 S. 
W. 2d 41, reduced the trial court’s 
judgment to $187 as being the amount 
of the property damage as shown by 

the uncontroverted proof. 

The trial court allowed the jury to 
consider loss of use of the truck during 
the period of repair as an element of 
damages. The rule or measure of dam- 
ages to an automobile consistently fol- 
lowed in the Arkansas courts is, “the 
difference between the market value ot 
the property immediately before the 
injury and its market value imme- 
diately after the injury. 

“The evidence of damage to the plain- 
tiff’s truck in the case at bar,” the 
Supreme Court said, “is peculiar in that 
no witness was asked, or testified, con- 
cerning the fair value of the truck be- 
fore and after the collision. Instead, the 
proof was confined entirely to what the 
plaintiff paid for labor and parts and 
repairs; and the admitted total of these 
items was $187. That was the only 
estimate of damages shown.” 

And the court concluded that for all 
that appeared in the record the damage 
to the truck amounted to that figure. 
The jury verdict was for $225. It was 
clear that the difference between these 
figures, $38, was given by the jury for 
the claimed loss of use. “In some juris- 
dictions,” the court said, “loss of use of 
an automobile, pending repair, is a rec- 
ognized item of damage. But regardless 
of the holding of other courts, we have 
held that loss of use of an automobile 
pending repair is not an element of 
damages.” 


MARINE COVER ON U.S. IMPORTS 


Marine coverage on most Federal Gov- 
ernment purchases abroad for delivery 
to this country is going to commercial 
underwriters through the Foreign Eco- 
nomic Administration. It is said that 
such purchases total nearly $1,000,000,000 
a year. A FEA affiliate, the U. S. Com- 
mercial Co. of Delaware, owned by the 
Government and headed by Leo Crowley, 
FEA Administrator, places the insurance 
with about fifteen marine brokers. The 
insurance section of FEA’s transporta- 
tion division is headed by Edward J. 
Smith, formerly with Frank B, Hall & 
Co., New York marine brokers and aver- 
age adjusters. The insurance covers 
warehouse to warehouse. 








iy ON LOSS ADJUSTMENTS 

J. Conway, Cincinnati manager of 
ae Western Adjustment Co., was guest 
speaker before the Cincinnati Fire Un- 
derwriters’ Association at the Hotel Gib- 
son, June 15. He discussed “Loss 
Adjustments”. A question and answer 
forum followed. Subjects taken up by 
Mr. Conway included: how to advise 
your assured when a loss develops under 
his policy; difference between a “friend- 
ly” and a “hostile” fire; difference be- 
tween direct and indirect windstorm 
damage; responsibility for cost of re- 
moving a tree blown against a dwelling; 
payments for damage done to dwellings; 
temporary location; cigarette burns on 
household effects. 





Prince & Loeb, attorneys specializing 
in insurance law, recently moved their 
offices from 19 Cedar Street to 60 John 


Street, New York City. Members of the 
firm are Leon M. Prince and Sidney 
J. Loeb. 
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Post-War Aviation Insurance Outlook 


Featured by Stone in Closed Broadcast 
Points to Pioneering by Employers’ in This Field as Single 


Entity; Soon to Announce New Commercial Aviation Ac- 
cident Coverage; Predicts Installment Buying of Planes 


Edward C. Stone, United States gen- 
eral manager and attorney, Employers’ 
Group, featured aviation 
and particularly its post-war develop- 
ment—in his fourth closed circuit broad- 


insurance— 


cast June 30 to field representatives of 
his organization countrywide over the 
Mutual Broadcasting System. Mr. Stone 
said that with the victorious end of the 
war, many of the more than 2,000,000 
men now in the air forces will doubtless 
wish to continue flying. Others who 
have never flown will be interested in 
buying or renting airplanes. The Em- 
ployers is making plans to provide for 
these flyers an understandable and 
proven policy of insurance. Mr. Stone’s 
opinion is that “too much confusion and 
too much mystery have been thrown 
around the handling of aviation risks, 
and we want to drive away that mys- 
tery.” He indicated that shortly the 
Employers’ will make an announcement 
as respects itS writing otf commercial 
aviation accident coverage in North and 
South America. 


Entered This Field in 1940 

Developing his theme, Mr. Stone said 
that when the Employers’ appointed 
Newhouse & Sayre, Inc., in September, 
1940, as general underwriting agents for 
aviation insurance, most of the aviation 
insurance written in this country had 
been handled by three large aviation 
syndicates. He declared: ‘We believed 
in 1940, as we do now, that to pioneer 
as a single entity in the aviation insur- 
ance field was, and still is, consistent 
with the pioneer spirit that has ever 
motivated the Employers’ Group. 

“After only a year and three months 
of operation came Pearl Harbor and all 
that has meant. Hence, our plans for 
the development of private plane insur- 
ance were badly shattered. Private fly- 
ing in the coastal regions was prohibited 
and elsewhere made impractical. Our 
companies were faced with the need of 
seeking other types of aviation risks. 

“Just about then, the Employers’ 
Group brought out its comprehensive 
liability contract. We conceived the 
idea of ap plying it to aviation manufac- 
turers as well as to other risks. We be- 
lieved business could be secured under 
this type of contract, purely because of 
the simplicity of handling and the ob- 
vious advantage of having all forms of 
liability insurance incorporated in one 
contract. By using this method of in- 
suring and by selling a-truly compre- 
hensive liability cover, we acquired the 
business of some of the largest aircraft 
manufacturing concerns in the United 
States. Thus we showed again that the 
pioneer spirit pays.’ 


“An Automobile With Wings” 

Further along Mr. Stone described the 
Employers’ attitude in starting to write 
aviation risks. First move was to dis- 
card “the rather obscure and archaic 
iemeeaer of marine insurance contracts 
upon which basis these risks were orig- 
inally written.” Aircraft insurance poli- 


cies were drawn up along lines of auto- 
mobile policies instead of following the 
terminology of marine insurance. “We 
preferred to regard the airplane as an 


automobile with wings,” said Mr. Stone. 
He continued: 

“You agents who are familiar with the 
standard automobile policy and who sell 
it with confidence can also feel secure 
in offering our aviation policies because 
they are essentially the same as the au- 
tomobile policies. 

“In preparing our aircraft liability 
policy, generally speaking, we took our 
automobile policy and substituted the 
word ‘aircraft’ for the word ‘automobile.’ 
Except for passenger liability, which 
must be separately purchased, the policy 
is essentially identical with our old 
friend, the automobile liability policy. It 
is just as easy for an agent to handle. 
The aircraft hull policy closely resem- 
bles the automobile F. & T. and colli- 
sion policy. Aircraft hull insurance may 
be purchased on a comprehensive basis 
or for named perils and may include or 
exclude collision or crash insurance at 
the assured’s option.” 

Mr. Stone then remarked that air- 
craft rates both as to liability and hull 
insurance have recently been revised, 
and that new rate cards are available. 
“It is true,” he said, “that aircraft hull 
and liability insurance rates differ in 
the way they are figured from automo- 
bile insurance rates. However, they are 
not so complicated but that anyone can 
understand them.” 

Post-War Sales Opportunities 

The speaker then spotlighted a few 
post-war opportunities in the aviation 
insurance field. For example, it’s a 
known fact that the armed forces have 
been releasing, and will continue to re- 
lease, planes for civilian use. For the 
most part these planes are being bought 
by flying school operators which fact 
prompted Mr. Stone to suggest: “Get 
acquainted with these operators in your 
own territory. Often they have a sales 
agency for an airplane manufacturer. 
Furthermore, the flying school operator 
will know the people who are learning 
to fly and who will be purchasing the 
planes that we shall all want to insure. 
There is no person whose analysis you 


(Continued on Page 29) 


Elect Geo. E. Rogers 
Risk Research Head 


LEADER OF BUYERS’ INSTITUTE 


Fellow Officers pear Henry Anderson, 
A. F. Hutchinson, George Daniels, W. 


J. Fitzsimons; Three New Directors 


At a special meeting June 29, Risk Re- 
search Institute, Inc., elected George E. 
Rogers, insurance manager of Robert 
Gair Co., New York, as its president for 
the coming year succeeding Roy 





GEORGE E. ROGERS 


Guernsey, ‘assistant secretary, Frederick 


Loser & Co., Inc., Brooklyn. Henry An- 
derson, Paramount Pictures, Inc, was 
elected first vice president; A. F. Hutch- 
inson, American Cyanamid Co., second 
vice president; George Daniels, Conti- 
nental Grain Co., secretary, and W. J. 
Fitzsimons, New York Herald Tribune, 
continues as treasurer. 

New directors elected by the Risk Re- 
search membership were Mrs. Tane M. 
Eule, Dry Dock Savings Institution; 
Miss Mabel J. Foster, Lamont, Corliss 
& Co., and H. P. Huebner, Flintkote Co. 
Retiring President Guernsey, who was 
praised for his leadership of the Insti- 
tute over the past two years, was re- 
elected to the board as were Henry 
Anderson and Kenneth C. Bell, Chase 
National Bank, who retired as first vice 
president. Reluctantly Mr. Bell declined 
election to the presidency of the Insti- 
tute due to pressure of business and 
committee affairs. 

George E. Rogers’ Career 

President Rogers is a pioneer in the 
insurance buyers’ movement of Greater 
New York and was the leading figure in 
organizing the Insurance Buyers of New 
York (of which he was president), pre- 
decessor of Risk Research Institute. For 

(Continued on Page 29) 
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Nat’! Surety Entering 
General Casualty Fielc. 
CULLEN ANNOUNCES PERSONNEL 


Lists Four Southeastern States To B: 
Developed First; to Write All Lines 
Except Boiler, Machinery, A..& H. 


After months of careful planning an: 
study, the National Surety Corp. mad 
its first official announcement this wee! 
of its decision to enter the genera 
casualty insurance field, writing all line 
except boiler and machinery and acci 
dent and health. Four  southeaster: 
states will be first developed—Alabama, 
Florida, Georgia and South Carolina. 

Since January 1 the company has been 
building its basic home office organiza 
tion and the key men, as announced by 
President Vincent Cullen, are as fol 
lows: 

John F. Idler has been selected as 
manager of the casualty department. He 
came to National Surety from the Zuricl: 
where he held the post of supervis'n. 
underwriter in the home office in Chi- 
cago. A graduate engineer, he entered 
the casualty business in the Chicago 
office of the Hartford Accident. Mr. 
Idler has had a broad experience in all 
phases of casualty underwriting. 

A. Lawrence Kitchener has jo‘ned the 
company as superintendent of under- 
writing for the casualty department. 
Mr. Kitchener has had eighteen years’ 
experience in the casualty business, 
starting with the Ocean Accident. He 
comes to National Surety from the 
United States F. & G.’s, New York 
office, where he was superintendent of 
the same department. 

Josiah Jensen is superintendent of en- 
gineering for the casualty department. 
Mr. Jensen has had twenty-two years’ 
experience in inspection and safety en- 
gineering work with the New York Rat- 
ing Bureau, Globe Indemnity and Lon- 
don Guarantee. 

J. S. Crawford is the attorney in 
charge of the casualty claim department. 
He has had twenty-one years’ experi- 
ence in casualty claim and legal work, 
principally with the Phoenix Indemnity 
and American Surety where he has been 
attorney of record and claim examiner 

George’ Hutchins is superintendent of 
auditing of the new department. His 
entire insurance career has been with 
the Liberty Mutual and he comes to Na- 
tional Surety from the special service 
department of that company. 

Herbert Glensor is superintendent of 
the rating division in the new depart 
ment. Mr. Glensor has had a wide ex- 
perience in rating problems through h's 
connection with several large nationa‘l 
known insurance brokers.  Preside:! 
Cullen then explained: 


Initial Operation in Southeast 


“Tt has been decided that we will star! 
our operation in the casualty field in the 
four southeastern states — Alabama 
Florida, Georgia and South Carolina. In 
these four states, we will be prepare’ 
to write and service all lines of casualt, 
business with the exceptions note: 
above. We have determined to start ou 
operations in a limited territory rathe 
than by limited lines in order to pei 
fect our organization and develop ov 
service facilities to the highest effi 
ciency. 

“Thomas A. Thompson has been em 
ployed as regional underwriter for thi- 
territotry with headquarters in our 
partmental office in Atlanta. He ha 
had twenty-seven years’ experience 
the engineering and underwriting phas 
of the casualty business—all with tl: 
Hartford Accident. He is well know 
and highly respected among agents 
southeastern states. 

“The field development will be seca 
under the supervision of our presen 
National Surety field organization. 

“The organization will be gradual'y 
expanded and’ will ultimately embrace @ 
country-wide operation. Needless to sa) 
we shall maintain in our casualty opera- 
tion the same high standard of National 
Surety service.’ 





on te an an ems a OA ke 


ee a Ret 


art) 


rr 


oe a a. ao en or 


Mn oF 


Ort SDPors ® Sa 


uo > 









July 7, 1944 


LEE POO I 
Caruattrvo 














TEN YEAR CLUB ELECTS 





W. L. Alexander Heads Standard Ac- 
cident’s Home Office Group, 10 Years 
Old; Emblems Given New Members 
Standard Accident’s ten year club, 

now observing its tenth anniversary 

year, recently held its annual meeting 


at which W. L. Alexander, bonding 
claims division manager, was elected 
pesident; Opal McKenzie first vice 
president; B. K. Doyle, second vice 
president, and Charlotte Creighton, 
secretary. At this meeting J. P. 


Hacker, vice president of the company 
in the absence of President Charles C. 
Bowen, presented emblems to new ten 
year members. Employes who have 
completed’ fifteen, twenty and twentvy- 
five years’ service with the company 
also receivd emblems, including those 
temporarily absent in the armed forces. 

Standard’s Ten Year Club, one of the 
oldest and liveliest of its kind in cas- 
ualty-surety comnany circles, has a 
membership of 437 members or about 
38% of the entire employe _ total. 
Thirty-six members have served the 
company twenty-five years or more; 
ninety-four members’ have _ served 
twenty years; 178 have served fifteen 
years or more; 129 members have served 
ten years or more, and thirty-six mem- 
bers of the Ten Year Club are now 
serving in the armed forces. 

The club had its origin in 1934 when 
the idea of forming a permanent or- 
ganization of this type _ originated. 
Purpose of the organization as_ set 
forth in the constitution and by-laws is 
(1) to contribute to and promote har- 
mony, friendship, and good-fellowship 
among its members, and (2) to com- 
memorate its members’ long, con- 
tinuous period of service with Standard 
Accident, and (3) to cherish, preserve, 
and contribute to the continuation of 
the good will, good name and success 
of the company. 





A. & C. APPOINTS SHALLBERG 


Becomes Branch Office Manager in De- 
troit, Succeeding Wright; Twenty- 
one Years in Field 
Accident & Casualty Insurance Co. 
announces the appointment of : 
Shallberg as manager of its Detroit 
branch office, effective July 1. He re- 
places Arthur H. Wright, who has re- 
signed to enter the local agency field 

in Los Angeles. 

Mr. Shallberg’s experience in the 
casualty and surety business extends 
over a period of twenty-one years. After 
completing the training course of the 
Travelers Insurance Co. he was as- 
signed by that company to its Kansas 
City, Mo., office as field assistant, and 
subsequently transferred to the Chi- 
cago office in the same capacity. For a 
period of four years he was in the 
local agency business with his father 
in Moline, Ill, and then returned to 
company work as assistant manager of 
the Chicago branch office of the Ocean 
Accident & Guarantee Corp. After six 
years in Chicago, the Ocean transferred 
him to Philadelphia as resident mana- 
ger. He remained in that capacity five 
years and resigned to become Philadel- 
phia branch manager for the Zurich 
General Accident & Liability Insurance 


orp. 

Mr. Shallberg attended the Stevens 
Point Normal School, Stevens Point, 
Wis., and the University of Illinois. He 
served in the First World War as a 
pilot in the Air Corps. 


AETNA FILM TO AID CAMPAIGN 


Aetna Life Affiliated Cos.’ film, “As 
the Twig Is Bent,” will be a feature 
of the nation-wide juvenile delinquency 
drive to be conducted by the Junior 
Chamber of Commerce of the United 
States. The campaign will be patterned 
after the one conducted recently in 
Hartford when the Aetna motion pic- 
ture, outlining a program for those who 
are interested in child guidance was 
featured. The Aetna will make avail- 
able to the Junior Chamber a supply 
of prints of the film and an accom- 
panying booklet. 





WMC Praises C. 


Continued widespread interest is noted 
in the Association of Casualty & Surety 
Executives’ “Declaration of Attitude” with 
regard to the employment of disabled war 
veterans and other disabled persons, 
first promulgated several weeks ago. 
Evidence continues to accumulate that 
the “declaration” itself was not only 
timely, but that the policies therein 
outlined are aimed to meet a realistic 
problem in a realistic way. 

Companies and producers alike are en- 
gaged in widespread distribution of this 
“declaration,” a recent item of interest 
in this connection received by the As- 
sociation of Casualty and Surety Execu- 
tives being a letter from the War Man- 
power Commission, which states the WMC 
is “so impressed” that it des‘res to dis- 
tribute several thousand copies to those 
in different walks of life who will deal 
with various phases of the rehabil.tation 
of wounded veterans and other disabled 
persons. 

In St. Louis, the Veterans Employment 


& S. “Declaration” 


Division of the United States Employ- 
ment Service, aided by the Veterans’ Ad- 
visory Council composed of representatives 
of industry, the Chamber of Commerce, 
Associated Industries of Missouri, labor 
unions, American Red. Cross, technical 
schools and colleges, city government and 
departments and many other agencies in- 
terested in the welfare of veterans, are 
planning an intensive educational campaign 
for the employment of able-bodied and 
disabled veterans of World War II. 

“Your publication entitled ‘The Employ- 
ment of Disabled War Veterans and Other 
Disabled Persons’,” says a letter from that 
oflice, “would be especially well suited for 
this campaign. As a study of the value 
of the physically disabled worker and with 
its statement of the problems faced in 
securing adequate workmen’s comnensa- 
tion laws for the physically disabled, it 
would prove most beneficial to St. Louis 
employers who are all deeply interested 
in hiring returning veterans.” 





WALTERS SUCCEEDS HOWLAND 





General Accident A. & H. Department 
Change Marks Retirement of a Dean 
In This Field 

After giving twenty-five years’ service 
to the General Accident and nearly 
forty-five years to the A. & H. business, 
W. H. “Bill” Howland has retired as 
manager of the General Accident’s A. & 
H. department. His successor is Fred M. 
Walters, who for some years past has 
been his right hand man with title of 
superintendent. Both are widely known. 

“Bill” Howland first attracted atten- 
tion in 1900 when he organized the Fi- 
delity Accident of Saginaw, Mich., serv- 
ing as its secretary and general man- 
ager until 1911 when he sold the com- 
pany to the U. S. Health & Accident, 
also of Saginaw. In the new setup he 
was superintendent of agents. In 1914 
when that company was absorbed by 
Massachusetts Bonding, Mr. Howland 
became assistant manager of the A. & 
H. department, Five years later he re- 
signed to join General Accident with 
which company he has been a popular 
department head. 

Old timers will recall “Bill” Howland’s 
active interest in the old Detroit Con- 
ference, predecessor of the present H. & 
A. Underwriters Conference. Similarly 
his successor, Fred Walters, is active in 
association affairs being executive com- 
mittee chairman, International Claim As- 
sociation, and slated for its presidency 
at the forthcoming annual meeting in 
Chicago; public relations chairman and 
executive board member, National Asso- 
ciation of A. & H. Underwriters, and 
now active in the H. & A. Conference. 

Mr. Walters has been with the Gen- 
eral Accident for nineteen years and has 
given an excellent account of his ability 
in A. & H. claims, underwriting and pro- 
duction fields. 


ELECT WYLES PRESIDENT 





Standard Accident’s Chief Group Under- 
writer Heads Detroit A. ssocia- 
tion; Grainger Delegate to St. Louis 
Tom R. Wyles, Jr., chief underwriter, 
group department, Standard Accident, 
has been elected president of the Detroit 
Accident & Health Association to suc- 
ceed A. A. Frary, Continental Casualty. 
Mr. Wyles formerly served the Associa- 

tion as vice president. 

E. H. Neumann, Great Northern Agen- 
cy, Inc., was elected vice president and 
Joseph W. Landon, Continental Casual- 
ty, was re-elected secretary-treasurer. 
Charles Engstrom, Fred Grainger, A. A. 
Frary, Roy Long and L. Minghini are 
new members of the executive commit- 
tee. Mr. Grainger, who is vice president 
of Federal Life & Casualty, represented 
the association at the National A. & H. 
Association meeting in St. Louis. 


ROSEBERY-PHILLIPS NUPTIALS 
Mr. and Mrs. Nicholas D. La Hart 


have announced the marriage of their 
sister, Miss Emily Marjorie Rosebery, 
to Jesse S. Phillips, chairman of the 
board, Great American Indemnity. Cere- 
mony was performed on Saturday, July 
1, at the Fifth Avenue Presbyterian 
Church, New York, following which a 
dinner party was held at the Waldorf- 
Astoria Hotel. Mr. and Mrs. Phillips 
are now on a month’s wedding trip. 


CHAS. LINCOLN’S NEW POST 


Charles W. Lincoln, who has been 
bonding manager in the New York agen- 
cy of Hoey, Ellison & Frost, Inc., repre- 
senting American Bonding, has joined 
Johnson & Higgins as an account execu- 
tive in its liability department. Mr. Lin- 
coln is the son of Leroy A. Lincoln, 
president, Metropolitan Life. 
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Off-the-Job Safety Treated 
As Thriller Yarn by NCB 


object-lesson 
treatment of human life 
conservation has just been published by 
the National un- 
der the title of “The Strange Case of 
George Spelvin,” a pocket-size thriller 
that the crop 
of detective mysteries. Objective is to 
tell the story of off-the-job safety for 
workers and this is neatly and amus- 
ingly done by taking George Spelvin, 
mythical war worker, through a series 
of hair-raising escapes from  off-the- 
job accidents rivaling experiences of 
Dick Tracy, Lord Peter Wimsey or 
Hercule Poirot. 

The captions are intentionally melo- 
dramatic such as: The One-To-A- Million 


new in 
and 


Something 
safety 


Conservation Jureau 


yarn simulates current 


Chance; A Wild Automobile Ride; 
Will George Be Electrocuted? The 
Fiery Threat; The Secret Hiding 


Place; The Scene In The Cellar; Will 
George Be Poisoned?; Doom Lurks In 
The Garage, etc. 

Whole purpose is to “sugar-coat” a 
serious warning to workers to beware 
getting hurt during the hours after the 
whistle blows. Containing plenty of 
laughs, the booklet can be read in ten 
minutes or so. It will be distributed 
widely by insurance companies and 
gents, safety agencies, and by indus- 
trial management direct to workers. 
Single copies may be obtained free 
from National Conservation Bureau, 60 
John Street, New York 7, N. Y 


O. D. Coal Mining Rates 


Raised by Va. Commission 


Rates have been set by the Virginia 
State Corporation Commission for sur- 
face as well as underground coal min- 
ing under the new Virginia law pro- 
viding workmen with compensation for 
occupational diseases. Approved rate is 
14 cents per $100 of payroll for surface 





coal mining and 25 cents for under- 
ground coal mining, both effective 
July 1. 


VA, COMPENSATION INCREASE 
Increased rates for occupational dis- 
ease coverage under the amended Vir- 
ginia workmen’s compensation act will 
be one cent where the present rate is 
50 cents or less, and two cents where 
the rate is 50 cents or more, according 
to an order entered by the State Cor- 
poration Commission. The additions, ef- 
fective July 1, will increase the cost 
per compensation coverage on an aver- 
age of 3%, it is estimated. 





DORSETT’S FAR WEST TALKS 

J. Dewey Dorsett, general manager, 
Association of C. & S. Executives, will 
speak August 15 in Seattle at the meet- 
ing of the Washington Association of 
Agents and on August 17 before the 
Oregon Association of Agents. 
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Raisbeck on Planning 
A. & H. Day’s Work 

SPEECH ATTRACTS ATTENTION 

Tells Madison, Wis., A. & H. Men Lack 


of Planning Is Greatest Competitor 
in Field Today 


Clifford C. Raisbeck, Milwaukee gen 
eral avent of the Great Northern Life, 
made a talk on “The Importance ot 


Planning the Day’s Work” before a re 


of the Madison (Wis.) As- 


cent meeting 

sociation of Accident & Health Under 
writers which has caused widespread 
attention because of its adaptability for 


practical use in the day-by-day life of 
he A. & H. salesman. 

Mr. Raisbeck said that unless plan- 
ning the day’s work is kept uppermost 
in the mind of the agent, it is impos- 
sible for him to get where he can sell 
the prospect or to use the best sales talk 


in existence. 


“Planning,” he said, “seems to have 
dropped out of the limelight the past 
vear or two. In this day and age we 
hear so much of post-war plans, D-Day 
plans, and every organization seems to 
have plans for this and plans for that. 


Surely the business of getting to our 
prospects, as well as to give service and 
derive pleasure from our work, should 
have plans. 

Lack of Plans 

“The lack of plans for our daily work 
is our biggest and about the only com- 
petitor in the field today. The gasoline 
situation forced us into daily work plans. 
We soon found that with proper plan- 
ning we could cover the same amount of 
ground on 500 miles per month as we 
used to cover on 1,500 miles without 
planning. Our plans should be coordi- 
nated with the home office, general 
agent’s, or manager’s campaigns or con- 
tests. They always have a reason for 
promoting a special drive along a cer- 
tain line. It is better for us to follow 
these lines to get the most for our 
efforts. 

“Work plans soon become habits, and 
habits are nothing more than following 
the lines of least resistance. When the 
plans for tomorrow are completed today, 
before retiring, you will wake up in the 
morning with a clear mind and an anx- 
iety to get to work, and if no plans are 
made, when you wake up in the morning 
all you can think of are all the things 
that must be done, and you become con- 
fused in your thinking even before you 
geet to the office or get started to work. 
It gets rid of the old habit of procras- 
tinating on what must come first and 
which is the most important until sev- 
eral hours have slipped away. 

“Tt is not the hours you put into your 
day, but the planned hours that really 
count. 

Squirrel in Cage 

“Did you ever witness a squirrel in 
his revolving cage running as hard as he 
can run, tiring himself out, getting no- 
where, and at the end of the day he is 
right where he started in the morning. 
his only satisfaction being that he is 
tired from a good day’s work. A well 
planned day’s work will keep you from 
being like the squirrel in a cage. 

‘Don’t read the daily paper in the 
morning as the front page to me is 
nothing more than a twenty-four hour 
accumulation of all the depressing 
things that have happened. Don’t turn 
on the radio in the morning for news. 
If you must turn it on, turn to some 
good lively music or some military 
marches to give you that necessary lift. 
There is no danger of missing any im- 
portant news in the morning. Your 
prospect will be only too happy to tell 
vou of any important events. You can 
listen to him with interest and sincerity 
if you haven’t known of it before, 

“If you want to make money in this 


HOSPITAL INSURANCE MEETING 





H. & A. Conference Considers Trends; 
L’Estrange Heads Newly Appointed 
Committee; Specific Jobs Assigned 
A meeting on hospital insurance was 

held at Chicago, June 19. Thirty-five 

companies of the Health & Accident 

Underwriters Conference were repre- 

sented by forty-nine persons. Result 





A, L’ESTRANGE 


was appointment of a new committee of 
which G. A. L’Estrange, Wisconsin Na- 
tional Life, is chairman. 

This meeting was a follow-up of a 
simular one held during the recent an- 
nual meeting of the conference at both 
of which present trends in the hospital 
insurance field and likely future develop- 
ments were discussed. Following the 
meeting, the conference hospital commit- 
tee convened to assign to various mem- 
bers specific jobs for immediate atten- 
tion, including the collection of hospital 
insurance statistics, underwriting and 
claim practices, basic coverage, publicity, 
group and family group coverage. 

The following conference members 
were appointed by President H. P. 
Skoglund, head of North American Life 
& Casualty, as members of the hospital 
committee: 

_ A. L’Estrange, Wisconsin National 
Life, chairman; C. E. Waller, Profes- 
sional Insurance, secretary; George A. 
LeBlanc, American Hospital-Medical 
Benefit; William Washburn, Pennsyl- 
vania Casualty; H. R. Hill, Provident 
Life & Accident; Daniel J. Brady, 
United States Life; Irvin A. Weaver, 
Hoosier Casualty; Glen E. Thompson, 
Woodmen Accident; Thomas J. Mor- 
rissey, Empire State Mutual Life; D. B. 
Alport, Business Men’s Assurance; L. R. 
Aitchison, Mutual Benefit H. & A. 





R. H. CHATFIELD’S NEW POST 


Roy H. Chatfield, formerly senior ac- 
countant in Chicago of Joseph Froggatt 
& Co., Inc., has been named comptroller 
for the Employers Mutual Casualty of 
Des Moines, 


business, and you want to be happy and 
carefree in your work and not be bur- 
dened with confusing details, plan your 
work for tomorrow before you retire to- 
night, and always make a habit of doing 
it. I plan my work by putting down on 
a folded piece of paper all the things I 
want to do and on the other half of the 
folded sheet I arrange in sequence all 
of the things I planned to do. Try this 
and get the habit, you will be surprised 
how much your day’s work will be 
lightened because you will have that 
feeling of a good day’s work well done.” 


NEW SAFETY ASS’N IN MICH. 


All Types of Carriers to Join in Auto 
Traffic Safety; E. H. Brink, Pres.; 
C. & S. Ass’n Not Yet Represented 


An organization known as the Auto- 
mobile Insurers Safety Association 
has been formed by a large group of 
auto- -writing carriers operating in 
Michigan, in line with a suggestion 
advanced by Commissioner David A. 
Forbes. 

The new association is designed to 
promote broad-scale safety efforts on 
a cooperative basis with all classes of 
carriers participating. The charter 
membership, made up of nearly thirty 
stock, mutual and reciprocal carriers, 
represents, its organizers said, between 
60 and 65% of the Michigan automo- 
bile premium volume. 

Major purpose, as stated in the con- 
stitution, is “to bring together all in- 
surance Organizations writing any form 
of automobile insurance in Michigan 
desiring to coordinate their interests 
and activities in matters affecting 
traffic safety.” 

FE. H. Brink, Grand Rapids, assistant 
secretary, Preferred Automobile, and 
immediate past president, Grand Rapids 
Safety Council, was elected president 
of the new association ; William C. Searl, 
Lansing, vice president and counsel, 
Auto-Owners, vice president, and John 
S. Kerper, Lansing, Employers Mutual 
Casualty, secretary-treasurer, The offi- 
cers and Ray E. Duncan, Grand Rapids, 
Hawkeye Casualty; L. P. Dendel, Lan- 
sing, Michigan Millers Mutual Fire and 
secretary of the Michigan Association 
of Farm Mutuals, and three members 
still to be chosen, will form the gov- 
erning committee. Not yet represented 
on this committee are the stock fire 
companies, reciprocals, and the Michi- 
gan Association of Insurance Agents, 
all of which are entitled to member- 
ship under the constitution. 

To finance operations the constitu- 
tion provides that each member carrier 
or group of carriers under the same 
management shall pay by August 1 of 
each year, a fee of $25. Additional as- 
sessments may be levied by a two-third 
vote of the governing committee. 

In addition to the classes of carriers 
mentioned, those entitled to governing 
committee representation are: out-of- 
state stock casualty companies; Michi- 
gan stock casualty companies; out-of- 
state casualty mutuals; Michigan cas- 
ualty mutuals; fire mutuals. 


Although its representatives partici- 
pated in study of the proposed pro- 
gram, member companies of the Asso- 
ciation of Casualty & Surety Ex- 
ecutives, including its only Michigan 
member, the Standard Accident of De- 
troit, and the Detroit Automobile 
Inter-Insurance exchange, (the Auto- 
mobile Club of Michigan reciprocal 
which writes an estimated 18% of the 
total Michigan auto premium volume) 
decided not to participate in the or- 
ganization at this time. 








JORDANOFF GROUP PLAN 


Jordanoff Aviation Corporation, pro- 
ducers of visual manuals, has adopted a 
Group insurance plan covering all mem- 
bers of its staff, according to Assen Jor- 
danoff, president. The plan provides life 
insurance, accidental death benefits, hos- 
pitalization, accident and sickness bene- 
fits and surgical reimbursement, and was 
underwritten by the John Hancock. 
Costs will be shared equally by the com- 
pany and its employes. 





REESE INDIANAPOLIS MGR. 

New Amsterdam Casualty has ap- 
pointed Clifford T. Reese as resident 
manager at Indianapolis, effective July 
1, succeeding David Layton who has re- 
signed because of ill health but who will 
continue to serve in an advisory capacity 
as his health permits. Mr. Reese has 
been connected with this office for the 
past fifteen years, most of that time as 
claims manager. 


“Bill”? Ford, Dean of Newark’s 


A. & H. General Agents 


William O. Ford, accident and health 
general agent in Newark, N. J., has the 
distinction of being the dean of A. & H. 
men in northern New Jersey territory. 
He has represented Continental Casualty 


WILLIAM O. FORD 


for the past thirty-seven years, and was 
in fact, the first general agent appointed 
by Continental in the state with the pos- 
sible exception of Frank Hazen of Tren- 
ton. wv 

Samuel Goodstein, who now runs the 
agency of Goodstein & Leibig in Phila- 
delphia, brought “Bill” Ford over to 
Newark ‘in 1912 from New York City, 
and helped him set up his office. Com- 
petition was keen in those days but Mr. 
Ford held his own, ever widening his 
circle of prospects and friends. Indica- 
tive of his business and civic activities, 
he has been prominent in Masonry for 
more than twenty years—serving his 
lodge as master and also being a past 
president of the Past Masters Masonic 
Association of Essex County, N. J. In 
addition, he has been Governor of the 
New Jersey District of Kiwanis Inter- 
national: a vice president of the Acci- 
dent & Health Association of Newark 
and on its board of directors since 
formation. 

Mr. Ford is also a past president of 
the St. John’s Society which is a re- 
search and educational Masonic organi- 
zation, 

In recent years Mr. Ford has repre- 
sented as general agents the National 
Accident & Health Insurance Co. of 
Philadelphia in addition to the Con- 
tinental, His A. & H. production, espe- 
cially in the monthly payment depart- 
ment, is sizeably ahead this year to date 
compared with 1943. 


JOINS CINCINNATI AGENCY 


George Salzman, formerly manager, 
production and _ claim department, 
Buckeye Union Casualty in Cincinnati, 
has become head of the casualty de- 
partment of the Thomas FE. Wood 
agency there, 

Mr. Salzman received his law degree 
from Western Reserve University in 
1927, and was admitted to the Ohio 
State Bar that year. 


CASUALTY PROMOTION 

Reginald M. Wood, field assistant, 
casualty lines of the Travelers’ Rich- 
mond, Va., branch office with headquar- 
ters at Roanoke, has been promoted to 
assistant manager at the same branch. 
He will continue to have his headquar- 
ters in Roanoke. 


HAS NEW GROUP DEPT. 


Lumbermens Mutual Casualty has or- 
ganized a new Group insurance depart- 
ment of which J. E. Hellgren is mana- 
ger. He was formerly with Washington 
National as group division manager, be- 
ing connected with that company for 
seventeen years, 
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Stone’s Broadcast 
(Continued from Page 26) 


may make affording better chances than 
that of the flying school operator. 

“We shall see many airplanes pur- 
chased on the installment plan. Just as 
you would get in touch with your local 
bank to find out whether it is preparing 
to finance the purchase of automobiles, 
see your banker at once and find out 
likewise whether it is making arrange- 
ments to finance the purchase of private 
planes. It is our belief that most banks 
are so preparing. A deputy manager of 
the American Banking Association in a 
recent address said that financing by 
banks of airplane purchasing by private 
individuals will be common after the 
war. 

“Do not forget that there are indus- 
tries, and there may be some in your 
locality, which will buy planes to trans- 
port their executives, salesmen, and 
others back and forth all over the coun- 
try. They must be in the market for 
aviation insurance.” 

Aviation Accident Insurance 

Last, but not least in importance, Mr. 
Stone spoke of aviation accident insur- 
ance facilities and suggested: “It might 
be well for you agents to start selling 
aviation accident insurance to those 
people who are learning to fly because, 
by hi wing sold them this kind of acci- 
dent insurance, you will be naturally the 
logical agent to. whom they will turn 
when they buy their own planes. If, in 
addition, you seek the opportunity of 
making analyses for these people, you 
have the chance to give them even bet- 
ter advice about aviation accident in- 


Elect ¢ Geo. E. 7 


(Continued from Page 26) 


some years past he has served as secre- 
tary of Risk Research, and in assuming 
the presidency he will give the Institute 
the benefit of many years’ experience in 
all phases of insurance work, 

Starting his insurance career in. 1924, 
Mr. Rogers spent his first three years 
in local agency work in Ironton, O., after 
which he handled underwriting in the 
Employers’ Liability branch office in 
Cincinnati. In 1928 he came to New 
York and spent two years with Alfred 
M. Best Co., Inc., working as assistant 
to John R. Blades, then in charge of the 
Best advisory service. Thereafter Mr. 
Rogers became insurance manager of 
the United Piece Dye Works of Lodi, 
N. J. Over the past ten years he has 
a connected with the Robert Gair 
‘o. 

Next regular meeting of the Institute 
will be held in September but there may 
possibly be a special meeting this month 
at which boiler and machinery coverages 
will be’ discussed. 


St. Paul Casualty May Be 
Rehabilitated in July 


Financial steps are under way that 
may rehabilitate the St. Paul Casualty 
Co., now in the hands of Commissioner 
Newell R. Johnson of Minnesota as re- 
ceiver. Interested parties may put 
$22,000 into the business which, accord- 
ing to a petition filed in district court 
at St. Paul, will be enough to pay its 
claims and just debts as well as costs 
growing out of receivership proceedings. 
The matter came up for hearing July 1. 

St. Paul Casualty Co. was headed by 
Martin H. Imm when it ran into diffi- 
culties two years ago resulting in 
receivership. It wrote largely auto- 
mobile lines. 





POSSINGER ON TRIP EAST 

R. S. Possinger, bonding superinten 
dent, Aetna Casualty & Surety in Los 
Angeles, is on a trip East, highspot of 
which is to attend the golden wedding 
anniversary of his parents at Laceyville, 
Penna. Before returning home he will 
visit the Aetna home office in Hartford. 


surance as well as to bring to their at- 3ut each flyer, Mr. Stone, even business concern to transport executives, sales- 
tention other forms of aviation insur- though renting plane, will require men and others throughout the country in the 
ance,” aviation insurance protection and is ordinary business operations of that business 
As to rates for aviation accident in- therefore a prospect. This also applies concern. This is commonly referred to in avia- 
surance, Mr. Stone said: “We have to manufacturers of airplanes. tion circles as ‘industrial aid. 
given particular attention to pilots over In closing the Employers’ general “3. The planes owned and operated by the 
certain ages and who can meet the manager summed up the policy- -writing flying school operator or what is sometimes 
minimum requirements as to the number facilities of his companies today in the known as the fixed base operator. We might 
of hours they have experienced in the aircraft insurance market as follows: well compare this to certain garage policies in 
air and the length of time they have “1, The private plane owned and operated by automobile lines or the insurance on ‘drive 
held pilots’ certificates.” He cautioned the insured for his own private pleasure and yourself’ automobiles, 
that there will be many more pilots than —_>usiness just like the ordinary private passenger “4, The coverages for the manufacture of 
there are airplanes; that not everyone  @utomobile. aircraft. 
who wants to fly will buy his own plane. “2. The plane owned and operated by a “5. The aviation accident insurance.” 














owNot to Worry *# 
On Yow Vacation 








XPECT to take a vacation this summer? 
You won’t want to take away with you 

a lot of vexatious worries that might easily be 
left behind. Your vacation can be spoiled by: 


1. Fear of safety of your locked-up house and 
possible burglary. 


. Broken windows. 
. Water damage and explosion. 


. Aircraft and other vehicles damage. 


. Accidents to persons on premises. 


y 

3 

4 

5. Loss of use of premises. 

6 

7. Stolen baggage and other property. 
8 


. Personal liability including participation 
in sports and many other similar hazards. 


Obviously, the more precautions you take 
against the possibility of loss and damage 
suits, the greater your peace of mind, the more 
. beneficial your vacation, the better that long- 
needed rest... the happier your family will 
be too. 


By consulting an agent for our Companies or 











your own insurance broker about our New 
Residence Combination Policy you will learn 
how simply and inexpensively you can enjoy 
complete year-round protection at home or 
away. Act now ... It’s peace-of-mind insurance. 


To Producers: 
Here 4 how the American Surely 
Company and the New York 





AMERICAN SURETY COMPANY 


HOME OFFICE: 100 Broadway, New York 


NEW YORK CASUALTY COMPANY 


HOME OFFICE: 100 Broadway, New York 
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* While in New York, visit American Surety’s Diamond Jubilee Exhibition, 12th floor, 100 Broadway * 
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Bloomington General Agent Takes 
Christus Part in Passion Play 


Harold D. 


American Surety, 


Walters, 


Bloom- 


For seven years 
ceneral agent, 
has portrayed the role of the 
Christus in the Passion Play 
Bloomington, and one of 
stage 
play appears annually dur- 


ington, IIl., 
American 
produced in 
the largest productions in the 
world. The 


role in the American Passion Play. 
About the same time he established his 
own general insurance agency. 

Article about Mr. Walters and the 
American Passion Play appears in the 
American Surety’s Bulletin for June. 

The American Passion Play is a dis- 
tinctly community production, with pa- 
tronage from every state of the union 








General Agent Harold D. Walters 


Portraying Role of the Christus. 








ing the months of April and May at the 
Scottish Rite Temple in Bloomington. 
Its first production was in 1923 and since 
that time the American Passion Play 
has been given 206 times, nearly half a 
million people having been in attend- 
ance. The production is centered about 
the life and teachings of Jesus of Naza- 
reth, and its success has always de- 
pended largely upon the proper inter- 
pretation of the character of Christus. 
In this year’s production James Bicker, 
Chicago branch office special agent of 
American Surety, took the part of a 
Roman guard, 
Mr. Walters is 
Wesleyan University at 
After leaving college he 


a graduate of Illinois 
Bloomington. 
served several 
pastor in a Methodist 
gave up the church work 
asked to take the leading 


years as a 
church. He 
when he was 


and some foreign countries. In the cast 
are 200 members, all of whom give their 
services without compensation. Musi- 
cians and professional stage hands get 
remuneration. Several roles have been 
played by the same persons since the 
first production in Bloomington twenty- 
one years ago. Actors are business and 
professional men, housewives, farmers 
and_ general laborers. There are fifty- 
six scenes. Forty-eight miles of rope 
are employed to lift 104 different cur- 
tains or “drops” during a single per- 
formance. There are more than 1,000 
pieces of property. The large switch- 
board controls 4,800 lamps. 

Workmen’s Compensation and Public 


Liability insurance on the American 
Passion Play are carried with the 
American Surety. They are written 


through Harold D. Walters. 





N. Y¥. pra Drive for 
Members Goes Over the Top 


W. J. Thompson, vice president, Globe 
Indemnity, who chairmanned the New 
York Insurance Federation’s drive for 
new members during May and June, 
reported early this week that it had 
gone over the top and “can well be 
considered successful.” Many large 


agency and brokerage houses sizeably 
increased their financial support of the 
Federation and one casualty company 


sent in applications for eighty new 
members. More than $6,000 had been 
received with applications at the date 


of the latest report., 


C. E. RICKERD’S CHANGE 

C. E, Rickerd, well known to insur- 
ance advertising men as director of ad- 
vertising of Standard Accident some 
years ago and a past president of the 
Insurance Advertising Conference (1930) 
has closed his own advertising business 
in Detroit and on July 1 joined Zimmer- 
Keller, Inc., advertising agency of that 
CITV. 








CONSOLIDATE DEPARTMENTS 
U. S. F. & G. Safety Engineering and 


Casualty Underwriting Divisions in N. 

Y. Now Managed by H. S. Irwin 
As of July 1 the safety engineering 
and casualty underwriting departments 
in the New York office of United States 
F. & G. have been consolidated to con- 
form to the company’s set-up in its 
home office and certain branch offices. 
Manager of the combined departments 
is Howard S. Irwin, who previously di- 
rected and materially expanded U.S. 
IF, & G. engineering activities in New 
York. A graduate of Rennselaer Poly- 
technic Institute, he has been with the 
company since 1937, 


JOHN J. MAHER, 47, DIES 
John J. Maher, formerly representa- 
tive of the Royal Indemnity Co. at 
Jacksonville, Fla., and more recently an 
independent adjuster of accident and 
casualty claims, died in Jacksonville, 
June 25. Mr. Maher was a native of 
Greenfield, Mass., and a graduate of 








Holy Cross College. He was with the 
Royal Indemnity from the time of his 
graduation in 1921 until 1935 when he 
opened his own adjusting office. 





6“ 
peat in £3 Pa 1 


One of our good friends gave us 
“Good Night, Sweet Prince,” the Gene 
Fowler book about John Barrymore. It 
is grand reading, and full of the charm 
which surrounded the life of this great 
actor. Our favorite line in the book is 
at the point where a police officer an- 
nounces that something “had been 
stolen by a habitue of the place.” 
Barrymore said: “There are no habitues 
here, officer, only sons of habitues.” 

x ok x 

Lou Mezey, “fire-eater” at Mezey 
Agency, New York, tells us that the 
best way to prevent a cold from spread- 
ing to the chest, is to tie a knot in your 
neck. 





- se oS 


Personal: Kenilworth H. Mathus, edi- 
tor of Casualty & Surety Journal, 
threatened to make a luncheon date with 
us two months ago. We know Ken sees 
this Purveyor of Piffle each week, so: 
“Tell us, Ken, what happened—or are 
you dieting ?” 

x x 

Speaking of pet gags, one of our 
favorites is the Wilton Lackaye one— 
famous twenty years ago—when he lost 
a cuff link at the Lambs Club. He 
posted a notice on the bulletin board. 


It read: “Lost one cuff link; will buy 
or sell.” 
x * x 
Judson Kirk, of the Newhouse & 


Sayre office, tells us the story of the 
kid he knows, who listens to radio at 
every opportunity, and who was in the 
country last week. Kid came rushing 
into the house in great excitement. 
“Dad,” he shouted, “I just heard a bird 
outside doing the Rinso White commer- 
cial.” 
ee =e 

In 1736, mark you, Poor Richard said: 

‘Let thy maid-servant be faithful, strong 


and homely.” 
—MERVIN L. LANE. 





G. B. CARMAN’S NEW POST 





Joins Home Indemnity as Assistant 
Manager of Its Fidelity-Surety Dept; 
25 Years in Bonding Field 


B. Carman, who has had 
more than twenty-five years’ experi- 
ence in the  fidelity-surety business, 
joined Home Indemnity as of June 30 
as assistant manager of its fidelity and 
surety department. Putnam L. Crafts 
is manager of that department. 

To accept his new post Mr. Carman 
resigned from Massachusetts Bonding 
having been stationed at its New York 
office for the past fourteen years as 
assistant manager of its metropolitan 
bond department, His surety career 
started with American Surety, later 
joining the Fidelity & Deposit in pro- 
duction work. When the Franklin 
Surety Co. was organized Mr. Carman 
was elected assistant secretary and 
manager of its fidelity-surety depart- 
ment. He joined Massachusetts Bond- 
ing in 1931. 

Mr. Carman is active 
American Legion, is a member of the 
Masonic Lodge at Baldwin, Long 
Island, where he lives. He is also a 
member of the Surety Underwriters 
Association of New York and of the 
Surety Managers’ Club. 


J. F. DOLAN PROMOTED 


Globe Indemnity has appointed Joseph 
F. Dolan, as supervisor of the burglary 
underwriting department in its’ New 
York offices servicing the metropolitan 
area. 

Mr. Dolan is well known to producers 
in this territory, and has been with the 
Globe for sixteen years in various ca- 
pacities in its New York City Offices. 


Garrett 








LICENSED IN VIRGINIA 
The Connecticut Indemnity has been 
licensed in Virginia to write regular 
casualty lines. 


with the 


Mich. Auto Responsibility 
Act Upheld by High Court 


Michigan’s strengthened motorists’ fi- 
nancial responsibility law, amended 
along semi-compulsory lines by the 1943 
legislature, finally became effective last 
week as a result of a state supreme 
court opinion upholding its constitution- 
ality. Thus there was automatically dis- 
solved a circuit court in junction which 
had prevented its enforcement. The new 
act thus becomes retroactive to July 30, 


, 1943, its original effective date. 


The reviewing court, in an opinion 
written by Justice George Bushnell and 
carrying signatures of all seven remain- 
ing justices, supported the decision of 
Judge Adolph Marschner of the Wayne 
county (Detroit) circuit who had denied 
a permanent injunction sought by a 
group of Detroit residents in a suit di- 
rected against Herman H. Dignan, sec- 
retary of state. The supreme tribunal 
quoted approvingly Judge Marschner’s 
language in declaring that “appalling 
misuse of the highways by irresponsible 
drivers has brought forward the urgent 
problem of insuring persons injured or 
the families of persons killed in automo- 
bile accidents so that the person liable 
for such loss will be in a position to 
pay. 

The seventeen plaintiffs, nine of whom 
brought the original action through Ed- 
ward M. Barnard, prominent Detroit 
lawyer-politician, and the remainder in- 
tervening plaintiffs represented by a De- 
troit Negro attorney, were obscure per- 
sons whom interested insurance men 
were unable definitely to link with cor- 
porations or organizations that would 
have a sizeable stake in the outcome of 
the case. There has been persistent sus- 
picion, however, that Barnard, who long 


-has been counsel for Checker Cab Com- 


pany in Detroit, was again representing 
that concern in ‘this suit although he re- 
peatedly denied it. Two of the plain- 
tiffs, it was learned, were interested in 
garages doing Checker Cab work. 

Automobile insurance men, many of 
whom were preparing new advertising 
campaigns again to bring to public at- 
tention the perils of failing to insure 
under the new act, were skeptical that 
Barnard would attempt to carry an ap- 
peal to the U. S. Supreme court al- 
though he at one time has said the case 
would be taken there, if necessary. His 
next move, it was noted, would be to 
ask for a rehearing by the state supreme 
court despite the slim chance that such 
a motion would be granted in view of 
the unanimous decision of the bench 
and the language of the opinion which 
found no merit in any of the plaintiffs’ 
attacks on the statute. 





W. H. Matthai, Pioneer in 
U. S. F. & S., Dead at 87 


William H. Matthai, 87, who was one 
of the incorporators of the United States 
F. & G., Baltimore, almost half a cen- 
tury ago, and who was a member of 
the board until he retired a few years 
ago, died at his home in Baltimore June 
23. For many years Mr. Matthai was 
prominent in the industrial activities in 
Baltimore. He was a director of numer- 
ous institutions until he retired. 

Mr. Matthai is survived by three sons 
and two daughters. One of his sons is 
2 F. Matthai, vice president of the 
U. S. F. & G. The funeral was held 
June 26 from his home and the > 
were attended by a number of U. : 
& G. officials, 





V. T. BARTLETT, LIEUT. (j.g.) 


Vernon T. Bartlett, head of the busi- 
ness development department in the 
Royal and Eagle Indemnity Cos., has 
received his commission as lieutenant 
(j.g.), in the Navy and reports soon for 
active duty. 





H. V. D. JOHNS MARRIED 
BV. DP. Johns, United States F. & G. 
assistant manager in Los Angeles was 
married recently to Frances L. Wisdom 
at Las Vegas, Nev. 


July 
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“Unforeseen events... need not change and shape the course of man’s affairs” 





CALLING CARD 


THE YANK who hurls this death-laden grenade is 
calling at an Axis strong point. It’s a different—very 
different—kind of a call from the ones he used to 
make... ; 


But, oddly, its objective is the same—the protec- 
tion of his fellow Americans. For he is one of the 
thousands of insurance people who are now carry- 
ing the war to the enemy. 


Not alone on the battle front, but on the home 
front as well, the insurance men and women of this 
country—like other good Americans—are doing a 
real job. Those ineligible for military service are 
taking on double work to serve you. They are selling 


—and buying—War Bonds. Giving to the blood 
bank. Willingly and cheerfully they are backing 
every drive, every call of the Government. 


‘Now, as always, agents, insurance brokers and 
employees are giving wherever they can, serving 
wherever they can, to protect their fellow citizens 
and their country. Maryland Casualty Company, 


Baltimore. 





ENLARGED REPRINTS of this advertisement, with- 
out The Maryland name, will be mailed on request 
to any insurance agent or broker for window or 
counter display. Write Advertising Division, Mary- 
land Casualty Company, Baltimore 3, Maryland. 











THE MARYLAND 


ADVERTISEMENTS LIKE THIS APPEAR REGULARLY IN TIME—NEWSWEEK—U. S. NEWS—BUSINESS 
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Somewhere, deep in enemy territory, our captured soldiers 
wait out the duration. Herded in prison camps, the shin- 
ing event in their routine is the periodic arrival of a link 
from home—the American Red Cross package. 

Listen to the stories of exchanged prisoners—hear them 
tell you that it was the food packages sent through the 
American Red Cross that literally kept many of them alive, 
and kept hope and faith alive in all of them. For the work 
of the American Red Cross in sending needed food — 
and comforts such as clothing and tobacco — is one 


of the great unsung stories of this war. 











OPO... ccda Chauee te Live! 


Supplementing this help to our caged fighting men, the 
International Red Cross, the parent organization of the 
American Red Cross, is authorized to transfer messages 
from prisoners of war to their homes. Thus a two-way 
channel of communication between those brave captives 
and their homeland functions regularly. 

Yet 


war and in peace, performed by the American Red Cross. 


this is but one of the many great services, in 





It is with a feeling. of sincere gratitude that we 
salute this unique, essential and most humane of 


institutions. 


This is one of a series of advertisements dedicated to the American Red Cross by 


THE HOME INSURANCE COMPANY, NEW YORK 
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